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Introduction

Financial Mappers PRO is modelling software, with all inputs and lifestyle parameters
entered and altered by the user. Detailed Starting Position (that can be entered by the
client) information is first entered regarding the user’s financial situation. This includes their
holdings — home, other assets, liabilities, and superannuation, their personal cash flow —
income and living expenses, and their aspirations in the form of lifestyle goals (e.g. cars or
holidays) and milestones, such as having a baby or a major financial purchase like a home.

This information can then be imported into any new plan.

The software has an inbuilt Mini Fact Find, the client can complete if the adviser has
chosen to register them as either a Lite Connect Client (5-year access) or Connect Client
(full access). There is no additional fee for this service. It is highly recommended you use
this service as it will prevent all the double entry of data or relying on integration with other

service providers.

Financial Mappers PRO is for advisers so they can create plans for the future (or past)
representing their advice, and review the model, thereby testing the advice outcomes and
showing these to an unlimited number of clients. Financial Mappers Pro features optional
shared Financial Mappers plan access (with dual usage of the software between the adviser
and their client) via the Pro®ONNECT facility. This connection between advisers and connect

type clients is referred to as the Client Portal.

The Financial Mappers Pro license allows advisers also to customize the software interface
to include their company’s branding, license details and create additional reports exclusively
for the use of their business and their clients. It is these customized reports which can be

uploaded to the Client Review Gateway.

Financial Mappers has also been designed for quick release of country-specific versions as
required. Content (New Zealand Superannuation and KiwiSaver) is already available for

advisers with New Zealand clients. The defaults can be set to other countries.

© Plencore Wealth Ltd 2015-2023 Page 5
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Software Upgrade November 2023

There is a short video below the Demonstration Video in the Resources.

Financial Mappers has been improving its software since 2014.

It is a very mature product, but we felt that Financial Mappers could be improved if we
changed the management of Cash Flows.

Currently, all personal income and expenditure transact through the Budget and all
Investment, Homeownership and Superannuation transact through the Transaction Account.

All the accounts and features of Financial Mappers will remain the same.

The only difference will be that all transactions are transacted through the Transaction

Account.
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For your existing plans, you can continue to use the old format.

However, you have the option to upgrade to the new format by ticking the box in Plan Details

that says, “Use Transaction account to track personal finances”.

All new plans you create will default to the new format.
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EE PLAN DETAILS @

Name | Our 10-Year Joint Plan (202:|@
ype | Lifetime (Savings & Retirement) v| @
2019
ars) |10 Year | @

© Edit account detalls
Partner 1 Partner 2

Switch Partner Details

John Mary

plan | Age 60 Age 58
! Retiror “n'| Age 65/@ Age 65
t 2024 Year f plas
1109y $75,00¢| @ $75,00C] Total 51

ney | Dollar v

The Personal Budget will no longer have the pre-filled labels. Instead, you will need to add
the items required for each category.

The Future Values for the Personal Budget will be transferred to the Transaction Account as
a monthly withdrawal.

Lifestyle Goals and Insurance are withdrawn at the Start of year.

Salaries and Pensions from External Sources are included in the Deposits paid monthly.

Another recent change we made to Financial Mappers was the provision of client accounts,
free of charge. We recommend that for any clients who are tech-savvy, you give them a Lite
Connect Account by changing their role from Client to Lite Connect Client.

You can then ask your clients to complete the Starting Position, saving you lots of time. This
information can be imported to your plan. If you choose to share the plan with you client,
they can only view the first 5-years of the plan. But they can also use the software
independently.

When we upload the new version, all the Help File will have been updated, but it may take a

little time to update all the videos.
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Software — Technical Details

The software logic is written using the Microsoft .NET framework, communicating with a
Microsoft SQL database, and interfaced through ASP.NET API and Web front-end
extensively written using multiple JavaScript libraries. SSL is used for encrypting data
transferred between the clients’ browser and the webserver. The web service layer is REST.

The mathematical platform and the interface are separate.

Our internal administration access to the Financial Mappers software allows its
customization without having access to the actual code or IP. Elements of different tax rules,
retirement account types, etc. are already created as options, and it is simply a matter of

selecting the appropriate ones as the default options.

The administrative staff, including software developers, cannot access any user’s account.
Their account is completely private and can only be accessed by means of an encrypted
password. If the password is lost, the account holder must email
(support@financialmappers.com.au) for a link to reset their password. The account holder

has the option to use 2FA.

Data transferred between browser and server is protected by 256-bit RapidSSL Encryption.
For additional security, we recommend that generic account names are used by users for
the various asset and liability accounts they create in the software, rather than any specific
account details such as bank account numbers. One should always remember that this is

modelling software and not accounting software.

Financial Mappers has Virtual Private Server Hosting. The VPS is hosted with Crucial Australia.

https://www.crucial.com.au. Crucial’s servers are located in a locked cage at the EY3 Data Centre

(Equinix) in Alexandria, NSW. This is a private cage which they do not co-locate with other servers

and only Crucial’s employees have access.

The data centre’s security practices and certifications can be found at:

http://www.equinix.com.au/locations/australia-colocation/sydney-data-centers/sy3

The Financial Mappers software has been reviewed by Michael Anastas of HWL Ebsworth

Lawyers and after reviewing it he believes that Financial Mappers can reply on the Class
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Order (05/1122) relief and is not required to hold an AFSL. A full copy of the report will be

supplied on request.

The software does not recommend or sell any financial products. Plan decisions are entered
by the user, and then results based on that input are dynamically calculated and
summarized in reports which the user may save as PDF files.

Where Financial Mappers PRO is used, security systems have been installed so that your
company’s FM Administrator will assign which adviser and paraplanner may access any
client’s account. The adviser may hide their ‘plans’ from Pro®°NNECT client view, but ‘publish’
the plan when in meetings with the client. The adviser can also leave a ‘copy’ of his plan in

the Pro®oNNECT client’s section ‘My Plans’.

Where the client is a Connect type client, the Client Portal can be used to exchange

information between adviser and client without use of email or third-party apps.

Two Factor Authentication
Email is used as the second authentication method, using the delivery of 6-digit verification

codes.

FinancialMappers®Pro g;in

in conjunction with Good Advice

O Your accou cted with 2
o factor authentication
=-u= An email has been sent to you with

a 6 digit code. Please enter it below

Financial
6 digit code

This feature is optional and may be disabled in the Account Details. It is recommended

you do not disable this feature.
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m Account Details

¢ AGGOUNT

Email (Usemame) [pofiszzz@yahoo.com
Password [remmese

Two-factor Authentication [Enabled

Account Actions [elEEISINE

? UseRr DETAILS

Principal Partner (Optienal)
First Name [Bob Jan
Sumame [Potts Potts
Initials |Bob Jan
DOB 01/01/1900 01/01/1900

& ContacT DETAILS

PERSONAL

Phone |(01) 9999 9999
Address 22 Smith Street
Suburb [Toowong
State |QLD
Post Code (4066

o <«

Country |Australia v Country [Australia

o

If you are using the optional feature Pro°™ for your clients to access the software, they will

have the same option to use 2-F-A which may be disabled if they don’t want to use it.

Clients access the Client Review Gateway through the link you send and do not require any

login or fee for this service. However, if the client is a Connect type client, the Client Portal

can be used for sharing of information in the Client Review Gateway. Examples of 8 reports

are on the Financial Mappers website/software/Client e-Review.

© Plencore Wealth Ltd 2015-2023
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White Labelling your Platform

It is the role of the Chief FM Administrator to configure the platform. Detailed notes are
included in Resources / Onboarding / Onboarding Process.

The Company Settings and Defaults are found under the TABS.

m CoMPANY SETTINGS AND DEFAULTS

Company

The Company Name should be what you want to see displayed on the platform. Therefore
you would not include “Pty Ltd” or similar. The login in graphic is the image the user sees on

the log in page. This space can be used to promote your business.

If you your site is integrated with a CMS (Content Management System) associated select
from the drop-down list. Currently, the only option is Worksorted, a CRM for financial

advisers.

CompPANY DETAILS

Company Name ~ [Good Advice |
i . -

2

c\ king After Your
Finances

At Good Advice we offer the following services:

» Financial Planning

Login Graphic » Accounting & Busines: s Advisory
» General Insurance

» Aged Care Financial Advice

Phone 9999 9999

Urload Nw Graphi

Default CMS [None v

On the same page you will find a section called IMPRINT.

Any information entered into this section will be included in the footer section of each page of
the software. It is intended to enter any licensing information if your Company wants to
display the information. Some Dealer Groups may require disclosure of licensing

information.

© Plencore Wealth Ltd 2015-2023 Page 11
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This is an example for the fictitious company Good Advice.

IMPRINT

Use to display legal information in the footer area of every page.

Good Advice Pty Ltd (#999999) is a Corporate Authorised Representative of ZZZ Financial Services Pty Ltd ASFL No. #666666.

Version: 311800 Contact Us | Disclosure Statement | Privacy Statement | Terms of Service

‘Good Advice Pty Lid is a Corporate i R tive of ZZZ Financial Services Pty Lid ASFL No. #666666.

This software should not be relied on for the purposes of making a decision in relation to any financial product and you should consider oblaining advice frem a financial services licensee before making any financial decisions. Default
rates used by the software are explained in the Disclosure Statement. If you change the default rates. or specify your own rates, you are for if and the Disclosure Statement does not apply.

On the Styling Tab, the logo and banner colors can be added.

)

(Lo SETTINGS

Business Name Good Advice
Subdomain goodadvice fnancialmappers.com au
Logo

D

Primary Banner Color [T N

Secondary Banner Color T EG—— D

Primary Footer Color EEEREAN

Secondary Footer Color BTG
=3

You will need to upload your Disclosure Statement. The other TABs default to Australia,

however if you are in say, New Zealand, you can upload KiwiSaver and NZ Tax Rates at the

default.
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Default Rates

In Financial Mappers Pro, the Chief FM Administrator can set the Company Default
Rates for all who use their version of the software. These default rates can only be changed
by the Chief FM Administrator. This ensures that when plans are shared between team

members or with ProCONNECT clients, the Default Rates remain the same.

Simon Simmons -

Simon Simmons
Account Details
{ My Plans
Sample Plans
Users

P e

Company Settings
| Report Builder
| Tutorials

Help Manual

Logout

Only the Chief FM Admin has access to this area.

COMPANY DEFAULT RATES @ Help Manual J

Reset to System Defaults (7}

Inflation Rate Investment Property Interest Eaming Account Share Portfolio Managed Funds Home (Primary Residence)

Interest Rates on Loans Interest Rates on Credit Cards

INFLATION RaTE @

Inflation Rate 2.50%| @

Occasionally the Company Default Rates in the software may need to be altered. Default
rates for old plans will not change, only those created after the updated default rates. To
view, the Default Rates for a specific plan, click on the icon for Plan Default Rates.
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~
{ Advice
| ﬂ‘ king After Your
| Finances |
o B
“ My Plans < Potts Plan (2018) Bob Potts, Jan Potts (-4°) Modelling Tools are off
Personal Cash Flow Investment Assets/Loans Calcs & Settings
4 o ' o
@0. —_— “ i “ﬂ N P ==
=
Otshalal;y and salary salary Allocation |4 Term Deposits <— Legend
arincome Allocation to Investment Plan
Q ’ Investing »|¢Bonds ]
= |4 Shares Loans | | g—1 %
-lllr
PenEs):?enri;rlom -3 |« Managed Funds <— Plan Default
Sources and NZ |, superannuation Fund «— Rates
Superannuation (SuperIPensioMKMSaver)
~ 'Y
| Self-Maj rannuation/ |4
i —— R =
Personal Loans Budget Transaction o DnuitiesrorTICHed Beneit Tax Schedule
Credit Cards Account
«Real Estate il
l _l < o —
‘ « Your Homes g%s
Insurances PN Handy Quick
l Ccales
¢ /\/ o&
@ il A
Lifestyle Goals RT:;(e)nrgznt Excel Tools
Version: 3.105.0 Contact Us | Disclosure Statement | Privacy Statement | Terms of Service
This software should not be refied on for the purposes of making a decision in relation to any financial product and you should consider obtaining advice from a financial services licensee before making any financial decisions. Default
rates used by the software sre explained in the Disciosure Statement. If you change the default rates or specify your own rates, you are for the and the Disclosure Statement does not apply.
© FinancialMappers® 2015 - 2021

When returning to a plan, the Plan Default Rates are displayed by clicking the icon. Once
accessed, the user may RESET to Company Defaults if they want to change the rates to

any updated Defaults Rates. Only the FM Admin, may change the Company’s current

Default Rates. However, the user can change rates, by selecting the Specified Rate option.

8 PLAN DEFAULT RATES @ Help Manual [g]]

Reset to Company Defaults 0

Inflation Rate Investment Property Interest Earning Account Share Portfolio Managed Funds Home (Primary Residence)

Interest Rates on Loans Interest Rates on Credit Cards

InFLATION RaTE @

Inflation Rate | 2.50% @

The Default Rates in Financial Mappers were updated on the 09.04.2020. They reflect the
20-year average returns from 2000. (It is not intended to change these figures as rates are
likely to return from the recent very low rates is those typical of those 20-year average rates)
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Below are the new Default Rates used in Financial Mappers. Please read the Disclosure
Statement on the software website (accessible in the footer of all screens) for a detailed
explanation. Note that the same returns have been used for Real Estate and Shares, with
the average capital growth rate applied to both. That is Shares (5.47%) and Real Estate
(6.71%) to give an average rate of 6.12%. (We also maintain the same income rate of
4.25% for Shares and 4.25% Net Income for a property after 15% Expenses are deducted)
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These are the rates used in Financial Mappers:

Default Rates - 20 Year Average from 2000

Actual | Default
Inflation 2.50% 2.50%
Home Loan Standard 6.67% 6.67%
Investment Property Loan (Home Rate) 6.67% 6.67%
Share Portfolio Loan (1% Margin Home Rate) 1.67% 167%
Personal Loan (3% Margin Home Rate) 967% 967%
Cash Rate (90 BB +1%) 5.18% 5.18%
Term Deposit 180 BB 4 29% 4 29%
Bonds - 5 yrs 4 20% 4 20%
Share Dividend 4 36% 425%
Share Capital Growth 547% 6.12%
Managed Fund Dividend 4 48% 4 48%
Managed Fund Cap Grth 6.12% 6.12%
Pension Fund (Prefilled Entry) 7.00%
Property Income (N/A) 5.00%
Property Cap Growth 6.71% 6.12%

Interest Only Loans have a 0.5% Margin on P&l Loans

Note on Default Rates:

From time to time, the Company may decide to change the Company Default Rates. Default

Rates selected should be explained in the Company’s Disclosure Statement. You should

consider if Default Rates for all time-periods listed are appropriate.

The following are average rates over different time-periods if you are looking for guidance:

Average Historical Rates

20Yrs 15¥rs |[10Yrs| 5Yrs
Start Year 2001 2006 2011 2018
End Year 2020 2020 2020 2020
Inflation 2.39% 2.26%| 1.92% 1.57%
Home Loan Standard 6.52% 6.42%| 5.82% 5.16%
Investment Property Loan (+ 0.5% Margin Home) 7.02% 6.92%| 6.32% 5.66%
Share Portfolio Loan (+1% Margin Home) 71.52% 7.42%| 6.82% 6.16%
Personal Loan (+3% Margin Home) 9.53% 943%| 8.85% 8.20%
Cash Rate (30 BB +1%) 4.86% 4.44%| 3.38% 2.50%
Term Deposit 180 BB 3.97% 3.58%| 2.54% 1.62%
Bonds - 5 yrs 3.91% 3.43%)| 2.42% 1.66%
Share Dividend 4.38% 442%)| 459% 4.49%
Share Capital Growth 5.00% 367%| 3.82% 4.81%
Managed Fund Dividend 4.42% 435%| 421% 3.98%
Managed Fund Cap Grih 5.74% 4.52%| 3.91% 3.97%
Pension Fund 10.31% 9.04%| 841% 8.69%
Property Income 5.00% 500%)| 500% 5.00%
Property Cap Growth 65.47% 5.38%| 4.00% 3.13%
Ave Share & Prop Cap Growth 5.74% 4.52%| 3.91% 3.97%

© Plencore Wealth Ltd 2015-2023
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Account Details

In the top right-hand corner of every screen is the name of the person who owns the

Financial Mappers account.

For individual usage of Financial Mappers, the drop-down Menu (under the account holder’s

name) will include the account details option and this is also where the user can Logout of

the account.

Bob Potts -

Bob Potts
Connect

My Plans
Sample Plans
Help Manual
FAQs
Tutorials

Logout

The account holder’'s name is pre-filled from the initial registration details, and if there is a

partner, their name needs to be added here. lItis on this screen, that the email or

password for the account can be changed. You can also enable/disable 2FA. To disable,

you will be asked to enter your password.

[EZ3 Account Details

¢ ACCOUNT

) UseR DETAILS

principal
First Name |BobD
Sumame [Pofis
Initials [Bob
DOB |01/01/1900

& CoNTacT DETAILS

PERSONAL

Phone [[01) 9999 9999
Address [22 Smith Street
Suburb [Toowong
State OLD
Post Code (4066
Country [Australia

=T ]

Emal (Usemame) [potiszzz@yanoo.com
Fassorg [
Two-factor Authentication [Enabled Q/

Account Actions (RSl

Partner (Optional)

01/01/1300

oo [ o

Country Australia

© Plencore Wealth Ltd 2015-2023
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Financial advisers may find it helpful to access this information when working on a client’s

plan in Financial Mappers Pro.

C102-58

Actions

Principal

Firstname

Bob

Initials

Personal

Phone

Address

Toowong

Australia

Edit Client

= Manage Plans

Bob re

Client ID and CMS @

Client ID is used to link to the selected CMS
Email (Username)
pottszzz@yahoo.com

Required for a Connect Client

Contact Details

Surname

Potts

DOB

B | 6/01/1971

(01) 9999 9999

22 Smith Street

QLD

= Send Invit:

Type @

v Connect Client v

Adviser(s)

Simon Simmons

Partner C102-58
Firstname Surname
Jan Potts
Initials DOB
Jan 7/ B | 7/05/1970
Work
Employer
ABC
Address
Mudgee Road
Hamilton QLD Postcode
Australia v

% Close Save

For all assets included in plans, the ownership is assigned to either one of the partners or it

is identified as Joint. A 50%-50% ownership split is applied to jointly held assets.

22D CasH Account : Emercency CasH @

CasH ACCOUNT

Description

mmmmp  Ownership

Balance if Existing Account
Method of Taxation

m l.'-'mf.l'.'l

Emergency Cash

Joint ¥

John
Mary

© Plencore Wealth Ltd 2015-2023
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Tutorials

With the increasing usage of the Pro“ONNECT option, we have a set of Tutorials, which can be
accessed by both advisers and clients. We believe these PDFs are easier to read than the
Help Manual or FAQ.

Bob Potts
Account Details
Connect

| My Plans
Sample Plans
Help Manual
FAQs

Logout J

Each Tutorial will contain FAQ for that topic. In addition, we have introduced the concept of

a Doodle Pad. Here the client is given some basic information and asked to explore options
the see the “Cause and Effect” of financial decisions. For example, the client may be asked
to consider a plan where there is $100,000 in the Transaction Account and consider the

outcome where the Interest Rate on the investment is changed by 1%.

In the Help Manual, the second section call Help Videos — Learning Centre, a video for
each Tutorial has been created. In the Resources / Custom Pro Site & Team/Client Admin is
a PDF document called ProCONNECT Client Resources that lists the links to all the video
content.

Tutorials

© The PDFs listed below provide guidance on using specific sections of the software.

Getting Started Guide

Frequently Asked Questions

Budget, Transaction Account & Investment Plan Cash Flows
Interest Earning Accounts - Cash, Term Deposits & Bonds

Shares & Managed Funds

Real Estate - Home & Investment Property

Retirement Accounts - Superannuation/Pension, SMSF & Annuities
Income Streams in Retirement

Plan Construction - Statistics, Financial Targets & Asset Allocation
Modelling Tools
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Sample Plans

A list of pre-created plans is accessible from the drop-down menu, for new users to get
familiar with what plans look like, and the model screens and reports that are calculated for

them.

Advice

oking After Your Bob Potts

Account Details

Connect

Practice Plan Bob Potts

My Plans

Help Manual
Personal Cash Flow Investment Assets/Loans FAGS

) ) a * ﬂ Tutorials
P “ I “ I Videos
Salary and Sala i Logout
ry Salary Allocation
Other Income Allocation to Investment Plan
“ 4 Investing

Any plan can be viewed by clicking on the adjacent copy icon (shown above), which then
adds that plan to the user’s “My Plans” list. The adjacent PDF tutorial can also be

downloaded which shows how the plan was created step by step.

John Citizen

. ® O
FinancialMappers F_ %o}

SampLE PLaANS @
" M
Here is a list of Sample Plans for you to choose from.
By clicking the copy button you will copy the plan into your My Plans list. The Plan will then be selected for you to preview and edit.
Description Type @ Copy @
Practice Plan Lifetime (Savings & Retirement) a Download PDF Tutorial
Savings (Investment) Plan Savings (Investment) only n Wl PDF Tutorial
L]
Refirement Plan o Retirement anly [+ ] Download PDF Tutorial
~ —_— - . .
Lifetime Plan -_— ﬂ Lifetime (Savings & Retirement) . il F T
Debt Reduction Plan b Savings (Investment) only ' Download PDF Tutorial
I-.' P N
SMSF (Aust) N Lifetime (Savings & Retirement) u Download PDF Tutoria
Joint SMSF (Aust) Lifetime (Savings & Retirement) =] ) F Tutor
Our 10-Year Joint Plan Lifetime (Savings & Retirement) a Download PDF Tutorial
Our 30-Year Joint Plan Lifetime (Savings & Retirement) ‘ Download PDF Tutorial
_ J

Version: 3.48.4 Contact Us | D | Privacy Statement | Terms of Service

“This software: should nat be refied on for the purposes of making a decision in refation to any Enancial product and you shoukd consider ottaining advice from a financial senices icensee before making any financial decisions. Defaul
Fales used by Me SOTware are explaned I he DiscIsure SIaEMEN. I you Change: e dsfaull [alEs, OF SPECIY YOr GWN [ales, You ar2 TESONSINE: for e Caiculalion oulcomes, and the DIsciosure. Stalement does not apply.
© Financiabappers® 2015 - 2018
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Videos have been made for the following Sample Plans and are found in the Help Videos

section of the Help Manual.:

Savings (Investment) Plan

Retirement Plan

Debt Reduction Plan

10-Year Joint Plan (Savings & Retirement)

Help Videos and Learning Centre
Where the adviser is sharing plans with the client there are two formats. These are not listed

in the software. However the links are included in the Getting Started Guide for
ProConnect Clients.

The adviser may want to share the appropriate video with the client. You may watch these
two videos in the Resources / Custom Pro Site & Team/Client Admin. In addition, the
PDF lists links to all the videos in the Help Videos and Learning Centre.

Two videos have been created for advisers to share with their clients. The adviser should only share the appropriate
video. The first is where the adviser is sharing a plan for the client to review. The second is for a client to initiate a plan

and then share that plan with the adviser. This is generally used where the adviser is providing pre-advice digital tools

to clients.

Video Clients reviewing an adviser's plan  6min video explaining to clients how
they can review a plan shared by an
adviser

Video Client Initiating Pan for Adviser to 7min video explaining to clients how

Review to create a plan using FM and then

share the plan with the adviser.

ProCONNECT Client Resources Provide a list of video resources
provided in the Help Manual of the

software.
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Help Videos - Learning Centre

Select an article to read

e The Starting Position & Report

e Sample Plans

e Tutorials

e Lesson 1: Basic Financial Concepts

e Lesson 2: Lifestyle Goals & Financial Targets

¢ Lesson 3: Debt Management

e Lesson 4: Financial Concepts from HILDA Report
e Lesson 5: Investments - 3 Major Types

e Lesson 6: Superannuation
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Starting (Financial) Position

To access the Starting Position, go to My Clients, and click on Plans at the end of the row
for the particular client.

%‘?’d Advice Simon Simmons -
' Bhoking Afrer Your
Finances
.
My Clients = showing rows 1 to 20 of 43 LUCE[EES | o PlansShared withMe ¥
ClientID First Name Surname Email Type CMS
A100-01 John Abbott finmappers+171@gmail.com Connect Client Worksorted ®, Connect i= Plans

This is the plan owner or client’s actual financial position as well as their future investing
intentions. Details entered here are included in any new plan created when the New Plan

from Starting Position option is selected on the Plans for ...... (Name of Client) page.

« Plans for Mary Adams = showingrows1to50f5

=+ NewPlan~ ‘ Starting Position v % Plans Shared with Me A

Name Type Length Joint Date Created Edit

Manage Sharing

Home OFFSET Savings (Investment) only 30 v =% Manage Sharing @ Client Review

The Starting Position holds information that relates to the client, rather than a specific plan.
Details of information for each TAB on the top right-hand side will be discussed following the
main section which is entering the client’s current financial position. This information can

then be imported into the plan.

Last modified by: Simon Simmons (4/11/2020 3:44 pm)

L} - o o
AR STARTING PosiTion OpTIoNS @

Single or Joint Plan Currency

Your Connect Clients View they will see the following TABs.
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FinancialMappers®Pro g;

Audvice
in conjunction with Good Advice L\

Finances
Starting Position @ About Me & My Family Import CSV Export CSV Continue to My Plans

Last modified by: Simon Simmons (18/01/2021 3:15 pm)

Y - " -
A STARTING PosiTioN OPTIONS @

Single or Joint Plan Currency

When entering the Starting Financial Position, it must first be decided whether plans for this
owner or client will be JOINT or for just for the Principal plan owner only.

A Simon Simmons v

T
L\ oking After Your
Finances

e R L —
Last modified by Simon Simmons (26/07/2021 4-47 pm)

Note that where the software is shared with the client, either the client or the adviser can
update the Starting Position. The program notes when the Starting Position was updated

and by whom.

If you want to change the previously selected option, click on the RESET button, at the top of

the Starting Financial Position page. All the entries will be cleared.

Reset Starting Position

To edit information previously entered, go to the relevant area on the Starting Position

page, edit the information, and select SAVE.

This is an example of Starting Position entries:
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(@ SALARY @

Description Owner Annual Amount  No. of Years
John's Salary John v $150,000 30 Years B
'Mary's Salary Mary » $100,000 30 Years| B

Bl TransacTion AccounT @

Description 5:;'2:?':; Rate of Return

[Transaction (Bank) Account $50,000 5.00%
& PersonaL AsseTs @
Description Owner Type Current Value [
[John's Car [dohn ¥ ||venicle v sm,nuu|a
[Mary's Car [Mary ¥ ||venicle v $15,DGD|B
|Househu|d goods HJoint v HHome Contents ¥ H $1D,DUD|B

[ Y
" PERsONAL BupceT @

CoMMITMENTS

~* Home

Save Cancel

Save Cancel

Save Cancel

30

$11,000

Amount Annual Cost

$8,000 8,000 a

[ s
$2,000 $2,000

$400

$400

$600

$600

50

$0

Active @ Optional @ Budget Ttem Payments per Year
v [ (Council Rates | 1
% ( ‘Body Carporate Fees | 1
@ L ‘Home & Contents Insurance | 1
[ % ‘New Furniture/Applicances | 1
(2 L ‘Home Maintainence & Repairs | 1
@ ( ‘Gardening | 1
“ [ [Other | 1
[ [ \ | 1

Ummimes

Epucation

HeaLth

SHOPPING

TRANSPORT

ENTERTAINMENT

OTHER

MrscELLANEOUS

0

RS
=}

s
o

$7,400

$17,000

$10,000

$9,600

5
=}

30

Total Living Expenses  $60,000

© Plencore Wealth Ltd 2015-2023
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LY
@ Mucsrones @

Description Owner Year of
Event

|Buyingacar | John * |2EI'18 |a
|Buying an investment property | Joint ¥ |2EI'18 |B
|Hawng a baby HMary M H2I318 |a
A Homes & INvESTMENT ProperTIES @
Description Owner  Current Value Purchase Loan Amount Loan Type Lender  Remaining Interest

Price Rate
Homes + | #
Home 1 || doint v || se00.000/|  $500,000 | 550,000/ | Principal and Inter ¥ |NAB || 20 Years| | 5,nn%|ﬂ
Investment Properties + 17
Property |IMary v ||  s200000/  $150,000 | $60,000| | Principal and Inter. ¥ || || 20 Years| | e_no%|a
Reno Many v | (Unlinked Loan) 520,000/ [Interest Only v || |6 vears| [ &.00%| (£

)
“ CasH Accounts, Term Derosits & Bonos @

Description Owner  Current Value Term Interest
Rate

Cash Accounts

(Cash 1 John v 510,000 na 1000%) ()

Term Deposits
Bonds

[~ SHares & Manacep Funps @

Shares
Managed Funds

@~ PersonaL Loans & Crenit Caros @

PersonaL Loans
Creoir Caros
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\{.i[ ReTiReMeNT AsseTs @

SuperannuaTion/Pension Funps

Description Owner Value of Value of Value of i
Employer After-Tax Pre-Tax
Contributions Personal Personal
Contributions Contributions
Uohn's Super |[John v|[ $400.000 s0) & < |
[Mary's Super | Mary v $3,000 s0| s0| a

Activate Employer Contributions? (7]

John Citizen Mary Citizen
John's Super ¥ | | Mary's Super v

SeLr-Manacep Superannuation/Pension Funos (SMSF)
SMSFs cannot be included in the Starting Position. This information must be entered into the plan itself.

Annuimes & DerFinep BeneriT Pension Funps

Cance'

Annuities and Defined Benefit Pension Funds cannot be included in the Starting Position. This information must be entered into the plan itself.

[3 INsURANCE @

Description Owner Type Value Cost Payment
Life Insurance Budget
[aBC Life John ¥ | $200,000 $2,000
' |_Deaih & TPD v | " @ Tax Deductible
| Life Insurance Budget
|ABC Life - Ma Mary ¥ | — o $100,000 $1,000
et Ly B —W—l. Death & TPD M | @ Tax Deductible
o
@9 MoNTHLY SALARY ALLOCATION TO INVESTMENT PLAN @
Monthly Annual
Additional Loan Payments @ | $500| $6.000
Other Investments (Cash, Shares, Managed Funds, Superannuation) (7] $500 I $6,000

Summary OF SALARY ALLOCATION TO INVESTMENT PLaAN

Annual
Gross Salary @ $250,000
Allocation from Salary to Investment Plan

Loan Expenses (Home & Investment Loans less Rent) (2] $5,560

Additional Payments for Home & Investment Loans (2] $6,000
Other Investments @ $6,000 $17.560
Unallocated Funds @ $232,440
% of Salary Invested (Home, | & Sup ion) @ 8%

Continue to My Plans

Start and
End Age

hoe 0 ]
Ag:65 B

Age 30
Age 65 a

+

& Starting_Position Report
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When completed, click the LINK Starting Position Report, to generate this Report which

includes all the details listed in the Starting Position and the About Me and My Family.

On the Reports page in the Plan Management Area, a shorter version of the Starting

Position at Start of Plan is available. This report includes the details, such as SMSF which

are not included in the Starting Position.

This is an example of the report generated from a plan which has used the Starting

Position. Note that this Report lists the plan as Starting Position as it can be generated
prior to creating any plans. This is the information that will be imported into any new plans.

Starting Position Report Based on plan "Starting Position™
Baob Potts and Jan Potts

Net Worth

At the start of your plan, based on the assumptions you have made, you will have Net Investments (including Retirement Accounts) of $920,000
and Met Personal Assets of $565,000.

The following table shows the breakdown of these funds, including each asset's associated liability where applicable. (Note that if you have an
SMSF or Annuity, these are not included.)

Assets Liabilities Net Value
Cash, Term Deposits, Bonds $50,000 0 $50,000
Shares and Managed Funds $50,000 30 $50,000
Investment Property $300,000 $200,000 $100,000
Retirement Accounts $720,000 30 $720,000
Total $1,120,000 $200,000 $920,000
Home $500,000 $20,000 $480,000
Other Personal $90,000 $5,000 $85,000
Total $590,000 $25,000 $565,000
TOTAL NET WORTH $1,485,000

Asset Allocation

Your investment profile at the start of your plan is Aggressive, with the largest portion of your assets in Retirement Accounts.

The breakdown of your assets is shown in the table and pie chart below.

Total Value - Cash, Term Depesits, Bands
Investment Profile Aggressive 'I f7 - Sharesand Managed Funds
Cash, Term Deposits, Bonds 4. 46% ’, )
Shares and Managed Funds 4.46% I
Investment Property 26.79% Retirement ACcounts —
Retirement Accounts 64.29%

Asset Allocation =
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Starting Position Report Based on plan “Starting Position™
Bob Poits and Jan Potts
Assets
Non-Retirement Assets Bob Jan Total $400,000
Bank Account $15,000 $15,000 $30,000
Investment Property 1 (Bob) $300,000 $0 $300,000
Emergency Cash (Joint) $10,000 $10,000 $20,000
Jan's Shares (Jan) 30 $50,000 $50,000
Home Bob Jan Total $500,000
Home 1 (Joint) $250,000 $250.000 $500,000
Personal Assets Bob Jan Total $90,000
Bob's Car (Bob) $20,000 0 $20,000
Jan's Car (Jan) 50 $15,000 $15,000
Caravan (Joint) $20,000 $20,000 $40,000
Furniture and Fittings (Joint) 7,500 §7,500 $15,000
Retirement Accounts Bob Jan Total $720,000
Bob's Super (Bob) $400,000 $0 $400,000
Jan's Super (Jan) 50 $300.000 $300,000
Bob's Old Super (Bob) $20,000 0 $20,000
Liabilities
Investment Loans Bob Jan Total $200,000
Bank Overdraft 50 $0 $0
Investment Property 1 [Loan] (Bob) $200,000 0 $200,000
Home Loans Bob Jan Total $20,000
Home 1 [Loan] (Joint) $10,000 $10,000 $20,000
Personal Loans Bob Jan Total $5,000
Car Loan (Bob) $5,000 $0 $5,000
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Starting Position Report Based on plan "Starting Position™
Bob Potts and Jan Potts
Salaries and Expenses allocated in the Starting Position
Salary Bob Jan Total $300,000
Jan's Salary (Jan) 50 $140,000 $140,000
Bob's Salary (Bob) $160,000 $0 $160,000
Living Expenses $60,000
Commitments 80
Home $11,000
Utilities $5,000
Education $0
Health §7,400
Shopping $17,000
Transport $10,000
Entertainment $9,600
Other 80
Miscellaneous 80
Insurance Bob Jan Total $1,000
ABC Life (Bob) $1,000 $0 $1,000
Salary Allocation to Investment Plan $40,007
Loan Expenses (Home & Investment Loans less Rent) §7 607
Additional Payments for Home & Investment Loans $2,400
Other Investments $30,000
Unallocated Funds (including Tax Liability) $259,993
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Starting Position Report Based on plan "Starting Position™
Bob Potts and Jan Potts

Milestones

Description Year of Event
Buying a car (Jan) 2018

Insurance
Bob Potts

Description Type Value Cost Payment
ABC Life Life Insurance (Death & TPD) $200,000 $1,000 Superannuation

Loans & Credit Cards

Description Type Lender Interest Rate Length Bob Jan Amount
Investment Property 1 [Loan] (Bob) Principal and Interest NAB 6.74% 20 Years $200,000 $0 $200,000
Home 1 [Loan] (Joint) Principal and Interest NAB 6.74% 15Years §$10,000 $10,000 $20,000
Car Loan (Bob) Principal and Interest MNAB 10.00% 2 Years $5,000 0 $5,000
Starting Position Report Based on plan "Starting Position™
Bob Potts and Jan Potts
About Me and My Family
Family

My wife and | were both born in 1970, are currently 50-years old.

adult children and 3
Peter (Born 1995) married with 2 children
Judy (Born 1993) married with 1 child

Employment

We are both employed in fairly secure positions

Health

‘We are both in good heaith and non-smokers

Estate Planning

Wills 11 of Attorney. All are held with our soficitor (Jackson Lawyers)

Investment Experience
We are not very expe tors but 3 the subject.

We are not sure what 4 (Risk/Return) & 5 (Debt Servicing Ratio) mean.

‘We would love to join any Financial Literacy Program you may have.

Investment Risk Profile

We would not consider ourselves risk-takers, but e do want to be involved in the management of cur investments.

Our preferred i would be in (3) a Hi Fund. However, L i ty

Your Objectives for the Next 5 Years
1 Start an Investment Plan that will provide an income of $150,000 in retirement.
2 Ensure we can upgrade our home in 6-years.
3E i Property in 10-years

Advice You Require

We would like to know if we are on track to be self-funded retirees

We would like you . plan and mak ions a5 you see fit.
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Updating the Starting Position
When working with a Pro-Connect Client, either the client or the adviser can update the

Starting Position. The updated information will be updated in both the client and the

adviser’s account information.

Some Important Notes about Starting Position

Transaction Account

This is the account through which all transactions are processed by the software. This will
include all activity for Personal, Home, Investment and Retirement Accounts. You must

enter a starting balance (even if it is zero) and SAVE this account.

Loan Types

The entry of Loan Type is limited in the Starting Position, to either Interest Only or

Principal and Interest. For each loan, the user can also enter the name of the lender.

In the Plan Management Area, there is a choice of four types of loans. After any plan is
created, the user can EDIT the Loan Type if necessary, to specify any of the additional two
types of loans which are:

e Interest Only followed by a Principal and Interest Loan
e Principal and Interest Loan with Options (Introductory Interest Rates, Redraw Facility

and Refinancing)

Self-Managed Superannuation

The information for this asset account is too complex to enter in the Starting Position.
Details need to be added in the SMSF area after a plan is created. Therefore, this
information will not be included in the Starting Position Report. In this case, you would be
better to commence a plan, add the SMSF or annuity information, and then generate the

Report, Starting Position at Start of Plan.

Annuities
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Annuities can only be used in the Retirement Phase of a plan. Because the information is
dependent on age and plan type, it must be entered from the Planner page after a plan is
created.

Annuities also include Defined Benefit Superannuation/Pension Accounts.

Allocation of Funds to Investment Plan

Allocation of a Percentage of the Gross Salary to investing is the action that creates funds
available for investing, for each year of any plan. Later, after a plan is created, this allocation

can be specified or fine-tuned, and this is done by the entry of a percentage figure.

In the Starting Position, the user is helped to calculate the starting percentage figure to be
used in any plan. After entering the proposed additional home or investment loan payments
and amounts to be used to purchase non-property assets on a regular basis, the allocation

percentage is calculated as shown below.

Note that the Unallocated Funds, includes tax liabilities, as these are not calculated in the
Starting Position.

o
QP MoNTHLY SALARY ALLOCATION TO INVESTMENT PLAN @ [ save |
Monthly Annual

Additional Loan Payments @ 3200 £2,400

Other Investmants (Cash, Shares, Managed Funds, Superannuation) @ 3223 82,676

SuMmary OF SALARY ALLOCATION TO INVESTMENT PLaAN

. Annual
Gross Salary @ $125,000

Allocation from Salary to Investment Pla_n

Loan Expenses (Home & Investment Loans less Rent) @ $13.676
Additional Payments for Home & Investment Loans @ 52,400
Cther Investments @ 52,676 $18,752
Unallocated Funds @ __ $106,243
% of Salary Invested (Home, Investments & Superannuation) 9 16%

At the end of the entries for the Starting Position, the user may create a Report showing all
the data entries in the Starting Position and the section About Me and My Family or return to

the My Plans page.

o ——
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Personal Assets

The user can create a list of current Personal Assets. This data is only used in the creation

of an Assets and Liabilities at Start of Plan and are not displayed on the Planner Page of

the plan.
Q9 PersonaL Assers @
Description Owner Type Current Value
[John's Car |[John ¥ [Vehicle v $1u,uuu\ﬂ
[Mary's Car |[Mary v |[vehicle Ml 515,009\5
|Household goods HE\ |Home Contents ¥ || 510,000/ ﬂ

About Me and My Family

The Connect Client is asked to complete this information. It can also be entered or
amended by the adviser. This information is imported into reports such as the Short

Statement of Advice for 5-Years.

About Me & My Family (Bob Potts)

If you are seeking advice from a Financial Adviser or asking a Mortgage Broker to help
you apply for a new loan, they will need to know mare about you and your family.

Supplying this information is optional. Only supply information that you want to share with
your adviser or broker. Information that you share will be included in their report.

Estate Planning

Investment Experience

Investment Risk Profile

Your Objectives for the Next & Years
8. Advice You Require

FAMILY Back to Top

Tell us about you and your partner. If you have dependent children, tell us their names and date of births. Tell us what you want to achieve for your children.

NoO oA LN =

If you have adult children and grandchildren tell us about your relationship with them.
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Importing and Exporting CSV Files

Importing and Exporting CSV Files to and from Starting Position

whiing Afer Your
Fimances

FinancialMappers®Pro g; | | simon simmons -

Advice
in conjunction with Good Advice W

Last modified by: Simon Simmons (4/11/2020 3:44 pm)

If you can Export a CSV file from your platform, this information can be imported via a
Financial Mappers CSV file. Likewise, you can export a client’s Starting Position to CSV
File.

A sample Blank CSV file for importing Starting Position, together with a Blank CSV file
where Client Details can be imported are included in the Resources.

Custom Pro Site & Team/Client Admin

Members of your team can be granted access to the software and sometimes they may also have administrative roles.
Since creating this video, the role of Office Admin has been created. This gives the person access to the USER page.
Updated information on all roles is included in the PDF,

Video FM-Pro Overview for Advisers 6min video showing the

customization of the software, team

link, and plan sharing.

Blank CSV file where Client Details Create a list of client contact details
can be imported to import into the USER page.

Blank CSV file for importing This is used for your starting
starting position position

When you return to the main planning page, you can now share the Starting Position
information with your Paraplanner and commence a New Plan from Starting Position. In

this case, all the information, except the Personal Assets is imported into the Plan.

(Personal Assets are only listed so that these items can be listed the Starting Position
Report, as part of the Assets and Liabilities Statement).
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It is recommended that you use the Connect Lite feature so that you do
not have to rely on other methods of importation.

Importing and Exporting Client Contact Details
To import or export Client Contact Details, go to the Users Page. This page is only

accessible by people with the role of Chief FM Admin or FM Admin.
Client information can be imported using a CSV file.

Simon Simmons v

+ Add User = Import/Export Clients ~ T

Username Firstname “ Surname Role Client ID Last Login

FinancialMappers®Pro @7

in conjunction with Good Advice

¢« Users = showing rows 1to 20 of 48

To test the format, simply use the Export Clients to make a file.
The order of the columns are:

CeoNohwWNE

Client Code

Email

First Name
Surname

Initials

DOB

Partner Code
Partner Firstname
Partner Surname

. Partner Initials

. Partner DOB

. Phone

. Address

. Suburb

. State

. Country

. Company

. Company Address
. Company Suburb

. Company State

. Company Postcode
. Adviser

.CMS

The columns 17 — 21, refer to your client’s employer and employer’s address. 22 is the field
for the client’s adviser and 23 for the CMS if required.
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Example of importing a set of 5-clients

When you click on the Import Clients, you will be asked to choose a file

B e e

-RentaHom.. @ DASHNORAD FM Finan ) witter il Meetup & OneDrive (FIS)
testé.financialmappers.com.au says

Users were successfully imported. The page will be reloaded.

EE UsERS
Any v Import Clients Export Clients
Username Name Client ID Role
glenis1000+200@gmail com Simon Simmons Chief FM Admin

Import from CSV

Select a CSV file to import

Choose file | Import Clients List 1.csv

M "
e Importing..

The clients are now listed on the User’s Page.

Users

Any v Import Clients Export Clients

G D)
Username Name ClientID Role
glenis1000+200@gmail.com Simon Simmons Chief FM Admin
glenis1000+21@gmail.com Mary Adams A102 Client
glenis1000+24@gmail.com Jim Cannon A105 Client
glenis1000+20@gmail.com Beth Carley A101 Client
glenis1000+23@gmail.com Cath Carmell A104 Client
glenis1000+22@gmail.com Carol Vinney. A103 Client
. J

Note: The information on this page has since been updated and may be sorted by the

headings.
¢« Users = showing rows 1to 20 of 173 = Import/Export Clients~ | T
Username First Name Surname Role Client ID Last Login
john@gmail.com John Citizen Chief FM Admin 17/02/2021 3:30 am
michzael.smith@gmailzz.com Michael Smith Client z110

The adviser can be included in the import. If not, as in this case,
Simon Simmons adds the client to his list he must do the following on the My Clients page.:

Click on the Add Client button.

Simon Simmons A

My Clients = showing rows 1 to 20 of 20 < Plans Shared withMe T

This blank screen will be displayed.
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Add Client
Client IDand CMS @ Type @

[tient 1D None v Q Client v
Email Adviser(s)

Simon Simmans

Contact Details

Principal Partner Partner Client I
Firstname Surname Firstname Surname
Initials DOB Initials DOB
7 =] z =]
Personal Work
Phone Employer
Address Address
Australia b Australia A4

% Cancel

There may be times, when the client detail have been imported to the USERS page, without
being assigned to an adviser. In this case, the adviser must enter the Client ID, and click on

the Lookup Icon
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Found client with ID 1@5-hde . If you add this existing
client to your list, any information currently in the Add
Client form will be replaced with the existing information.

Click OK to add this client to your list.

CANCEL

Special Note on CMS (Content Management System)
Financial Mappers has started to integrate with CRM platforms. Ouir first integration is with

Worksorted. You can now select the SMS, in this case, Worksorted, enter the Worksorted
Client ID, and the information will automatically fill.

We have recently developed APIs for the integration of Financial Mappers with CRMs.
Please discuss this with Glenis Phillips, the Designer of Financial Mappers.
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Add Client

ClientIDandCMS @

‘ 1342018] Worksorted

Client ID is used to link to the selected CMS

Email

Contact Details

Principal

Firstname Surname

Initials DOB
7 ]

Personal

Phone

Address

Address
Suburb State Postcode

Australia v

Adviser(s)

Type @

Client

Simon Simmons

Partner

Firstname

Initials

Work
Employer

Address

Address
Suburb

Australia

Partner Client ID

Surname

DOB

State Postcode

® Cancel ‘
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Adviser Notes

In the Starting Position for each client, you will find a new TAB, Adviser Notes.

ﬁ Advice
1\ sking Afier Your

Finances

Starting Position @ vy Adars i .y Py
Last modified by: Simon Simmons (4/11/2020 3:44 pm)

Adviser Notes is intended for those advisers who wish to keep a log of activity with a
particular client. Generally, your CRM is likely to provide a place where you can maintain

this type of information so it is immediately ready should you undergo an Audit.

For those who don’t have an account for this type of compliance process, Adviser Notes
could be considered as an alternative place for you to keep a record of the type of

information required during an audit.

The second purpose could be to just keep some quick notes about your client and how you
are progressing through the advice process. This could be a quick way to refresh your

memory about client requirements or changes you or your client have made to the plan.

% Advier Simon Simmons hd
W v
« Adviser Notes o Mary Adams

@ You don't have any notes for this client yet. Use the # New Note button near the top right to create one.

Simply click on the TAB, New Note, and complete the information you want to store. The

date on which the note was written is automatically generated.

2N

Advice Simon Simmons h
Ty oking After Your
Finances

« Adviser Notes @ mary Adams
Note | #8 | 21/12/2020 # Edit n

Mary phoned to say she recently had a pay rise and would Iike to increase her savings by $200 & month and asked me to recommend where the money would be invested. |
recommended she invest in an ETF for the ASX200, which had no gearing. | gave her a choice of two funds and explained the differences in fees:

1. ABC ETF - ASX200
2.XYZETF-ASX200
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About Me and My Family

On the Starting Position Page, will be a new TAB, About Me and My Family. When this
TAB is clicked, there will be seven panels like that in the SOA Editor. Here the client will be
asked to add information. Each section will be created as a SmartPanel in the section
(called “About Me”) which can be added to your reports. The panels will advise the client
about the type of information required. If no information is added to a panel, the Heading is
not included in the report. The adviser may also complete or copy this information from the
Fact Find.

The headings for the panels will be:

e My Family

e My Employment

e Health

e Estate Planning

¢ Investment Experience

e Investment Risk Profile

e Your Objectives for the Next 5 Years

¢ What Advice you Require

This information and the Starting Position information can be updated by
either the client or the adviser.

About Me & My Family (Bob Potts)

If you are seeking advice from a Financial Adviser or asking a Mortgage Broker to help
you apply for a new loan, they will need to know more about you and your family.

Supplying this information is optional. Only supply information that you want to share with
your adviser or broker. Information that you share will be included in their report.

Family

Employment

Health

Estate Planning

Investment Experience

Investment Risk Profile

Your Objectives for the Next 5 Years
8. Advice You Require

FAMILY Back to Top

Tell us about you and your partner. If you have dependent children, tell us their names and date of births. Tell us what you want to achieve for your children.

NoO R LN =

If you have adult children and grandchildren tell us about your relationship with them.
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EMPLOYMENT Back to Top

Tell us where you and your partner work, together with your future prospects for employment. Tell us if you intend to take time off from the workforce or work
part-time.

File Edit View Insert Format Tools Table

m
i
o
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Fomats~ B [ A - [A 14px

POWERED BY TINYMCE

HeaLTH packto Top

Tell us about your health and that of your partner. Tell us if you have health insurance and whether or not either of you are smokers. It is important to tell us
about any conditions which may affect your ability to work in the future or affect your longevity.

File Edit View Insert Format Tools Table
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ESTATE PLANNING Back to Top

For both you and your partner please tell us whether or not you have made a Will or Power of Attorney. Information about where these documents are
located, and the name of your lawyer would be helpful.

File Edit View Insert Format Tools Table

-— 1 —

]
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i
lil
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Formats B 7 A A 14px
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POWERED BY TINYMCE .

© Plencore Wealth Ltd 2015-2023 Page 43



Financial Mappers and Financial Mappers Pro Overview

INVESTMENT EXPERIENCE Back o Top

Tell us about your previous investment experience. Tell us if you like to read books about investments and which are your favourite books.

Do you consider you have a good understanding of your finances? If you were asked to explain the following five concepts, how many do you think you
could answer, without checking first:

1. How Compound Interest works

2. The efiect of Inflation on the purchasing power of your money in the future

3. How Diversification aims to protect you

4. What does the Risk/Retumn equation mean to you?

5. Do you know what a Debt Servicing Ratio (Loan to Value Ratio) is and why it is important?

Tell us which ones you don't understand by listing the number.
If you are interested in receiving information to improve your money management and investment skills, please tell us

File Edit View Insert Format Tools Table
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POWERED BY TINYMCE

INVESTMENT RISk PROFILE Back 1o Ton

For both you and your partner, tell us about what type of investments you prefer to invest in. That is; do you prefer the major part of your investments to be
in: Interest Eaming Accounts, Shares or Real Estate?

Tell us whether or not you consider yourself a risk taker
Assuming that the higher the return on an investment, the greater the risk. if you were asked to choose one the following investments, which would you
most likely choose?

1. No Risk &€" most money in Fixed Interest accounts with little opportunity for capital growth or loss of capital. The return is likely to be about the same

or less than the Inflation Rate.
2. Generating a return of say 3%-4% above Inflation, e.g a Balanced Managed Fund.
3. Generating a return of say 6%-8% above inflation, e.g. a High Growth Managed Fund
4.1 would prefer to keep most of my investments in Real Estate.

File Edit View Insert Format Tools Table
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YouR OBJECTIVES FOR THE NEXT 5 YEARS Back to Top

To assist in the planning process, you should list in order of importance your main financial objectives.
For example:

Reduce Dredit Card debt (to what amount?)

Reduce Personal Loans (to what amount?)

Reduce Home Loan debt (to what amount?)

Reduce Investment Loan debts (to what amount?)

Save for a new car or other Personal Savings Goals (and how much)

Save for a Home deposit (the % depost figure, and the estimated purchase price)

Save for an Investment Property deposit (the % depost figure, and the estimated purchase price)
Purchase a Home (and the estimated purchase price)

Purchase an Investment Property (and the estimated purchase price)

Invest in the Share Market (and how much)

Invest in Managed Funds (and how much)

Make personal contributions to my Superannuation/KiwiSaver (what amount for which partner?)

File Edit View Insert Format Tools Table
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ADVICE You REQUIRE Back o Top

If you are seeking specific advice from your financial adviser, please list exactly what you want your adviser to help you with.
Examples of the type of advice you may need:

The best way to save for a home deposit

The best way to reduce personal debt

How to manage your home loan

What Managed Funds you should use for your savings
How to purchase or manage an investment property
How to improve your returns on Superannuation

Do | have adequate insurance

s s s o= s s e

File Edit View Insert Format Tools Table
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POWERED BY TINYMCE .

This is an example of information that may have been completed by the Proc°"eet Client or
added by you from your Fact Find. If a panel has been left blank, the panel will not be

displayed. That is the heading will not be selected.
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< PlanDetsils Reporte Documents QSA  MoneySmartAdvice  MoneySmartVideos  BookClub  Money Matters (2]

—Previous: Review Dashboard About Me and My Family Next—

m o This information was either yourseif or your adviser from the it ion you h ided.

Family

I have two children: £
« Mary(2352015) \ ¢
« Tony(3562016) . \\% Qj
ivate highischools and then attend university. T‘VO ~ &3/ ’
- — -
Employment ’

. -/
I work a5 3 teacher and my wife works part-time as 2 bookkeeper. / \ J:

[
‘We both plan towork to retirement age. & 15 CJJ [ %
)

Health &

‘We are both in good heslth and have no major hereditary iliness which is fikely to affect our longevity.

Estate Planning
We have both 3 will and i of attomeys. These d are keptinour safe.
Our solicitor is John Smith, 25 Cross Road Sydney 2001

Investment Experience
| am veryis i { books. My ite authors are Noel Whittaker and Scott Pape.
Iunderstand all of the concepts 1-5.

I ional material

Investment Risk Profile
Atour age, we are both confident in investing in either 3 High Growth Managed Fund or Property. Over time we would

like to invest in both.
Your Objectives for the Next 5 Years
2 e b oy
3 i roperty in 10-years

Advice You Require
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Plan Creation

When first logging in, the adviser is in the My Clients area. This can be navigated from the

drop-down list under the account holder’s name, My Clients.

A new plan is created by clicking on one of the button, +New Plan and select how you want

to create a new plan. — New Blank Plan or New Plan from Starting Position. In the latter, the

information is imported directly into the plan.

FinancialMappers®Pro \@:
in conjunction with Good Advice ‘ WY s

« Plans for Mary Adams =

Name Type Length

Home OFFSET Savings (Investment) only 30

Joint

s

Simon Simmons -

showingrows 1to5of5

+ New Plan~ [&= Starting Position

[} New Blank Plan

©» Plans Shared with Me T

[® New Plan from Starting Position

& ManageSharing | (I Client Review

Once a plan has been created, you can click on the Name of the plan, to Edit Plan details.

You can also DELETE or COPY a plan.

Edit Plan

Plan Name @ PlanType @

Our SMSF

Length of Plan @ 20 Years

20 Years

JointPlan@

& Joint Plan I3 Swap Principal/Partner Details

Principal
Firstname Surname

Mary Adams

Initials (Identifier) Target Retirement Income @

Mary $100.000
Total $200,000
Age at Start of Plan and Retirement @

Age 55 Age 65
Year at start of retirement: 2029 (Year 11)
Actions

+ Select [@ Client Review

=% Manage Sharing

Lifetime (Savings & Retirement) v

Calendar Year

s}

Currency

2019 Dollar v

Partner
Firstname Surname

Brad Adams

Initials (Identifier) Target Retirement Income @

Brad $100,000

Total $200.000
Age at Start of Plan and Retirement @

Age 55 Age 65

% Close Save
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Plan Details

The various information about the new plan is entered as shown.

Add Plan

Plan Name @

Name is required

Length of Plan @

Calendar Year Currency

Savings (Investment) only v = 2020 Dollar

30 Years

30Years

Joint Plan @

O Joint Plan 28 Use Partner's Details

Firstname Surname

Mary Adams

Mary

Age at Start of Plan

Age 30

Initials (Identifier) Target Retirement Income @

% Cancel ‘

Add Plan

Plan Name @

Name is required

Length of Plan @

‘Calendar Year Currency

Lifetime (Savings & Retirement) v [53 2020 Dollar v

30 Years

30 Years

Joint Plai

Principal

Firstname Surname

Mary Adams

Mary

Age at Start of Plan and Retirement @

Starting age is required
Retirement age is required

3G Swap Principal/Partner Details

Initials (Identifier) Target Retirement Income @

Partner

Firstname Surname

Brad Adams

Initials (Identifier) Target Retirement Income @
Brad $100,000
Total $200,000

Age at Start of Plan and Retirement @

Starting age is required
Retirement age is required

® Cancel ‘ ‘
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There are three types of plans:

1. Savings (Investment) - No retirement income will be included because
Drawdown functionality does not apply

2. Retirement only - Only includes the retirement phase

3. Lifetime (Savings and Retirement) Includes both life phases with retirement
starting in year specified in Retirement Income
area of PLANNER

The Target Retirement Income (in today’s value) is an important entry value at this stage, as

the calculated model will be compared to this desired outcome.

Plan Length — 50 years

A length of a plan may be from 5-years to 50-years. You can change the length of the plan,
and any data entered after the end of the current plan will be retained if you decide to

increase the length of the plan later.

It may be that during your client meeting, you only want to show the client the plan up to the
end of the Savings Period at first, but then extend it to 50 years so you can show the likely

outcome in the drawdown period.

If you are using the Pro-Connect option, you may make a 50-year plan for yourself, but only
share a 5 or 10-year plan with the client. Of course, if they change the length of the plan,
then all your entries will be retained. To do this, you would make a copy of the plan and then
change the length of the plan.

If you have a Pro®mecE client, then the plan you share with the client will only show the
first 5-years of the plan.

Plan Ownership

Plans can be owned by single individuals or partners. When creating a New Plan for
partners, the Joint Plan option must be ticked if the plan is to include ownership options for
both partners and joint ownership of assets. The Initials (Identifier) must be entered. This

allows up to eight characters to be used as a nickname to identify each partner. This
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identifier then suffixed to the name of any asset held by each partner on screens and in

reports. Where the account is Joint, the word Joint will be suffixed to the asset name.

Single plans cannot be changed to Joint Plans or vice versa. When a change of plan

ownership is required, a new plan needs to be created.

Edit Plan

Plan Name @

Our 30-Year Joint Plan

Length of Plan @

Plan Type 9

Lifetime (Savings & Retirement) v

30 VYears

Joint Plan @

& JointPlan

Principal
Firstname Surname
Jack Sims

Initials (ldentifier)

Jack

Age at Start of Plan and Retirementg

Age 50

Year at start of retirement: 2035 (Year 16)

Age b5

Actions

+ Select

«§ Manage Sharing

Target Retirement Incomee

2€ Swap Principal/Partner Details

Partner

Firstname

Betty

Initials (Identifier)
$90,000 Betty

Total $180,000

Calendar Year Currency
i 2020 Dollar v
Surname
Sims

Target Retirement Income g
$%0,000

Total $180,000

Age at Start of Plan and Retiremente

Age 50

@ Client Review

Age 65

When the SAVE button is clicked after entering the Add Plan area, the plan is created, and

the user is transferred to the Plan Management Area. You may return to this section, by

clicking on the Name of the Plan. In this case, the panel will be called Edit Plan.

In the Plan Management area, the names of the plan owner(s) are shown next to the plan

name.
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John Citizen

FinancialMappers®

Starting Position

l.l My Plans 9 Our 30 Year Savings Plan A  John Citizen, Mary Citizen Modelling_Tools are off
Personal Cash Flow Investment Assets/Loans Calcs & Settings
: » [s) ] ﬂ L]
— .
®» > =]
Of":,hrly and Salary Salary Allocation —> Legend
erincome Allocation to Investment Plan
“ 4 Investing —>
I— —> %
9 i
ensions from
External —> Plal&a[::iault
Sources and NZ L s
Superannun:ion
—
—0 B -
Personal Loans Budget Transaction Tax Schedule
Credit Cards Account
— [
i 2%
Insurances Hang:|cQ;iCk
« ML ™Y
il « e

Lifestyle Goals Retirement

Excel Tools
Income

Version: 3.105.0 Contact Us | Disclosure Statement | Privacy Statement | Terms of Service

This software should not be relied on for the purposes of making a decision in relation to any financial product and you should consider obaining advice from a financial services licensee before making any financial decisions. Default
rates used by the software are explained in the Disclosure Statement. f you change the default rates or specify your own rates, you are responsible for the caleulation outcomes, and the Disclosure Statement does not apply.
© FinancialMappers® 2015 - 2021
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Plan Management Area — Navigation Chevrons

Please Note: If your clients are using the ProConnect option, they do not have the SOA

option. The chevron for the Client Review is changed to Plan Review.

FinancialMappers®Pro -
in curl]uncﬂon with Good Aﬂvlcﬂ \}#“.:" s Starting Position
... My Plans Plan A Jack Paulsan, Betty Pautson 4 Modelling Tools are off

For clients to view the Client Review App, you will send a link to the client.

Objectives

On the Objectives page, the following information related to the plan can be entered:
1. Plan Objectives: The desired outcome of this plan.
2. Main Strategy: The intended “big picture” steps included in the plan, that enable the
Plan Objectives to be reached.
3. General Comments: Any additional comments about this particular plan that may

need to be recorded.
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Plan Objectives and Strategy

Plan Objectives ]

File Edit View Insert Format Tools Table

Formats B 7 A-HA 14px £

= &£

My client would like to save enough for my retirement so I can be a self-fund retiree with an income of $150,000. They
would also like to upgrade my home in about 6 years

P

Main Strategy @

File Edit View Insert Format

Formats B 7 A

Tools Table

A 14px

i
lil
il

[E]

%

Save 20% of my Gross Salary to fund my retirement and purchase my home.

POWERED BY TINYMCE
General Comments @
File Edit View Insert Format~ Tools = Table
Formats B 7 A-HA 14px EE=EE

I would like to review Bob’s Insurance.

il
il
3]

%

PO

WERED BY TINYMCE

Note: If you are using the report Simple Statement of Advice for 5 Years, this is where
you will add your advice. The SOA Editor panels are not used for this report.

Each plan created can have a different set of Objectives. When information has been

entered here in the Objectives area, it will be included in the following reports in the
Reports area:

e Plan Map

Financial Objectives and Lifestyle Goals
Check Your Plan Outcomes

Wealth Guidance Report

This is how the entered information is displayed in the Reports. Note that you do not need

to add the heading to the panel. These headings, unlike the SOA Editor panels, are
automatically added.
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Plan Objectives

My client would like to save enough for my retirement so | can be a self-fund retiree with an income of $150,000. They would also like to
upgrade my home in about & years

Main Strategy

Save 20% of my Gross Salary to fund my retirement and purchase my home.

General Comments

I would like to review Bob's Insurance.

Milestones
To help the adviser understand the needs of the client, a list of milestones can be created.

These can be added to when advisers request more milestones. Currently, they list major
personal events and major purchases. They are added to the bottom of the Chevron —
Objectives.

Milestones @

Description Owner Year of

Event
Buying a car Johm ¥ | 2019
Taking a gap year Mary ¥ | 2020
Be debt free Joint ¥| 2025
(Select a Suggestion) *| [John *| [2019

Add

Save Cancel

Targets
The user can set their financial targets and then test whether these targets have been met.

The user enters a selection of financial targets. The program then gives a score out of 100,

depending on how close the user comes to achieving their targets.

The user can add also the targets for years 20 and 30 of a plan. The following is an example

using Year 10 targets only, selecting all three options.
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ENTER TARGET VALUES @

Add Target

Target Year of Plan
o Assets (Present Value)

Investmants (Mel of loans)

B Asset Allocation

Cash, Term Deposits, Bonds

o statistics

Real Raturn on Invesiments

Maximum Debl Sarvicing Ratio

Year 10

$870,000]
$583,000]
$1,500,000]

13.47%)|
12.72%)|
24.11%)
49.70%
6.50%)
15.00%|

YOUR RESULTS

Target Year of Plan

Assets (Present Value)

Your Score

You may like to adjust your plan and come back to see

Year 10

58703264
$582,892¢¢
$998,516

94 Points

B
4

Expert

94 Points

if you can get closer 10 yo

ur target

This information can be imported into customized reports in either graph or table mode as

shown below. The gap between the maximum of 3 times periods, is calculated by the

software, depending on the length of the plan.

Investments (tet Value)

Home (Net Value]

INVESTMENT TARGETS

Year5  Year 10 Year 15 Year 20 Year 25 Year 30
Investments (Net of Loans)

Target $620,000 | $1,000,000 $1,250,000 $1,500,000 $1,110,000 $720,000
Actual $581,168 $990,036 | $1,464,550  $1,546,479 | $1,090,064 $719,501
Performance -$38,832 -$9,964 $214,550 $46,479 -$19,936 -$499
Future Results

Home (Net of Loans)
Target $615,000 $730,000  $865,000 $1,000,000  $1,250,000 | $1,500,000
Actual $605,478  $733,208  $887,884  $1,075,189 $1,302,008 | $1,576,675
Performance -$9,522 $3,208 $22,884 $75,189 $52,008 $76,675
Future Results

Retirement Accounts
Target $582,500 $765,000 $737,500 $710,000 $640,000  $570,000
Actual $557,780 | $766,916 | $1,000,938  $710,703  $661,263 | $569,965
Performance | -$24,720 $1,916  $263,438 $703 $21,263 -$35

Future Results

The Financial Targets chevron can be a good place to discuss and demonstrate a Gap

Analysis. You may have strategies to show your client as to how the gap could be closed.

With the Interactive SmartPanel, graphics are included, depending on the targets are

achieved.

pI.
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Also, the chevron Review will display the interactive SmartPanel, for Financial Targets.

I‘l My Plans % Potts Plan [2018) Bos Polis, Jan Potss 7) Modelling Tols are off
[ tfoctrn D wgps ) inener JIRSSE) ropors ) 008 ) Gl Rntew |
IMVESTMENT TARGETS - GRAPHS ' Back b0 Too
§1.500,000 Irvestments (Net of Loans) =
$1,000,000
Target
— Actual RS ””H
- il
Year S Year 10 Year 15 Vear 10 Year 2% Year 30
Year of Plan
$1,500,000 Home (Net of Loans) =
1,000,000
L
= g B
- Vibas & Waai 10 Vi 1 Vs 10 Wipar 25 Ydi 30
Yeas of Plan
17 000,000 Retimerment Accounts E
Taigat 00
— Actual
,, HHHHHHHHHHHHH”HHHHH [;!
Year % Year 10 Yeal 1% Year 20 Year 2% Yeal 30
Yead of Mlan
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Planner Page — Personal Cash Flow Section

This page is the workstation where the plan strategy is entered. (Default Rates and Tax
Schedules can be changed if required by clicking on their icons in the Calcs and Settings on
the rightmost section of the page).

~
LY Faee
.“ Plans %® Plan Health Our Joint 30-Year Plan (New Version) 4" Modelling Tools are off

John Abbott, Sue Abbott

iy - IO

Personal Cash Flow Investment Assets/Loans Calcs & Settings
» o ¥ pp—
(ol “ —_— @ »|¢CashA <+ @=qQ
—=
Salary and salary Salary Allocation 4 Term Deposits -t Legend
Other Income Al jon to Plan
L\ » Investing «Bonds <+
A5 shares — %
oMl
Pen;;?:r:;:om «Managed Funds <+ Plan Default
Rates
Sources and NZ Superannuation Fund <+
Superannuasion ‘(s«mmmmm-r)
~ <
> < Self-Managed Y&
(5 ) “Pension Fund (SWSF) [
Personal Loans Tranaaction ‘Am”ﬁdndm Tax Schedule
Credit Cards Account <
<Real Estate
‘4
' [ Y '« Your Homes = %’
* / 4 050
Insurances Budget SAlleestment bonns Handy Quick
* Calcs
« /NVa ™Y
<
@ alil < A
Lifestyle Goals Retirement Excel Tools

Income

Salary & Other Income Streams

This module allows the selection of a Salary, from which the SGL may be automatically
calculated. In addition, income streams from Family Trusts, Investment Companies and

Business may be included.

Salary

The method of salary increases has three options. These are:
e Noincrease
o Inflation

e Specified (nominate a percentage increase to be applied)
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el SALARY : SALARY 1

Saiary Detans @

Description
Ownership

Does this salary actually exist?
Salary Increase Method
Activate Salary

Activate Salary Investment @

Present Value Salary  Start  No. of Years

$150,000 Year 1 10 Years
Total 10 years
Sauary AuLocaTion To Goats, Home ano Investments @

% of Salary  Start  No. of Years
15t Time Pariod 20.00% Year1 10 Years|

Salary and Investment Allocation =
Salary 1

ohn

P

Inflation ¥

o Incre368 AnannRnnnl

Soecified

Total 10 years

The “include in employer superannuation contributions” item can be unchecked where the

salary does not qualify for Employer Contributions. If the client has a different Employer

Contribution rate, this can be included.

}' Income Details ‘

INcoME DeTAILS ©@

INcCOME : JOHN'S SALARY

Description |John's Salary
Income Type [Salary—V|
Increase Method W‘
Activate (7]

Include in Employer
Superannuation Contributions

Specify Custom Employer
Contribution Rate

15.40%| @ _
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Report Conversational SmartPanel

Conversational: Salary

Salaries

Note all values are listed in "Today's Dollar Value" (PV).

Salary: Salary A (John)
This salary is increased at the inflation rate.
The salary has been listed as:

* Years 1to 15: $160,000
* Years 16 to 30: $0

Following is the percentage of the gross salary that is allocated to savings from salary. This money is used to pay for home loans and home improvements,
investment loans net of rent, investments, and personal contributions to retirement accounts.

* Years1to15: 14.00%
* Years 16 to 30: 0.00%

Salary: Salary B (Betty)
This salary is increased at the inflation rate.
The salary has been listed as:

¢ Years 1to 15: $140,000
* Years 16 to 30: $0

Following is the percentage of the gross salary that is allocated to savings from salary. This money is used to pay for home loans and home improvements,
investment loans net of rent, investments, and personal contributions to retirement accounts.

¢ Years1to15: 14.00%
* Years 16 to 30: 0.00%

© Plencore Wealth Ltd 2015-2023 Page 59



Financial Mappers and Financial Mappers Pro Overview

Other Income Streams

In this selection, the method of taxation can be selected, together with the application of

Imputation Credits if appropriate. A percentage of this income stream may also be

allocation to Salary Savings for Investments.

This account would be suitable for:

Property Trusts
Investment Entities
Business Income

Professionals with distributions from their professional (Pty Ltd) company

IEX3 IncomEe : Business DISTRIBUTIONS

INcoME DeTAILS @

Description  |Business Distributions
Income Type | Other Income ¥
Increase Methed

1 i v
Activate ¢ @

Method of Taxation @
Tax Credits @

Corporate Tax Rate 30.00%

% of Income with Tax Credits 100.00%

¥ Refundable?

Present Value Start No. of Years

Current Income $50,000| ‘Year1

ALLOCATION TO INVESTING @

Activate Investment |«

o of Salary Start No. of Years

1st Time Period 10.00%| Year 1

Income Details |

Income and Investment Allocation =
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Pensions from External Sources

The program has two options:
¢ Non-Means Tested Pension — Including New Zealand Superannuation
¢ Means-Tested Pension

Simon Simmons

2D

Advice
‘ King After Your
Finances

®
WM Plans “® Plan Health

Our Joint 30-Year Plan (New Version)
John Abbott, Sue Abbott

Modelling_Tools are off

Income

Personal Cash Flow Investment Assets/Loans Calcs & Settings
y > e * ¢
"0 —_—— |t Cash Acco < 7
@l < N =
Salary and Salary Salary Allocation e <+ Legend
Other Income Allocation to Invest t Plan
2 4 Investing —|4Bonds aw
= —F>|{ Shares < %

} -lll
Pensions from | Managec ] Plan Default
External Rates

Sources and NZ | ¢ S —
SUperannuaEion
—> <+
B B =
Personal Loans Transaction Tax Schedule
Credit Cards Account 4
= ’. <+ —
=t — oee
* ’ 000
Insurances Budget Hang:lgsuick
(3 /\/ 0
@ |-ll| < /{
Lifestyle Goals Retirement Excel Tools

Non-Means Tested Pension

The user can simply add the estimated pension amount.
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EX) PensioNs FROM EXTERNAL SOURCES (INCLUDING NZ SUPERANNUATION) @

Activate Drawdown Allocation [J

Bob Potts Jan Potts

Age at Start of Pension Entitlements ‘ Age 65| ‘ Age 65|
Activate Tax Credits 0 O O
BoB PoTTs
Present Value Amount Start No. of Years
1st Time Period $10,000| Age 65
JaN PoTTs
Present Value Amount Start No. of Years
1st Time Period $10,000| Age 65

Means-Tested Pension
This calculator follows the rules the Australian Aged Pension for Single/Couples who are

either Non-homeowners or Homeowners. The program determines which they are

according to either the plan is a Joint Plan and if they own a home in that particular year.

The current parameters for all the information required are prefilled, but allows the user to
overtype, should the values change, or the client is one with specific circumstances such as

a couple being each assessed as a single.

Because the calculations are not restricted to retirement age, this account can be used for
clients on Disability Pensions. However, you may need to edit the parameters for eligibility.
The software selects whether the plan is single or joint and assess homeownership each

year.
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AsseTs TEST

Means TesTED PENsiON @

Activate Means Tested Pension
Base Fortnightly Pension (including supplement) $930.20
Work Bonus (fortnightly) $300.00

Start Year 2021
Start Age

INcomE TEST

Homeowner Non-Homeowner

Full Pension Limit ‘

Part Pension Limit |

Fortnightly reduction per
$1,000 over limit

§268,000.00] | $482,500.00] Full Pension Limit
$583,000.00| | $797,500.00] Part Pension Limit
$3.00 Fortnightly reduction per

= $1 over limit

Homeowner Non-Homeowner

[ $178.00] | $178.00]
[ $206660] [ $2,066.60

Note: The thresholds and pension are updated each quarter.

Conversational SmartPanel

Conversational: Pensions from External Sources

superannuation.

« Years 1to 8: $10,000

Year 1: None

Year 2: Part-pension of $15,199
Year 3: Part-pension of $19,051
Year 4: Part-pension of $24,055
Year 5: Part-pension of $29,034
Year 6: Part-pension of $31,356
Year 7: Part-pension of $35,061
Year 8: Part-pension of $35,549

Pensions from External Sources

Note all values are listed in "Today's Dollar Value" (PV), unless listed as (FV), the inflation-indexed value. These values are general approximations only as
the rules on pension entitlements are beyond the scope of this software.

Non-Means Tested Pensions

Mary is expecting the following non-means tested pension:

Means Tested Pensions

It is anticipated that your means tested pension entitlements will be as follows:

Years 9 to 10: Full-pension of $37,341

The information in this section relates only to pensions from external sources, and not to anything calculated in the plan's retirement accounts, such as

Personal Loans and Credit Card Debt

Both personal loans and credit card debt can be entered. There is a comprehensive list of

options for both Interest Rates and Payment Schedules
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LoaN : CAR Loan @ CREDIT CARD DEBT : CREDIT CARD @

Loan Details ‘ Interest Rates Loan Costs - =
Credit Card Details | Interest Rates Payment Schedule

Description |Car Loan

4 Does this loan already exist? Description  [Credit Card |

Ownership Ownership
Loan Type @  [Principal and Interest v Balance
Loan Amount Limit
roan Term Annual Fee (1st Year)
v
boen Growp ditmnal - ) Annual Fee (After 1st Year)

Conversational SmartPanels

Conversational: Personal Loans

Personal Loans

This plan has 2 personal loans. Note all values are listed in "Teday's Dollar Value" (PV), unless listed as (FV), the inflation-indexed value.

Personal Loan: Boat Loan
This is an existing loan with a value at the start of the plan of $20,000. Itis owned by Brad.

Boat Loan is an Interest Only followed by Principal & Interest loan with a term of 5 Years. The Interest Only loan has an interest rate of 12.00% which is
not fixed. The Principal and Interest loan that follows has an interest rate of 10.00% which is not fixed.

You have not planned to make any additional payments.

Personal Loan: Car Loan

This loan commences in Year 1 with a balance of $20,000. It is owned by Mary.

Car Loan is a Principal and Interest loan with a term of 5 Years. It has an interest rate of 10.6/7% which is fixed for 2 Years.
You plan to make additional payments totalling the following amounts each year:

e Years1to3:$1,200
o Year 4: 3966

With these additional payments it is estimated you will save $1,458 (FV) in interest charges.

Conversational: Credit Cards

Credit Cards

This plan has 2 credit cards. Note all values are listed in "Today's Dollar Value" (PV), unless listed as (FV), the inflation-indexed value.

Credit Card: NAB Card

NAB Card has a balance of $3,000 at the start of the plan, and the debt is owned by Mary.

The interest rate is 15.00%. Itis estimated that the debt will be repaid in 1 year and 6 months.

Credit Card: Big CC Debt
Big CC Debt has a balance of $50,000 at the start of the plan, and the debt is owned jointly.

The interest rate is 15.00%. It is estimated that the debt will be repaid in more than 10 years.
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Insurance

The user can enter current insurances and those planned for future years. These policies

may be allocated as paid from either the personal budget or superannuation.

When superannuation is specified, the cost is not automatically added to the

Superannuation Account. It needs to be entered into that account by the user.

Where the cost is assigned to the Transaction Account , this may be specified as Tax
Deductible when appropriate. When this occurs, the costs are added to Tax Deductions in

the Tax Estimator.

This information is automatically included in the Insurance Needs Report. Where the policy
is for Life and TPD, the amount of the policy cover is entered in both the Death and TPD

sections of the Insurance Needs Report, with half the premium allocated to each section.

In this example, both partners are aged 30, but Mary does not start her policies until age 35
(for demonstration).

Because either the Value or Cost is indexed, it is recommended a schedule of payments be

created over different periods — say every 5-years.

Insurances @
Jonn Cimizen
N Start and
Description Type Value Cost Payment End Age
AMP Life Life Insurance v $200,000 $5,000/ |Superannuation v |Age30
Death&1PD v Age 40
Income NAE Income Insurance ¥ 60,000 51,000] [Budget v| |Age 30
¥ Tax Deductible Age 40
[Trauma -AMP Trauma Insurance ¥ 580,000 51,200] [Budget v| [age3n
# Tax Deductible Age 40
Mary CiTizen
N Start and
Description Type Value Cost Payment End Age
AMP Life Life Insurance M $100,000 52,000 Superannuation v Age 35
Death&1PD v Age 45
Income - WES Income Insurance ¥ 540,000 5300] [Budget v |age3s
@ Tax Deductible Age 45
[Trauma 100F Trauma Insurance ¥ 55,000 5300] [Budget v| |Age3s
@ Tax Deductible Age 45
=]
Civoma i o
Savings Phase Year 1 Year 2 Year 3 Year 4 Year 5
2018 2019 2020 2021 2022
Age John, Mary Age 30,30 Ageld1, 31 Age32,32 Age33 33 Age34, 34
3 (= ns (; ) §7,200 §7,200 §7,200 §7,200 7,200
» $340,000  $340,000  $340,000  $340,000  $340,000
$0 $0 $0 $0 $0
80 80 80 80 80
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Insurances @

JoHn Cimizen
) Start and
Description Type Value Cost Payment End Age
AMP Life Life Insurance v $200,000 %5000/ | Superannuation v| |Age3n
Death &TPD ¥
Income NAB [Income Insurance v | 560,000/ 51,000 [Budgst v| [agean
¥ Tax Deductible
Trauma -AMP Trauma Insurance ¥ 520,000 $1.200] [Bucget v [Age 30
¥ Tax Deductible
Add
Mary Cimizen
_ Start and
Description Type Value Cost FEE End Age
[AMP Life | [Lfelnsurance  v| [ stop,000] | s2000/ [Superannuation v| [age3s
Dealh & TFD v
Income - WES Income Insurance ¥ 540,000 5300/ [Budget v| lAge3s
@ Tax Deductible
Trauma I00F [Trauma Insurance v | 5,000 5500] [Budget v [age3s
@ Tax Deductible

5400.000 Insurance Cover (John)

W Dezth
M Total & Permanent Disability s200.000
B Trauma Cover
Income Protection
: : 50
Year 2 Year 4 Year & Year 8 Year 10
Year of Plan
5200.000 Insurance Cover (Mary) =
W Dezth
0 Total & Permanent Disability #100.000
@ Trauma Cover
Income Protection
; ! 50
Year 2 Year 4 Year & Year 8 Year 10
Year of Plan

Conversational SmartPanel

Conversational: Insurance

Insurance

Betty has no insurance listed in this plan.

Life Insurance (Death & TPD): ABC Life (John)
John has ABC Life as Life Insurance (Death & TPD) with a value of $200,000 and premiums of $1,000. This cover is from Age 50 to Age 60.

The payments are made from superannuation.

Life Insurance (Death & TPD): ABC Trauma (John)
John has ABC Trauma as Life Insurance (Death & TPD) with a value of $50,000 and premiums of $1,000. This cover is from Age 50 to Age 0.

The payments are made from the budget and are not tax deductible.

Income Insurance: ABC Income (John)
John has ABC Income as Income Insurance with a value of $60,000 and premiums of $5,000. This cover is from Age 50 to Age 60.

The payments are made from the budget and are tax deductible.
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Lifestyle Goals

Lifestyle Goals are included in the Personal Cash Flow section of the BUDGET area. The

program allows you to include recurring savings. For example, you may plan to replace your

car every 5-years and wish to save for it on an annual basis.

You may want to allocate in your Budget a holiday every 3 years.

Lifestyle Goals @
No. of Annual  Repeat Interval
Description Cost Start Year  Years Savings (years)
|Car Replacement ] ] $20,000) [Year1 | [5Years | $4,000.00
[Holiday ] $5000 |Year2 | [1Years | $5,000.00

Save Cancel

Present Value Future Value

Savings Phase

Rl A1 Age John, Mary

Years 11 - 15
ears Balance at Start of Year

Years 16 - Savings

Years 21 - Purchases

Years 26 - Balance at End of Year

Present Value is the value today of an amount of
money in the future.

Year 1 Year 2 Year 3
2019 2020 2021

Age 30,30 Age 31,31 Age32 32
$0 $4,000 $8,000

$4,000 $9.000 $4,000

$0 $5,000 $0

$4,000 $8,000 $12,000

No. of
Repeats

Year 4 Year 5
2022 2023

Age 33,33 Age34,34
$12,000 $16,000
$4,000 $9,000

$0 $25,000
$16,000 $0

Present Value Future Value

$20,000
Balance of Account
$10,000
B car Replacement
B Holiday
@ Total Annual Savings
50

Present Value is the value today of an amount of
money in the future

Lifestyle Goals

Year of Plan

Year 25

Year 30

The Lifestyle Goals information can be included Reports in either graph as above or table

format:
Lifestyle Goals (PV) 2010 2020 2021 2022 2023
Age John, Mary Age 30,30 Age 31,31 Age32,32 Age33,33 Age34, 34
Balance at Start of Year $0 $4,000 $8,000 $12,000 $10,000
Savings £4,000 $9,000 £4,000 £4,000 £0,000
£4,000 £4,000 £4,000 £4,000 £4,000
Car Replacement
. 50 $5,000 50 B0 £5,000
Holiday
Purchases 50 $5,000 50 &0 §25,000
50 80 &0 &0 $20,000
Car Replacement
i 30 $5,000 $0 80 £5,000
Holiday
Balance at End of Year $4,000 §8,000 $12,000 $10,000 S0

© Plencore Wealth Ltd 2015-2023

Page 67



Financial Mappers and Financial Mappers Pro Overview

Conversational SmartPanel

Conversational: Lifestyle Goals

Lifestyle Goals

Lifestyle Goals are savings for personal expenses which are deducted from the budget. This plan has 2 lifestyle goals. Note all values are listed in “Today's
Dollar Value" (PV), unless listed as (FV), the inflation-indexed value.

Lifestyle Goal: Car Replacement
You plan to start saving for your Car Replacement in Year 1. The total cost is $20,000 and you will save $4,000.00 per year for 5 Years. You plan to repeat
the savings schedule 1 time.

Lifestyle Goal: Holidays
You plan to start saving for your Holidays in Year 1. The total cost is $9,000 and you will save $3,000.00 per year for 3 Years. You plan to repeat the savings

schedule 2 times.

Budget
A detailed budget of personal expenditure (in present value) can be entered. The annual

living expenses can be entered as a single overall value, or a separate single value for each

of the 10 main categories (shown as tabs), or in as much detail using subcategories as

required.

Commitments Home Utilities Education Health Shopping Transport Entertainment Other Miscellaneous
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Retirement Income

Income for each year of retirement is specified here. Where the Retirement Phase is part of
the plan. (Retirement Plan or Lifetime Plan) The funds to be used by the drawdown are
withdrawn from the specific asset accounts and deposited into the Transaction Account.

These values are displayed on the Retirement Income page as Funding for Drawdown.

The drawdown amounts are calculated by the software as coming from a mixture of

retirement accounts, investment income, and investment capital.

Where funds from the sale of real estate are required to contribute enough retirement
income, a real estate sale transaction must be entered by the user and the funds will then be

deposited in the Transaction Account.

Activate Drawdown Allocation @
John Smith  Mary Smith
Age at Start of Retirement Drawdown @ Age 65 Age 65 Edit
Include Pensions from External Sources
in Drawdown Allocation @ =

DRrRAWDOWN ALLOCATION

Present Value Year in
Amount Retirement

1st Time Period $180,000| Year 1
2nd Time Period §160,000| Year 11
Add Total 15 years

No. of Years Drawdown

The retirement income is then transferred to the Transaction Account at the start of each

year.

Check
There is an option to include any Social Security or other Pensions that may be available.

When this occurs, the amount transferred to from the Transaction Account to the Budget is
reduced by the amount of the Pensions from External Sources. These funds are deposited
to the Budget directly.

The following is a sample of the drawdown in a 30-Year Retirement Plan which has a

$10,000 pension, included in the retirement income.
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Results can be displayed in Present or Future Value by clicking the desired button as shown

below.

RETIREMENT PLAN @ \l/

$100,000

— Drawdown

@ Pensions from External
Sources

Il Retirement Accounts

B Drawdown -
Investment Income

§50,000

Investment Capital

Present Value Future Value

Drawdown — so| ][] I I I

Year 5

Present Value is the value today of an amount of (7]
money in the future.

Drawdown Allocation =

Year 10 Year 15 Year 20 Year 25 Year 30
Year of Plan

If the plan has included any Pensions from External Sources, including the automated

Means-Tested Pension, the values would be included here. However, this income is not
included in the above graphs. Itis included in the Budget — Income.

— Future Value Pension

Pensions from External Sources

— Present Value Pension

Year 5

Year 10 Year 15 Year 20 Year 25 Year 30
Year of Plan

Conversational SmartPanel

Conversational: Retirement Income

Retirement Income

income.

« Years1to 5:$120,000
« Years 6 to 10: $100,000

The plan has allocated the following retirement income:

The drawdown for retirement income commences when Mary is Age 65 and Brad is Age 65. Pensions from external sources are included in the retirement

Retirement income is transferred from the Transaction Account to the Budget to cover any tax due on this income and your living expenses in retirement.
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Plan Health
From any page which includes the chevrons, you can access Plan Health, by clicking on the

Heartbeat icon.

% My Plans % Adam's Plan  Mary Adams 4°) Modelling Tools are off

Plan Health is intended to speed up the planning process because you can access

information from critical sections of the software without changing your current location.

When you click on the Heartbeat icon, a floating window will open with 3-graphs.

e Transaction Account — Balance at End of Year
e Salary Allocation to Investment Plan & Percentage of Salary Saved
¢ Investment Plan — Loan and Investment Allocation of Salary Savings

The aim is to use the data displayed while you are making financial choices in your plan.
You can move the window to the side and use your mouse to examine the information. This

will speed up your planning time because all the data you need will be available on one

page.

Note that if you change plans, you should “RELOAD” the graphs. The program will
recalculate all the and give you the new values.

All graph values are displayed in Future Value, so you may want to use the Handy Quick
Cals — Present Value and Future Value, to calculate the Discounted Value. Otherwise,

you can estimate the PV and the software will display the FV for you.

More detailed explanations are provided in the Help Manual of the software.
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Overdraft Limit
W Ealance
W Overdraft

B Personal

W Investments

— Total Salary

= % of Salary Allocated
to Investments

2
AE Plans ¥

Loaded at 1:44:32 pm w

00,000 Transaction Account

$1,000,000

Year 10 Year 20

Year of Plan

Salary Allocation

$400,000

N II|||| |I
Year 10 Year 20

Year of Plan
$.000 Investment Plan

$1.000,000
50 I IIIIII|I||||||||

n
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This is an example where the Transaction Account is overdrawn, the loan expenses exceed

the salary allocation in Years 3 — 5, and there are Insufficient Funds, in the Budget for some
years.

an

$100,000 est Plan =
|||||IIIII|""|"I“""l““

nnnnnnnnn

$400,000 salary Allocation
$200,000 I||| o
I“I"l N
vear10 vear 20 vear36 °%%
Yea n
. ™
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Planner Page — Investing Section

Salary Allocation Investment Plan

This is where the portion of salary allocated to investing each year is assigned to the
repayment of home and investment loans, and regular purchases of assets (other than real

estate) including personal contributions to superannuation.

INVESTMENT PLAN (HOME & INVESTMENTS) @
Investment Allocation =

Activate accounts to which you wish to distribute cash 9
Emergency Cash (Joint)

Share Portfolio (Betty)

Balanced Managed Fund (Betty)

O Property Trust (Joint)

m} Super A (Old Fund) (John)

O super A (John)

O super B (Betty)

DISTRIBUTION OF SAVINGS FROM SALARIES @

¥ SAVINGS PHASE

Savings Phase Year 1 Year 2 Year 3 Year 4 Year 5|
2020 2021 2022 2023 2024
Years 6 - 10
Age (John, Betty) Age 50, 50 Age 51, 51 Age 52, 52 Age 53, 53 Age 54, 54|
Years 11 - 15 Salary Allocation for Investment $42,000 $43,050 $44,126 $45,229 $46,360)
Less Home Loan Costs @ $2,113 $2,113 $2,113 $2,113 $2,113]
4 Less Net Asset Loan Costs @ $15,135 $15,060 $14,983 $14,904 $14,823
Usage of Remaining Funds
Remaining Investable Funds $24,752 $25,877 $27,030 $28,212 $29,424]
Moved to Transaction Account $12,376 $12,939 $13,515 $14,106 $14,712]
RS (s Rl [ el 50.00% 50.00% 50.00% 50.00% 50.00%
Assets
Enter Allocation to Accounts
Emergency Cash (Joint) [ 10.00%]| [ 10.00%| [ 10.00%] [ 10.00%| [ 10.00%
$2,475 $2,588 $2,703 $2,821 $2,942]
Share Portfolio (Betty) [ 20.00%| [ 20.00%| [ 20.00%| [ 20.00%] [ 20.00%
$4,950 $5,175 $5,406 5,642 $5,885)
Balanced Managed Fund (Bety) | 20.00%| [ 20.00%| [ 20.00%| [ 20.00%| [ 20.00%
$4,950 $5,175 $5,406 $5,642 $5,885)

Home and net investment loan expenses are automatically subtracted from the investable
fund’s allocation. The Home and Investment loans Expenses, net of rent, are displayed as
separate items. The remaining balance can be assigned by the user to specific asset
accounts by percentages. This allows the actual amounts of assigned funds to be
automatically adjusted by the software as loan costs and other variables change.

The following is an example of the Salary Allocation to Investment Plan for the 15-year
Savings (Investment) Phase of a Lifetime Plan. These graphs can be found in the Plan
Outcomes Report in the REPORTS page.
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KEY INDICATOR GRAPHS

The following four graphs give an overview of the most important aspects of your plan.

$400,000 Salary and Investment Allocation = $75.,000 Investment Allocation (FV) =
$50,000
$200,000 //\
\ $25,000
so pmunnAnARARNNNN s0 -
Year 10 Year 20 Year 30 Year 10 Year 20 Year 30

Year of Plan p
— Total Savings (Fv) [ Loans B Bank Account

) BB Cash, TD's & Bonds Bl Shares & Managed Funds
— Salary — Present Value Salary B % of Salary Saved } B Pension Contributions

In the Plan Health, the allocation is divided in to Net Loan Expenses and Investments

including Superannuation.

-
£500,000 salary Allocation =
! Y 15700%
B Personal 10.00%
Bl Investments $250,000
— Total Salary . _
— % of Salary Allocated 5.00%
to Investments
50
0.00%
Year 10 Year 20 Year 30
Year of Plan
$75,000 Investment Plan =
$50,000
B Loans
BB investments $25.000
= Salary Allocation
50
Year 10 Year 20 Year 30
Year of Plan -

Transaction Account
The Transaction Account is an interest-earning account, through which all transactions are

processed. It is the cash-flow hub for the investing activities entered into the plan outside of

the Salary Allocation Investment Plan.

Funds are moved into the Transaction Account each year by the software calculations, with

the exact amount shown in the Salary Allocation Investment Plan, previously described.

** Please note that any percentage amounts specified in the Salary Allocation to
Investment Plan, which is the “assigned” investing, (which means the direct purchase of

those assets) are included in the Transaction Account. Any unallocated distribution in the
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Investment Plan will remain in the Transaction Account and may be later used for payment

of tax, buying additional investments or increasing personal expenditure.

When any assets are sold, the sale proceeds are deposited into the Transaction Account.
When any assets are purchased, the funds are withdrawn from the Transaction Account.

These sale and purchase transactions are entered by going into the specific asset accounts
and nominating the buy or sell activity.

The One-off Receipts area of the Transaction Account allows the inclusion of incoming
money from external sources, such as a gift or inheritance.

The One-off Expenses area allows the inclusion of business expenses such as accountant
or adviser fees. You can nominate if the expense is Tax Deductible. (There may be times,
such as in New Zealand where Interest on Loan Tax deductibility is being phased out this
option could be used. The interest cost over this period could be included as an Expense.)

With all TABs one can create a schedule of receipts or withdrawals.

The One-off Withdrawals is a carryover from the old version of Financial Mappers. Now it
simply withdraws fund from the plan at the start of the year. One-off Expenses is usually a

better option as the expenses are documented.

The Transaction Account may also have an overdratft facility. The Transaction Account is
always owned jointly when the plan ownership is “Joint”.
Special Note on Overdraft:

It is recommended that you do not use this as business overdraft, and that you nominate 0%

for the interest rate. The reason is that interest costs should be assigned to the correct loan
type — home, investment property or shares. In addition, if the account is accidentally
overdrawn, including an Interest Cost exaggerates the effect on the plan.
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‘l‘ Transaction Account ‘ One Off Receipts 7

Balance at start of Plan

Overdraft Limit

Overdraft Interest Rate

I Interest Tax Deductible

Minimum Balance for Payment of Interest

Rate of Return
Rate is
Select Method of Calculating Costs

TRANSACTION (BANK) ACCOUNT @

One Off Withdrawals T One Off Expenses T

$10,000!
$10,000
7.50%

50
Default Interest Rate ¥
5.37%
Fixed v
None Y

Transaction
Account

LA

Savings Phase

- Sty
r Tra

TransacTiON (BANK) ACCOUNT TRANSACTION:

Start of Year Balance $10,000
c P

Net Monthly Cash Flow $7.738  $833

Year1 Year2  Year3

2015 2016

2017

Age50 Age51  Ages2

$69,394
$0

L Year
ctions at Start of Year $61,780

$69,304 71,494

$71,494

)
§78,276
$14071  $15682

View Data | View Graph

Year4
2018
Age 53
$78,276
$336
$77,940

$91,160

Year 5
2019
Age 54
$91,160
0

$712,111

The Transaction (Bank) Account must be monitored as a plan is created, to ensure it is

never overdrawn. The software does not limit the user’s investing activities, so they need to

check that the Transaction Account is never below the overdraft line if an overdraft is

specified, or never below a zero balance if no overdraft has been specified.

This is a vital part of Financial Mappers’ plan creation that must be understood. If the

Transaction Account is in deficit, this means the plan is NOT actionable in real life! It

is the user’s responsibility to keep the Transaction Account “in the black”.

Transaction
Account

- __.I—A-u"h""""

W

To alert you to a deficiency of funds, there are two interactive SmartPanels which include the

image displayed, if the account is overdrawn, by more than the nominated Overdraft Limit.

© Plencore Wealth Ltd 2015-2023

Page 77



Financial Mappers and Financial Mappers Pro Overview

Bank Account - Balance Before and After Transactions

$1,000,000 Bank Account Balance =

50 d * me — o | I &
- = 1
|
-51,000,000
Year 5 Year 10 Year 15 Year 20 Year 25 Year 30 ’L
Year of Plan

— Present Value Balance Start of Year [l Overdraft [l Balance at Start of Year Balance after Annual Transactions |

Bank Account - Balance at End of Year

51,000,000 Transaction Account =
$0 __I_-_-_-_-_-_-_-_-_-_I_._._.__I_I_I_I_I_I_I_I_I_IJ &
.I
-51,000,000
Year 5 Year 10 Year 15 Year 20 Year 25 Year 30 1
Year of Plan

| Overdraft Limit [l Balance Wl Overdraft |

In the Plan Health, the balance of the Transaction Account at the end of the year is
displayed. After any changes are made to the plan, you should RELOAD, the Plan Health

graphs to view the new calculated answers.

[ Plan Health x
-
Loaded at 5:08:32 am
51,500,000 Transaction Account E
51,000,000
Overdraft Limit
BB Galance £500,000
B Overdraft
30
Year 10 Year 20 Year 30
Year of Plan
£500,000 Salary Allocation =
' Y 15700%
B Personal 10.00%
BB Investments £250,000
= Total Salary
5.00%

— % of Salary Allocated

tn lnuectmants
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On the Review chevron, and overdue amount (at the end of the year) will be displayed as a

negative red value.

].l My Plans Practice Plan  Jonn smith Modelling Tools are off
Lo S v ome > i v
Plan Dashboard @ Plan Helper @

Practice Plan Present Value @

Shown in present value, rounded to the nearest $1k

Home Investments Retirement Accounts

Investment Strategy
m ‘ 3762k ‘ $1301k I m
Transaction Account Home and Personal Loans Investment Loans Income

-326k $0k ' 347k ‘ $150k

Year 16
1 5 10 15 20 25 30
e || )
A 2047

Retirement
2033

Al displayed amounts are in present value and present value is the value today of the amount of money in the future.
This calculation is based on the inflation rate of 2.5%

When the Information Icon is clicked, the overdraft values are displayed in red. The grey line

represents the overdraft limit.

Details: Transaction Account x

51,000,000 Transaction Account Balance at End of Year (PV) =

$500,000
COverdraft Limit
W ealance 50
W@ Overdraft
-$500,000

Year 10 Year 20 Year 30
Year of Plan

REMARKS

The balance of the Transaction Account at the end of the year is displayed. Care should be taken that your balance does
not exceed the nominated Cverdraft Limit (Grey area). If it does, yvou should return to your plan and adjust the plan to
ensure your Transaction Account is either positive (blue), or within the Overdraft Limit where one has been nominated.
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One-Off Receipts & One-off Expenses

One-off Receipts is any injection of investable funds at some future and often unknown
date. For example, the user may be expecting to sell a business or have an inheritance at
some future time. One-off Receipts may also be used for regular income which is not to be

taxed as salary or other income streams. Therefore, you have a time schedule.

In this example, Income from a Family Trust is included and an anticipated Inheritance. If
the Family Trust income is included here, the money is not taxed. Therefore, a better place
for this type of income would be in the section Salary, with the option for SGL to be
deactivated. However regular income from a hobby which is not taxed could be included
here.

TrANSACTION (BANK) ACCOUNT @

| Transaction Account ffReceipts .| One Off Withdrawals @ One Off Expenses ©

Transaction =
Present Account
Value No. of
Name Amount Year Years
Family Trust Income 55,000 |Year 1 5 Years
Inheritance £50,000) |Year 10 1 Years

Add

One-Off Expenses allow the inclusion of investment related expenses where they cannot be
accommodated in other sections of the plan. The cost of the expense can be allocated to
the correct partner and may be listed as “Tax Deductible” if appropriate.

Examples of other expenses are:

e Accountant fees

e Adviser fees

o Work related expenses which are tax deductible (currently these are listed in the
Budget, but tax deductibility is not included)

¢ Interest on loans for the 4-year phase out period in New Zealand
Capital Gains Tax in New Zealand, where an investment property is sold within the
first 10-years and do not qualify for any tax relief.

o Personal Expenses that you wish to withdraw from the Transaction Account rather
than the Budget. For example, you may want to withdraw the cost of school fees as
these are likely to change over a short period of time.

Note that Ownership is only displayed if the item is Tax Deductible.
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TRANSACTION (BANK) ACCOUNT @

Transaction Account One Off Receipts ®!" One Off Withdrawals *

Transaction =

Present Value No. of Tax Account
Name Amount Year Years Deductible
|John'5 Work Expenses | | $500| |‘r‘ear 1 | |10 Years | O m /
|Accountant Fees | | $2,000| |‘r‘ear 1 | |10 Years | Joint v m

The information for the Transaction account is included in the Conversational SmartPanel for
all Interest Earning Accounts. The following only shows the section for the Transaction

Account. (This is followed by examples of other Interest Earning Accounts)
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Conversational SmartPanel

Conversational: Interest Earning Accounts
This SmartPanel will always include the Transaction Account and then add any other

Interest Earning Accounts

In the cash flow modelling software, money invested in interest earning accounts are of four types.

+ Transaction (Bank) Account

= Cash Accounts such as savings or cash management accounts
« Term Deposits

+ Bonds

The Transaction Account acts as a checking account and may have a different purpose than your checking account. It is the account through which all
home, investment and retirement transactions occur.

Note all values are listed in “Today's Dollar Value" (PV), unless listed as (FV), the inflation-indexed value.

Transaction Account

The balance of the Transaction Account at the start of the plan is $500,000. The investment return is 10.00%. During the plan, the account is not
overdrawn at the end of any years.

At the start of the Retirement Phase, the balance of the Transaction Account is $1,382,960 (which is $1,770,306 in FV).
At the end of the plan, the balance is $2,119,331 (which is $3,472,771in FV).
The following One Off Receipts (which are taxable) are received:
» Year 2: $100,000
The following funds are withdrawn from the Transaction Account and transferred to the Budget for personal expenses:
» Year 2: $80,000

The following One Off Expenses are paid from the Transaction Account:

» Years 1to20: $3.000

Cash Accounts

The Transaction Account is like an checking account. Itis recommended that any Cash held
as an investment, should be isolated in a separate account. You could create a Cash

Account for this purpose — Say Emergency Funds.

CasH AccounT : CasH ACCOUNT @

Cash Account ‘ Account Costs Investment Return {(Income) Retirement Drawdown

Cast Account

Description |Cash Account |

Balance if Existing Account $100,000

Method of Taxation |Taxed as Income ¥ |@

Save Cancel
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Cash Account Account Costs Investment Return (Income)

Cash Account ‘ Account Costs ‘ Investment Return (Income)

Select Method of Account Costs | Fixed Amount ¥ |
Monthly Fee $0.00

- limon.uo Select Method of Account Costs |Percentage v
O Gl s F100C00 Fees (Percentage of Balance) l 0.50%

S CAasH AccounTt : CasH ACCOUNT @

Cash Account Account C Investment Return (Income) Retirement Drawdown

Cash Account | Account Costs | Investment Return (Income) | Retirement Drawdown

Rate of Return | Default Interest Rate ¥

Interest Rate 5.379% o Rate of Return | Default Interest Rate ¥
Rateis | Variable v Interest Rate  5.37% @
Interest Allocation [Reinvest until Specified vear ¥ | @ patels [varisble v ] °
Year from which you want to transfer interest _c Spaciisd Year venrfrom which you st t:::::::::::;: Reinvest until Specified Year *
to Bank Account [y ays Reinvest Income | to Bank Account veor 11| @

Cash Account Account Costs Investment Return (Income) ‘ Retiremen

Which Year in Retirement do you wish to start the Drawdown? 9
How long do you want your funds to last? 9

Activate Drawdown @ @

Save Cancel

Conversational SmartPanel

This information is included in the Interest-Earning SmartPanel.

Cash Account: Cash 1

Cash 1is an existing cash account. It is owned by Mary. Its value at the start of the plan is $20,000.
The investment returnis 3.00% and interest is reinvested until Year 4, and then paid to the Transaction Account. The interest is taxed as income.

This plan uses the automated Investment Plan which allocates salary savings by a percentage. This percentage is calculated from the total savings
allocation less any loan expenses. The allocation in the Investment Plan is:

» Years1to 10: 20.00%
The following depaosits are made from the Transaction Account:

» Year 1: $5.000
» Year 6: $5,000

The following withdrawals to the Transaction Account are made (excluding any retirement drawdown):

» Year 10: 5% which is $10,723 (FV)
» Year 16: 5% which is $6,797 (FV)

At the start of the Retirement Phase, this cash account is worth $159,156 (which is $203,733 in FV). The Retirement Drawdown commences in Year 1 of
the Reitrement Phase and the funds are drawn down over 25 Years.

Atthe end of the plan, this cash account is worth $57,039 (which is $93,465 in FV).
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Term Deposits

Because Financial Mappers is working on Annual Cash Flows, it is not appropriate to

have TD'’s of less than 12-months. There could be value in using a Cash Account for your
short term TD’s.

m Term DepPosIT : 5-YEAR TD

Term Deposit ‘

Term DerosiT @

Description |5—Year TD

¥ This Term Deposit is an existing Term Deposit

Current Value £20,000

Interest Rate | Default Interest Rate v |

Interest Rate 4.499; @

Method of Taxation  |Taxed as Income ¥ |6

Save Cancel

Conversational SmartPanel
This information is included in the Interest-Earning SmartPanel.

Term Deposit: TD 1

TD 1is a term deposit opened during the plan. It is owned by Mary.
The investment return is 5.00% and interest is paid to the Transaction Account. The interest is tax free. The term is 2 Years.

This plan uses the automated Investment Plan which allocates salary savings by a percentage. This percentage is calculated from the total savings
allocation less any loan expenses. The allocation in the Investment Planis:

« Years 1to 10: 20.00%
At the start of the Retirement Phase, this term deposit is worth $15,610 (which is $19,982 in FV).

At the end of the plan, this term deposit is worth $0.

Term Deposit: TD 2

TD 2 is a term deposit opened during the plan. It is owned by Brad.
The investment return is 7.00% and interest is paid to the Transaction Account. The interest is taxed at a specified rate of 20.00%. The term is 5 Years.
The following term deposits with the same term and investment return are purchased during the plan:

+ Year 1: $10,000
« Yearé:$10,000
« Year 11: $10,000
« Year 16: $10,000
« Year 19: $10,000

This plan uses the automated Investment Plan which allocates salary savings by a percentage. This percentage is calculated from the total savings
allocation less any loan expenses. The allocation in the Investment Planis:

« Years 1to 10: 20.00%
At the start of the Retirement Phase, this term depasit is worth $60,192 (which is $77,050in FV).

Atthe end of the plan, this term deposit is worth $2,518 (which is $15,597 in FV).
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Bonds

The program assumes that Income is paid as a twice-yearly coupon. Therefore the Income

is transferred to the Transaction Account and listed as a Monthly transaction so that the

two payments are averaged for calculation of income in the Transaction Account.

Bonp : 10-YEAR Bonp
Bono @

Description  |10-Year Bond
This Bond is an existing Bond
Term in Years 10 Years
Interest Rate Default Interest Rate ¥
Interest Rate  4.,26% @

Method of Taxation Taxed as Income ¥ @

Save Cancel

Conversational SmartPanel
This information is included in the Interest-Earning SmartPanel.

Bond: Bond 1

Bond 1 is an existing bond. It is owned jointly. lts value at the start of the plan is $10,000.
The investment return is 4.20% and interest is paid to the Transaction Account. The interest is taxed as income. The remaining termis 10 Years.
The following bonds with the same term and investment return are purchased during the plan:

Year 1: $2,000
Year 6: $2,000
Year 11: $2,000
Year 16: $2,000

.
L]
L]
.
This plan uses the automated Investment Plan which allocates salary savings by a percentage. This percentage is calculated from the total savings
allocation less any loan expenses. The allocation in the Investment Planis:
« Years 1to 10: 20.00%

At the start of the Retirement Phase, this bond is worth $129,302 (whichis $165,517 in FV).
At the end of the plan, this bond is worth $1,768 (which is $2,897 in FV).

Shares

This account assumes a portfolio of shares and does not list individual holdings — this is
cash flow modelling software.
The Share Portfolio provides the option to include a loan. Under each TAB, the user can
select the appropriate values.
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Share Porifolio ‘ Fees Investment Return (Income) Dividends Tax & Tax Credits Retirement Drawdown

Description | Share Portfolio

Ownership
Current Value of Shares $50,000

Purchase Price of Shares
. , 40,000
(including fees) $

[ Activate attached loan?

Share Portfolio Fees Investment Return (Income) ‘ Dividends ‘ Tax & Tax Cr| Share Portfolio Fees Investment Return (Income) Dividends ‘ Tax & Tax Credits

During Loan Period [ Always Reinvest Income v Method of Taxation @
During Savings Period [ Always Reinvest Income v Tax Credits @
At Start of Retirement Period | Reinvest until Specified Year v Corporate Tax Rate 30.00%
Year from which you want to transfer dividend @ % of Fund with Tax Credits 70.00%
to Bank Account

Refundable?

Share Portfolio Fees Investment Return (Income) Dividends Tax & Tax Credits ‘ Retirement Drawdown

Which Year in Retirement do you wish to start the Drawdown? @
How long do you want your funds to last? @

Activate Drawdown @

Save Cancel
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Conversational SmartPanel

Conversational: Shares
Share Portfolios

This plan has 1 Share Portfolio, Note all values are listed in “Today's Dollar Value™ [PV, unless listed as (FV). the inflation-indexed value,

Share Portfolio: Shares 1
This Share Portfolio is owned by Mary,
The furds held in the account at the start of the plan is $200,000.
It is estimated that the income from dividends will be 4.25% and the capital growth rate will be £.12%, a total returmn of 10.37%.
This portfolio has a linked loan.
Dividends from this portfiolio will be:
* Paid to the Transaction Account during the boan period,

» Reinvested during the Savings Phase.
® Paid to the Transaction Account during the Retirement Phase,

The dividends will be Taxed as Income,
Imputation credits for Australia have been activated and S0.00% of the fund will be eligible for these tax credits.

This planuses the automated Investment Plan which allocates salary savings by a percentage. This percentage is caboulated from the total savings
allocation less any loan expenses. The allocation in the Investment Plan is:

® Years 1te 5 200000
These purchases are made from the creation of a Loan Account:
® Year 2: SMATS

At the start of the Retirement Phase, your Share Portfoliowill be worth $337.49% (which is 3381649 in FV). The Retirement Drawdown will
commence in Year 1 of the Reitrement Phase and the funds will be drawn down over 25 Years.

At the end of the plan, your Share Portfolio will be worth $288, 129 (which is 348829 in FVL

Loans

The following loans have been assigned to your Share Portfolios:

Share Portfolio Loan: Shares 1 [Loan]

This loan was commenced in Year 2.

Shares 1 [Loan)] i an interest Only followed by Principal & Interest loan with a term of 10 Years. The Interest Only kean has an interest rate of
8.17% which is not fixed, The Principal and Interest loan that follows has an interest rate of 7.47% which is not fixed,

You have not planned to make any additional payments.

Notes

I this plan, it i assumed that dividends and capital growth remain the same. However, there may be considerable rise and falls of share prices for
any specific share portfolio or the ASX200, I is estimated that the total return for the ASX200 for the 20-year period from the year 2001 was 9.38%
with an average Inflation Rate of 2.39%. In the S-year period from 2016, the estimated total return was $.29% with an average Inflation Rate of
1.53%. These are Real [After-inflation) rates of . 82% and 74600,

Vi'here loars have besn included, the interest rates are assumed to remain the same, Where the interest rate is not a ficed rate, then the interest
charges may change. According to the Reserve Bank of Australia, the average Standard Variabde Home Loan rate for the 20-year period from 2001
wias 6.52% with an sverage Inflation Rate of 2.39%. In the S-year period from 2014, the estimated ratewas 5.16% with an sverage Inflation Rate of
1.53%. Theis are Real [After-inflation) rates of 4. 33% and 3 579%.

Margin koans, where the shares are the only security, are lilkely to attract a higher interest rate than the standard home loan,

Managed Funds

The Managed Funds is similar to Shares, except Loans are not available for this account. In
addition, the Asset Allocation can be nominated from No Growth to Aggressive. This asset
allocation can be changed over the life of the plan. It may be that as people move towards
retirement they may choose to have more defensive assets.
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Balanced

Aggressive
Asset Allocation
Investment profile @  Balanced Tnvestment Profile @  Aggressive
Change Profile L2 Change Profile v Propesty Trusts Cash
) . obarmasmenes ~, | Domesee Fxad mrest
Cash 15.00% Cash 2.00%; T Clobal Fined imarast
Domastic Fixed Interest 15.00% Domestic Fixed Irterest 5.00%/ 1
Global Fixed Interest 20.00% Global Fixed Interest Jldﬂ'f- |
Defensive Assets @ | 50.00% Defensive assets @ | 10.00% L
Clobal i
Domestic Equites 17.00% I — Domestic Equites 0.00%
Globsl Equites 24.00% Global Equites w0.00%
Other Investments 4.00% Other Investments 5.00%)
Property Trusts | 5.00% Property Truste 5.00%/
Growth Assets @ [ s0.00% Growth ssets @ | a0.00% B
ToraL @ 100.00% vora @ 100.00%
Domentic Equities R
e e

Conversational SmartPanel

Conversational: Managed Funds
Only the details of the first Managed Fund is included in this example

Managed Funds

This plan has 2 managed funds. Note all values are listed in “Today's Dollar Value™ (PV), uniess listed as (FV), the inflation-indexed value

Managed Fund: Balanced Managed Fund
Balanced Managed Fund is an exdsting managed fund owned by Betty with a value of 30 at the start of the plan.
The managed fund's asset allocation is described as Balanced. Following is the breakdown,

Cash  1500%

Domestic Fixed Interest  15.00%
Global Fixed Interest  20.00%
Defensive Assets  50.00%
Domestic Equities  17.00%
Global Equities 24.00%

Other Investments 4.00%
Property Trusts 5.00%

Growth Assets  50.00%

The estimated income from dividends Is 4.46% and the estimated capital growth rate Is 6.12%, a total return of 10.460%.
Dividends from this portfolio are:

* Relrvested during the Savings Phase.
« Reinvested until Year 21, and than pald to the Transaction Account during the Retirement Phase.

The dividends are taxed as Income.

This plan uses the automated Investment Plan which allocates salary savings by a percentage. This percentage ks calculated from the total savings
atlocation less any loan expenses. The aflocation in the Investment Plan is:

* Years 1to 15: 20.00%

the Reitremant Phase and the funds are drawn down over 25 Years.

At the end of the plan, this managed fund is worth $94.513 (which is $198.247 in FV),

At the start of the Retirement Phase, this managed fund is worth $165,796 (which is $240,122 in FV). The Retirement Drawdown commences In Year 1 of
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Investment Property

The Investment Property Account provides and array of options suitable for the serious real

estate investor.

GBS INVESTMENT PROPERTY : INVESTMENT PROPERTY 1 @

Property | Fees Investment Retumn Building Improvements Depreciation Capital Purchases

Description |Investment Property 1 |

Ownership

Is this a property you currently own? @

Current Property Value $300,000

Purchase Price (including costs) $250,000

Year Property Sold Year 15

Profit £503,770 @

ATTACHED LOAN

Loan Amount £200,000

Loan Term 20 Years

Loan Type  Principal and Interest with Options

Edit Loan £ Investment Property 1 [Loan] @

Save Cancel

Property | Fees | Investment Retum Depreciation | Capital Purch
Building Write-Off Settings
— =~ Include Non-Cash Tax Deductions? (]
Property Fees Investment Retumn | Building Improvements  * Depreciation Eren @ o
Number of years for Write-off allowance (]
Wirite-off $18,750] @
Rate of Return | Default Interest Rate v §
% of Base Costs to be written off annually @
9 vailable wit i ” A
Use percentages (%) available with Specified Rate only @ Annual Write-off Amount 53750 @
% pa Income 5.00% @
% pa Capital Growth 6.12% Q
% pa Total Return 11.12% Building Improvements
- Increased Year of Write-Off
Recurrent Expenses (% of Gross 15.00% 6 Description Cost Asset Value Ownership -
Income)
Reno | $20,000] | 325,000] [vear10 | | $10,000]

Property | Fees | InvestmentRetum | Buiding Improvements * | Depreciaion | Capital Purchases -’"

=

Property | Fees | InvestmentRetum | Building Improvements | Depreciation

CAPITAL PURCHASES @

Include Non-Cash Tax Deductions? @
Written Down Value of Previous Purchases @ Capital Purchase Amount z‘:;:rfsmp Depreciation
umber of years to wme_nf;.f;;::;:: ] Refurb | £10,000) [vear10 | [107Vears |
Write-off Rate for previous purchases 20% @ m
Annual Deprediation Amount 2,00 @
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One loan can be attached to the property, but other loans can be added as “Unlinked

Loans”. This is an example where the loan has been refinanced.

LoAN : INVESTMENT PROPERTY 1 [LoAN] @

REFINANCE STRUCTURE

=X

Loan Details | Interest Rates Loan Cosis Refinancing

Description  Investment Property 1 [Loan]

Linked Asset f Investment Property 1

Does this loan already exist?

Loan Type @ | Principal and Interest with Options v
Loan Amount
Loan Term
Loan Group Investment Property v
Make additional payments? @
Additional Payments:  Total Interest Saved $18,205
Asset sold before loan paid out
[ Activate Redraw? (Offset Account) @
ADDITIONAL PAYMENTS
Frequency Amount Annual Amount Year of P&I Loan No. of Years
$2,400 Year 1 30 Years|

Remove
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Conversational SmartPanel

Conversational: Investment Properties

Investment Properties

This plan has 3 investment properties. Mote all values are Isted in " Today's Dollar Yalue™ (P, unless listed as (FV), the inflation-indexed value,

Investment Property: Property 1

Property 1 an exleting lnvestment property, |1 S ownsd by Mary, e vabos of this dtart of the plan B $I00000. The gurchase price Including oodts vas
£250,000,

The estimaled pross mcome s 500N pa with recurrent costs of 1500% poa. of the gross incame. It s estimated that the value of the imsestment property
will rige aL £.12% pa

You plan the following building improvements:
= Year 2 $30,000 (whichis 30,7 50in Fv]
Yo plan the followdng capltal purchises
= Year X $10,000(whichis $10,250in FV]
Anthe start of the Retirement Phase, this irmestment property (9 worth $391.320 (which is 8442743 in FV)

At the end of the plan. this imestment propertyisworth 54465478 lwhich is 8595851 in P\,

Investment Property: Property 2

Properly 7 i an exisling investment property, [0 i owsd by Bead, 188 value al the start of Ghe plan is S200,000, T pechass peice inGluding couls wes
§150,000.

The estimated gross incomse is 6007 pa with recurrent costs of 20000% pua, of the gross income, It is estimated that the value of the investment property
waill rise al 5.00% pa

Yiou plan the following building improvements:
= Year  §25,000 (whichis $24,266in Fv)
Yo plan the following ¢ apital purchases
« Year 3 £15.0000whichis $15,75%in Fv]
AL the start of the Retinement Phase, this imestment property |9 worth 5252 484 (which is $285 842 inFV).

This investment property is sobd at the ond of Year %, It i estimated that the profit after selling costs is 3123053 (whichis 3149528 in FVL

Investment Property: Property 3
Praperty 3is an investment property purchased in Year 2. 1L is owned jointly, The purchase price is $300,000 with a deposit of $250,000,

The estimalied gross income is 5.00% pa with recurrent costs of 15.00% pa. of the gross income. It is estimated that the value of the imvesiment property
wall rise at 6.12% pa

There are na building improvements planned for this investment property,
Yoy hiae not inclsded any capital purchases such 8 replessement of lurnishingt oF carpets.
Arthe start of the Retirement Phase, this imvestment property |5 worth S344.679 (which s 8380973 In PVl

AL the end of the plas, this Imestment property i worth 5409 998 (which (s 8524 832 in PV,
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Loans

The following loans are assigned 1o your [nvestment properties. If the investment property [s <old, the losn s paid out at the same time.

Investment Property Loan: Property 1 [Loan]

This s an existing loan with a value at the start of the plan of $50.000.

Property 1 [Loan)is 3 Principal and Interest loan with a term of 10 Years. It has an interest rate of 6 673 which is not fixed.
You plan to make additional payments totafing the following amounts each year:

o Years 1to4: $4.000
o Year 5:52470

With these additional payments it is cstimated you will save $10.722 (FV) ininterest charges.

Investment Property Loan: Property 2 [Loan]
This ks an existing loas with & value al the start of the plan of $20,000,

Froperty 2 [Loan] s a Principal and Interest with Options loan with a term of 10 Years, 11 has aninterest rate of 500% which is Ted for 3 Years, 1t has an
introductory rate of 3.00% for 1 Years.

The loan & refinanced in Year 3, where the loan amount is increased by $15.000. The relinanced loan has a termof 10 Years and an interest rate of 6675
which is not fixed,

You phan to make additional payments totalling the following amounts each year:

o Years 1t02:$1.200
» Year 3: 512,000
o Yeard: 810,677

With these additional payments it is estimated you will save $8.889 (FV) in Interest charges.

Investment Property Loan: Property 3 [Loan]
This loan comimences in Year 2 with a balance of $50,000.

Property 3 [Loan] Is an Interest Oaly foliowed by Principal & terest loan with a term of 8 Years. The Interest Only loan has an interest rate of 7.17% which
s not fixed. The Princpal and Interest loan that follows has s interest rate of 4.4 7% which is not fised,

You have not planned to make any additional payments.

Investment Property Loan: Extension to Property 1
This loan commences in Year 2 with a balance of $20,000. 1t i owned by Mary.
Extension to Property 1 s an Interest Only loan with a term of 3 Years, [t has aninterest rate of 8.00% which is foed for 3 Years,

Notes

When using cash flow modelling software to estimate future changes in real estate prices, an average Capital Growth is selected. The value of each
property will change year by year and no one can predict what these changes will be for a specific property or property in general

The Bureas of Statistics keeps an historical record of changes In property prices. They have estimated that the price rise of Estabilished Houses for the 20-
year period from 2001 was 6.46% with an average Inflation Rate of 2.39%. In the 5-year period from 2016, the estimated the price rise was 3 13% with an
inflation Rate of 1.57%. The Real (after-inflation) Capital Growth Rates were 3 99% for the 20-year period and 1.53% for the 5-year period.

Where loans have been induded, the intérest rates are assumed 1o remain the same. Where the interest rate is not a fed rate, then the interest charges
may change. According to the Reserve Bank of Australia, the average Standard Variable Home Loan rate for the 20-year period from 2001 was 6.52% with
an average inflation Rate of 2.3%%, In the 5-year period from 2016, the estimated rate was 5.16% with an average Inflation Rate of 1.53%. These are Read
(after-inflation) rates of 4.33% and 3.57%
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Home

The Home account is kept separate to Investments. It does not include the Non-Cash Tax

Deductions.

Property Fees Investment Retum Rental Income © Building Improvements

Description |Home 1 |

Ownership |Joint v

This home is  |Primary Residence |

Is this a property you currently own? @
Current Property Value £500,000

Purchase Price (including costs) £300,000

Year Property Sold Year 5
Profit $308,738 @

ATTACHED LOAN

Loan Amount $20,000

Loan Term 15 Years

Loan Type Principal and Interest

Edit Loan £ Home 1[Loan] @
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Conversational SmartPanel

Conversational: Homes
Homes

This plan has 1 home. Note all values are listed in “Today's Dollar Value™ (PV), unless fisted as (FV), the inflation-indexed value

Home: Home 1

Home 1 is anéxisting home. |1 is owned by Mary. 1ts vidue st the start of the plan & $500,000. The purchase price including costs was $400,000.
|t is estimated that the value of the home will rise at 6.12% p.a

There are no building improvements planned for this home.

At the start of the Retirement Phase, this home is worth $707 463 fwhich is $205.613 inFV)

At the end of the plan, this home is woeth $1.001.008 twtvich is $1.540.268 in FV)

Loans

The following loans are assigned Lo your homes. if the home s sold the koan is paid out at the same time.

Home Loan: Home 1 [Loan]
This is an existing loan with a value at the start of the plan of $200.000

Home 1/Loan] is a Principat and Interest with Options loan with a term of 20 Years. It has an interest rate of 6.67% which is not fixed. It has an introductory
rate of &6 7% for 1 Years.

The loan s refinanced in Year 2, where the loan amount is not increased. The refinanced loan has 3 term of 19 Years and an interestrate of 6 47% which is
ot fixed. 1t has an introductory rate of 44675 for 5 Years,

You plan to make saditionad payments totalling the following anounts each year

* Years11t08: 512,000
o Year9:889%0

With these additional payments it i estimated you will save $97,318 (FV] In Interest charges.

Notes

When using cash fiow modelling software to estamate future changes in real estate prices, an average Capital Growth is selected. The value of each
property will change year by year and no one can predict what these changes willl be for a specific property or property In general

The Bureau of Statistics keeps an hstorical record of changes in property prices, They have estimated that the price rise of Established Houses for the 20
year period from 2001 was 6,463 with an average Inflation Rate of 2,395, In the 5-year period from 2014, the estimated the price rise was 3 13% with an
Inflation Rate of 1.57%. The Real (after-inflation) Capital Growth Rates were 3.99% for the 20-year perlod and 153% for the 5-year period.

Where loans have been included, the interest rates are assumed toremain the same, Where the interest rate is not 3 fixed rate, then the interest charges
may change. According to the Reserve Bank of Australia, the sverage Standard Variable Home Loan rate for the 20-year period from 2001 was 4525 with
an average Inflation Rate of 2.39%. In the 5-yvar period from 2016, the estimated rate was 5.1656 with an average Inflstion Rate of 1.53% Thesc are Real
(after-inflation) rates of 4.33% and 3.57%

Annuities

Annuities can only be included in the Retirement Phase. They can be used for either
Defined Benefit Pension Funds, or annuities purchased with private funds. Superannuation
Funds can also be converted to an annuity at the start of the drawdown.
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ANNUITY OR DEFINED BENEFIT FUND : XYZ ANNUITY

Annuity | Tax & Tax Credits

AnnuITY @

Description | XYZ Annuity
Ownership

Activate Payments?
Funding for Annuity @  [External Funding v
o i

@ O This annuity was set up prior to start of plan

value of Annuity (7] £200,000
Type of Annuity @
First &nnuity Payment (PV) (7] $10,000| $10,000

Investment Return (Income) on Annuity or Fund @ 5.00%

Annual Increases in Annuity Payments @ [Nolncreasse v

Conversational SmartPanel

Conversational: Annuities

Annuities
This plan has 2 anruities. Mote all values are lested in "Today's Dallar Value™ [PV, unless listed a5 (FVL the inAation-indexed value

Annuities are wsually purchased in retirement o fund a regulan inoome stream. Defined Benefit Pensions operate inasimilar tashionand use the same

calculations, but the cost is funded by your employer

Following are the funds included in this plan,

Annuity: Annuities 1

Anruaities 1 s an annuity commended by Mary in Year & with avalue of S200,0000 1L isprovided as a defined benelit pension lrom an ederna source.,

THie lursdl i & Blelime snnuily.

Thez fiirst payment in the plan is estimated oo be 310,000 This reflects an ivsestment return of 5000 The annual payments increase at the rate of

" .
Annuity: Annuity 2

Annwity 2 is an annuity purchased by Brad in Year & with a vahee of 500,000
The furd 18 amannuity ixed for 10 Yesrs,

Thiz first payment in the plan ks estimated to be 525,000 This reflects an vvestment return of 50006 The annual payments increase at the rate of 4.00%,

Superannuation Account

For detailed explanation refer to the Masterclass Document Retirement Accounts.
This account has default options for Australian Superannuation and KiwiSaver. The user

can also create their own account rules by using the option Universal Mode.
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SUPERANNUATION FunD: SUPERA @

Start Balance & Options Contributions Retumns, Fees, Insurance, Change of Funds & Roll into Annuity Drawdown

awnership

Activate Fund? @
Calculate Employer Contributions? @

Each person may have only one account
receiving future Employer Contributions

Activate Contributions to Spouse? @ (]

FunD TvYPE

Gender @

Format O Universal @
@® By Country @

\ Australian Superannuation v

START BALANCE

Employer Contributions

Current Value of Employer Fund @ £400,000

Personal Contributions

Current Value of After-Tax Contributions @

Current Value of Pre-Tax Contributions @

Conversational SmartPanel

Conversational: Superannuation
Superannuation/Pension Funds

This plan has 2 superannuationpension funds that are employer sponsored and are defined contribution funds. Mote all values are listed in "Today's
Diollar Value™ [PV, unless listed as (FV), the inflation-indexed value.

Super/Pension/KiwiSaver Fund: Bob's Super
Babr's Suger is a fund for Bob, Employer contributions are paid to this superannuation acoount.
At the start of the plan. the total value of the fund s 3400,000. The accownt balances are:

¢ Employer funded contributions: $400,000

s Personal pre-Las contributions: 80
» Personal after-tax contributions: $0

The: following contributions are made from the bank accownt,

o Pre-tax contributicns:
= Years 1to 10: 5,000

The following imestment profiles are selected:

Start Year Investment Profile % pa Return

Year 1 Balanced 7.00%
Wear 15 Congerdative 7.00%

At the start of your drasdosn at Age 65, the balance of this super/pension/KiwiSaver fund is S890,120.
The dravwdown amount has been caloulated to be deawn down over 25 Years.

At the end of the plan. this super/jpension/KiwiSaver fund is worth 5424 549 [which is 5820521 in FV).
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Self-Managed Superannuation Fund (SMSF)

The SMSF account can include information for two people. The account balances, in

various formats are maintained. The Account divides assets into three groups:

e Cash Account, through which all transactions occur
¢ Shares and Managed Funds
e Property with one loan for each property held.

Options Getting Started Contributions Fees & Life Insurance Drawdown Cash Account

Description |Our SMSF

Ownership

Activate sMSF? @

Calculate Employer Contributions? 6 John Betty

Each person may have only
one account receiving future
Employer Contributions

Activate Contributions to Spouse? @

Partner Making Spousal Contributions

SELF-MANAGED SUPERANNUATION/PENSION FUND TYPE

Format O Universal @
® 8y Country @
Australian SMSF v

John Vickery Betty Vickery

Gender @ [Male v [Female v |

Shares & Managed Funds

Cash Account

Property

The Drawdown is calculated for each partner. Where the account exceeds the TBC, the

Excess Funds are held in a separate account, where they continue to pay tax.
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Options Getting Started Contributions

Praservation Age @
Enter Age for Start of Drawdown @
Value of Fund at Start of Drawdown

Activate Transfer Balance Account to
change default entries

Transfer Balance Cap @

Excess Accumulation Account @

Number of Years for Transition to
Retirement @

Minimum Balance to Close Account @

Method of Calculating Drawdown Amount

How long do you want your funds to
last?

JOHN VICKERY

Amount
1st Time Period
2nd Time Period $50,000

3rd Time Period

4th Time Period

i oo

$50,000

Year of

o] hi A t
wnership moun Plan

Fees & Life Insurance

Activate Retirement Drawdown

John Vickery Betty Vickery
Age 60 Age 60

| Age 55 | Age 55
£2,221,549 £1,441,267

[ Activate Transfer
Balance Account

[ Activate Transfer
Balance Account

$2,000,000
$221,549
| a Years| | a Years|
| $10,000| | $10,000|

[Number of Years  v| [Number of Years v |

| 30 Years| | 30 Years|

DRAWDOWN OF EXCESS ACCUMULATION ACCOUNT

Year of Drawdown No. of Years
Year 10
Year 11
Year 20

Total 20 years

ADDITIONAL DRAWDOWN AMOUNTS @

Tax Free

[Betty v| | $10,000| [Year 16

|

Please Note

Under some conditions, the account
balances may need to be manually

changed.

Always do a final check that the total of
the two account balances matches the

Drawdown ‘ Cash Account Shares & Managed Funds Property

Value of the Fund at Start of

Drawdown.

Cash Account
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Conversational SmartPanel

Conversational: SMSF
SMSF: Our SMSF

Our SMSF s a self-managed superannuation fund for John & Betty. Employer contributions are paid to this superannuation account.

At the start of the plan, the total vakue of the fund [net of loans) is $1.500.000. The account balances are:

* Employer funded contributions: $752,984
* Personal pre-tax contributions: $587,719
o Personal after-tax contributions: $159.297

The funds are heid in the following accounts:

* Cash Account: $400,000
* Shares & Managed Funds: $600,000
* Properties (net of loans): $500,000
o Total Value: $600,000
o Loans: $100,000

In the investment pian, the following percentage of salary savings (after loan expenses) is allocated to the fund:

* After-tax contributions (John):
o Years 1to 10: 5.00%

* After-tax contributions (Betty):
o Years 1to0 10: 5.00%

The following contributions are made from the bank account.

* Pre-tax contrivwtions (John):
o Years 1to 10: $1.000

* After-tax contributions [John):
¢ Years 1to 10: $5.000

o After-tax contributions (Betty):
o Years 1to 10: $1.000

The Spouse Contribution has been activated, This may entitie your spouse to contributions paid by you, where the contributions and your partner’s
income meet the requirement for that allocation of after-tax contributions.

According to the plan, you may be entitied to a government co-payment.

AL the start of the drawdown for John at Age 65, the balance exceeds the Transfer Balance Cap. This results in $1,562,397 in the Transfer Balance
Account and $173,074 In the Excess Accumulation Account.

The funds In the Excess Accumulation Account are drawn down as follows:

* Year 20: $50,000
* Year 30; $50.000

The drawdown amount for the funds held in the Transfer Balance Account has been calculated to be drawn down over 30 Years.
At the start of the drawdown for Betty at Age 65, the portion of the balance of this SMSF allocated to Betty is $1,125,915.
The drawdown amount has been calculated to be drawn down over 30 Years.
Additional drawdown amounts are planned as follows:
* Year 16:$10,000
At the end of the plan, this SMSF Is worth $1.607,185 {which is $3.371.180 in FV).
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Review

The Plan Dashboard shows on a year-by-year basis the value of eight important categories

of the planning model, displayed in present value. Below the Plan Dashboard are the Key

Indicator Graphs and the Financial Targets Graph.

Plan Dashboard

The Plan Dashboard is intended to be the main visual representation of the calculated

model, to show to clients and discuss with them. By clicking on the Information Icon, one

graph at a time can be displayed and discussed with the client.

( )
Key Indicator Graphs Plan Dashboard @ Plan Helper @
Investment Targets Potts Plan (2018) Present Value &

Shown in present value, rounded to the nearest $1k
Investment Strateqy Home Investments Retirement Accounts.
ﬂr\mﬂw ‘ $733k m m
Transaction Account Home and Personal Loans Investment Loans Income
‘ $536k S0k S0k m
Year 15
1 5 10 15 20 25 30
¢ : —— . y
2018 A 2047
Retirement
2033
All displayed amounts are in present value and present value is the value today of the amount of money in the future.
This calculation is based on the inflation rate of 2.5% y

With the introduction of the Client Review Gateway, a new SmartPanel, called Review ***
has been created. When included in a report, this dashboard becomes part of the Client

Review area.

Investment Strategy
()
Aggressive

Transaction Account

@

B 833950

]
2018

Home Investments Retirement Accounts

"5‘9,5'2 $438,077 $768,457

Home and Personal Loans Investment Loans In

come

521,290 $187,922 $300,000

Savings

Al displayed amounts ars in present valus, which is the valus today of the amount of meney in the future.

This calculation is based on the inflation rate of 2 5%

2048
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Plan Dashboard Graphs

Investment Strategy

On the Dashboard, the Investment Profile is listed for each year. This gives more detail by
displaying the Percentage of Growth Assets for each year. This can be very useful if you are

using Risk Profiling software which matches a client’s risk tolerance to the percentage of

Growth Assets in the plan.

Home

Details: Investment Strategy »

Risk Profile of Investments =
(Excluding Retirement Accounts)

100%
| 0 Growh 8539 |
Balanced (75%) So%
Conservative (30%)
W 3 Crowth Assets
: ! 0%

Year 10 Year 20 Year 30

Year of Plan

REMaRKs
This graph displays the percentage of Growth Assets for your Investments, excluding Refirement Accounts. The
percentage of Growth Azsets are often used to describe an asset allocation.

MoneySmart (ASIC) describes investment characteristics for different types of investment options as either Growth or
Defensive. Growth Assetz are mainly Equities and Property. Defensive assets are Cash, Term Deposits, Bonds and other
Interest Bearing Securities.

Different funds may have different names for their portfolios and assef allocations may not be the same. Read the fund’s
FDS to find out how money will be allocated for each investment option.

MoneySmart suggests the following allocations of Growth Assets: Growth (35%), Balanced (75%), Conservative (30%). A
100% Cash allocation has no growth assals.

In this example, the home is sold at the end of the year 6, and a new home purchased at the

beginning of the next year, hence a $0, value. You will see that the proceeds have been

added to the Investments for that brief time period.

Details: Home x

$2,000,000 Walue of Home (PV) =
$1,000,000
[ Home Equity |
B Home Value 0
B Home Loan
-$1,000,000
Year 0 Year 10 Year 20 Year 30
Year of Plan
REMARKS

The valuz of home consists of the equity held in home and home loans. You should consider what level of Home Equity is
appropriate for each stage of the plan.
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Investments
By dividing assets into three categories and including the loans, a detailed discussion of the

client’'s asset values will be much clearer.

Details: Investments ®

$2,000,000 Value of Investments (PY) =
[ — Total Value of Investments £1,000,000
Met Value of All Investments

B interest Earning Assets

B Equities & Other Investments 30

B Property & Property Trusts

W Total Loans -51.000,000
h ! Yaar 0 Year 10 Year 20 Yaar 30

Year of Plan

Remarks
This graph for Investments has three components:

1. The columns (Green, Orange and Blug) show the allocation of investments according to Property, Shares
and Interest Earning accounts.

. Behind the columns is an area graph which shows the net value of investments (Value of Investments less
Total Loans).

. Total Investments is the value of Investment Equity plus the value of the Investment Loans.

]

[2%]

Retirement Accounts

Details: Retirement Accounts x

$2,000,000 Retirement Accounts: Net Value (PV) =
Superannuation/Pensions
M smsF $1,000,000
= Total Retirement
Accounts
— Income from Annuities
. r 50
Year 0 Year 2 Year 4 Year6  Year8  Year10
Year of Plan
REMARKS

There are several kinds of Retirement Accounts.

. The top colour refer to Superannuation/Pension Accounts managed by an independent trustee.

. The next colour is for a Self-Managed Superannuation Fund.

. Total Retirement Accounts adds together the value of all Retirement Accounts.

. The final line is the combined income from Annuities which may be either purchased or provided by an
employer (e.g. a military pension provided by an employer as a defined benefit pension), and Annuities
rolled over from a superannuation/pension fund.

B o R

Note on Rollover to Annuity and Annuity: The important thing to remember is that Annuities usually have no valug
when the person dies. Therefore care needs to be excised when considering the value of an inheritance should you die.
You should seek expert financial advice regarding the assigning value of these accounts when you die.

Note that Annuities have no dollar value, but the Income from Annuities is displayed as a

grey line in the graph. Other graphs have the Income from Annuities, displayed as a sub-
graph, but not in this case.
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Transaction Account
Where the account is overdrawn, the columns are red. This allows for easy identification of

where the plan may need adjustment to ensure that the account balance is within the limits

of the overdraft or a positive balance if there is no overdraft limit nominated in the plan.

Details: Transaction Account x

$1.,000,000 Transaction Account Balance at End of Year (PV) =

5500,000
Owerdraft Limit

W Balance 50
W Cverdraft

-5500,000

Year 10 Year 20 Year 30
Year of Plan
REMaRKS

The balance of the Transaction Account at the end of the year is displayed. Care should be taken that your balance does
not exceed the nominated Overdraft Limit (Grey area). If it does, you should return to your plan and adjust the plan to
ensure your Transaction Account is either positive (blug), or within the Overdraft Limit where one has been nominated.

Home and Personal Loans
As Personal Loans are likely to be considerably less than Home Loans, you can use the

“Zoom?” feature to read the figures, if needed.

Details: Home and Personal Loans ®

£25,000 Home & Personal Loans (PV) =
1]
| W Personal Loans
@ Home Loans —$25,000
= Total Loans
-$50,000
Year 0 Year 10 Year 20 Year 30
Year of Plan
Remarks
Perzonal Loans will include any current Credit Card debt which has not bean repaid. Home loans will include all loans
which are categorised as Home Loans. There can be one loan for each Home, and additional Home Loans are created
independent of the Asset and are referred to as Unlinked Loans. Unlinked Loans are not discharged when an Asset is
sold.
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Investment Loans

Where an Overdraft is displayed, check that the value is within the Overdraft Limit. If not you

should adjust your plan.

Details: Investment Loans 3

Owerdraft
I Share Loans
B Property Loans
= Total Loans

ReEmarks

to pay.

Generally, investment loans are listed as either property or share loans. There may be times when you choose to use the
Owverdraft facility as anather source of Investment Loans. Each loan type is displayed.

In regard to the Cwverdraft, you should ensure that it was your intention to have an Overdraft. There may be times when

you have planned to make a purchase through the Transaction Account and you do not have sufficient funds to make that
transaction. In this case, the transaction will be processed and will show as an Qverdraft if you have spent more than you
intended. It is very important that you monitor the Transaction Account to ensure the purchases are in line with your ability

$100,000 Investment Loans (PV) —3
0
-$100,000
-$200,000
-$300,000
Year 0 Year 10 Year 20 Year 30
Year of Plan

Income

In the Retirement Phase, the Income is that nominated in the Retirement Plan together with

Pensions such as Centrelink. Having the income from investments allocated to investment

income and investment capital caters for a discussion as to whether the client is drawing

down too much capital in the early stages of retirement.

Details: Income ®

[ M salaries
B Cravwdown -Retirement Accounts
M Drawdown - Investments (Income)
B Drawdown - Investments (Capital)
W Pensions (External Sources)
@ Total Income

REMARKS

these will be displayed too.

During the Savings Fhase, your income will be the Gross Salary you earn. In the Refirement Phase, you nominate how
much you wish to spend from your Retirement Accounts and Investments. The money from your investments is allocated
as Investiment Income and Investment Capital. In addition, if you have chosen to include Pensions from External Sources,

The value of this graph in the Retirement Phase is to menitor the amount of Investment Capital being used each year.
The more Investment Capital spent each year, the faster the value of your Investment Assets will fall. Less Assets in the
future means less Investment Income in the future.

$400,000 Income Source (PV) =
5200.000
Year 10 Year 20 Year 30
Year of Plan
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Key Indicator Graphs

The Key Indicator Graphs are intended to alert you to any omissions in the plan. For

example:

¢ Have all the Salaries and Investment Allocation been made?

¢ In the Allocation of Savings from Salary, are the Loan expenses greater than the

allocated savings?

e |n the Transaction Account Overdrawn?

e Inthe Drawdown Funding, has the Drawdown been activated in the accounts you

want to use for funding of the Retirement Account?

e In the Drawdown Funding, have the combined drawdown exceeded the requirements

for the nominated Retirement Income? (These funds will be displayed as a Credit for

the Transaction Account and the Light Blue column will extend above the line

displaying the Total Funding amount.

KEY INDICATOR GRAPHS

$500,000

— Salary

— Present Value Salary

M investment Allocation
from Salary

$250,000

s0

§73,000

— Total Savings (FV)

B Loans

B Bank Account

B Cash, TDs & Bonds

B Shares & Managed
Funds

B pension Contributions

$50,000

$25,000

$0

$1,500,000
$1,000,000
500,000
Overdraft Limit 5
\— Balance 50
-$500,000
$400,000
[ — Drawdown
I Bank Account $200.000
BB Cash Account
B Shares
Managed Funds

B pensions & Annuities 50

The following four graphs give an overview of the most important aspects of your plan

Salary and Investment Allocation

Back to Top

Year § Year 10 Year 15 Year 20
Year of Plan

Allocation of Savings from Salary

Year 25

Year 30

Year 5 Year 10 Year 15 Year 20
Year of Plan

Transaction Account

VAN

Year 25

Year 30

ﬁr

Year 5 Year 10 Year 15 Year 20

Year of Plan

Drawdown Funding

Year 5 Year 10 Year 15 Year 20
Year of Plan

Year 25

Year 25

Year 30

Year 30

These graphs provide additional information, you may wish to discuss with your client.
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Financial Targets

Financial Targets demonstrate to your client whether or not the plan will achieve their
financial targets. You can then explain how you managed to exceed their expectations. If
you are unable to achieve their expectations, you can explain why and what may need to be

done to achieve those targets. For example, should the client save more or reduce their

expectations.
INVESTMENT TARGETS - GRAPHS Back to Top
All values are displayed in Present Value
$1,500,000 Investments (Net of Loans) =
$1,000,000
E N
Target
— Actual $500,000
50 H
Year 5 Year 10 Year 15 Year 20 Year 25 Year 30
Year of Plan
$1,500,000 Home (Net of Loans) =
51,000,000
Target
— Actual $500,000
L
$0
Year 5 Year 10 Year 15 Year 20 Year 25 ‘Year 30
Year of Plan
$2,000,000 Retirement Accounts =
Target $1,000,000
— Actual
N J
$0 H H
Year 5 Year 10 Year 15 Year 20 Year 25 Year 30
Year of Plan
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Reports

Plan Map

The plan is viewable via on-screen reports which can all be produced as PDFs. The default

reports have been divided into 3 sections:

ail

PPPP

PPP

(N

-
Quick Review

Plan Qutcomes

Cash Flow Summary

Assets & Liabilities

Plan Map

Plan Summary

Financial Position at Start of Plan

Financial Objectives and Lifestyle Goals

Check your Plan OQutcomes

This is your complete financial map. You can easily select between table data or
graphical view and display all data in either Present or Future value. It includes the
following areas:

o Assets & Liabilities
« Income & Expenses
« Statistics

« Investment Profile
= Asset Allocation

This report lays out your Income and Expenses cash flow.

This report lists your Assets and Liabilities.

This report gives you a road map of your plan.

The Plan Summary report allows you to review your finances at regular intervals
throughout the life of your plan over your Savings and Retirement phases. It includes
the following areas:

« Assets & Liabilities
« Statistics

« Investment Profile
« Asset Allocation

The Financial Position at Start of Plan is an overview of the starting point of your
plan.

Check your plan Objectives and Investment Targets against the results of your plan.
Review your savings plan for Lifestyle Goals.

This Financial Map is a Check List of important results from your plan. Alist of all
accounts held is included.

PP PPPEPPPPPP

e
Specific Reports

Insurance Needs Evaluation (John Smith)

Insurance Needs Evaluation (Mary Smith)

Plan Summary - First 5 Years

Plan Summary - First 10 Years in Data View

5-Year Loan Report

Debt Management Report

‘Superannuation Report

Self-Managed Superannuation Report

Tax Estimator

Tax Estimator (John Smith)

Tax Estimator (Mary Smith)

Comparison of Two Plans

The Insurance Needs Evaluation gives you an opportunity to list and review your insurances.
It then reports on how well you are covered against your current income and asset base

The Insurance Needs Evaluation gives you an opportunity to list and review your insurances
It then reports on how well you are covered against your current income and asset base

The Plan Summary - First 5 Years gives a 5-year snapshot of how your savings strategy is
tracking.

View the Cash Flow Summary and Assets & Liabilities for the first 10-years of your Savings
and Retirement Phases of the Plan

The 5-Year Loan Report summarizes, and lets you analyze, your loans and debts to aid you
in managing them

The Debt Management Report summarizes, and lets you analyze, your loans and debts to
aid you in managing them

This report details your Superannuation Fund.

This report details your Self-Managed Superannuation Fund or Self-Directed Pension Fund

The Tax Estimator gives indicative amounis year-by-year of estimated tax liabilities.
Please note this data can NOT be used for, and In no way replaces the need for, your annual
tax refurn

Displays Tax Estimator for one person only. Combined tax is displayed in Report: Tax
Estimator.

Displays Tax Estimator for one person only. Combined tax is displayed in Report: Tax
Estimator.

Compare the results between two of your plans.
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Detailed Reports

'y A Plan Outcomes using Modelling Tools
i £ 4 your plan
=t Plan Statistics and Indicators This report gives an overview of your plan's Investment Returns, Asset Allocation,
Investment Profile and Debt Servicing Ratio. It will also review your plans objectives and
financial targets
=by Financial Statement for Selected Year The S_taten:lem of F_|nanC|aI P95|t|0n by Yearis a ';.-'gar-b'-,--'_v't_aar cowr‘loac'iable _F'DF
overview of your entire plan which can be saved or printed. It includes the following areas

" Use different Medelling Tools options to view the impact of different rates over the life of

» Assets & Liabiliies
= Statistics

» Investment Profile
« Asset Allocation

This Report gives a sound overview of your plan, together with detailed information on

= Wealth Guidance Report (Lifetime) Assets and L
Assets and Loans

Samples of the following reports can be found in the Resources / Core Software Features.:

Starting Financial Position and Starting Position Report (with video)
Insurance Needs Evaluation (with video)

These additional reports are found by clicking on the button Read More Reports.

Plan Map

Plan Summary First Five Years

Check your plan Outcomes

Financial Objectives and Lifestyle Goals
Insurance Needs Evaluation

5-Year Loan Report

Comparison of Two Plans

Report: Compare Two Plans

This report is very valuable for client reviews. Here are a number of scenarios for which you

could use the report.

Scenario 1:
You first advised your client 3-years ago and you want to demonstrate the value you have

added over the last three years. You could create either of these options:

Compare the estimated results, of Plan 1 at the end of Year 3, with the New Plan’s
Starting Position. Here you can see the estimated result with what has been
achieved.

Compare the Starting Position of Plan 1, with the Starting Position of the New
Plan and compare the actual results of where they were 3-years ago and where they

are now.
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Scenario 2:
Advisers often like to demonstrate to their client, their projected financial future if they take

no action. Let’s call this plan the Pre-Existing Plan. You can create this plan type for each

client and keep it as the reference point for future years.

You can then create Your Plan. Using the new Report, you will be able to select any year in

either plans or compare the outcomes.

¢ When your client comes back for review in a year’s time, you can compare where
they would have been at the end of Year 1 in the Pre-Existing Plan and Your New
Plan which shows where they are at the start of his year

o Three years down the track, when your client comes back, you can compare the data
from the Pre-Existing Plan at end of Year 3, with the actuals of another New Plan
created for their 3-year review.

Scenario 3:

Your client has asked you to complete a detailed full-service plan for say the next 20-years.

You decide to present to your client two options.

You can quickly use Financial Mappers Pro to demonstrate both plans, and then have
prepared the Report, Compare Two Plans showing the different outcomes at the end of any
nominated year. With this data, you can explain the differences. It may be the one with the

best financial outcome, may also have a higher risk or higher debt.

Note: We hope to develop shortly a new report similar to this report, but you will be able to
compare two managed funds and is hoped to assist those who need to create a Statement

of Product Replacement.

In Financial Mappers Pro, you have the option of a 4" Panel for your customized reports
which will be discussed in the Pro functions. Your platform comes with a set of templates for
the reports displayed below. You simply make a copy of the template; make any changes

you require and then publish the report.
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\

-
Good Advice Reports

S - a0 NB: This report is not visible to clients.
Preliminary Report on Financial Plan ; 3
% Iy This report will help you check plan results as the plan is developed. Mo SOA Smart Panels

are used in this Report. This report does not give advice.

NB: This report is not visible to clients.

This is a second version of the Statement of Advice provided as an alternative to the
Statement of Advice - Scaled Advice (RG90) presented for the FPA's digital solution to the
delivery of an SOA.

- - NB: This report is not visible to clients.
Statement of Advice - Scaled Advice (RG 90
% lement of Advice - Scaled Advice (RG 90} 11.c 56 is based on the template provided by ASIC in RG 90. This model only deals with

scaled advice for a new client wanting Insurance Advice only. We have tried to expand the
content to make it more useful for advisers want to use the RG 90 template for other forms of
advice.

% Statement of Advice - Full Service

This report does not give advice. It demonstrates the expected transactions and outcomes
over the first 5-years of the plan when the actions described in the plan are carried out in year

year.
. y

% The First 5-Years of Your Plan

Reports can be made available to Connect Clients, but selecting the option to Make Visible

to Clients. Inthe Template Reports, these reports are preceded by the words My.
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Wealth Tracker Performance Review

This report compares the plan Projected results with the Actual results.
On the Financial Mappers website — SOA / ROA, an example of the Template Report
Wealth Tracker Performance Review has been uploaded for the plan Waters 2015

(Adviser Plan), in the section Featured Reports.

In the Adviser QuickStart Resources/Advanced Training, a new Masterclass document has

been added called Wealth Tracker Performance Review. This document provides a

detailed explanation of how to set up and use the Wealth Tracker information.

SmartPanels (Compare Actuals):
Some Smart Panels have three sets of graphs and others have just one.

Smart Panel Previews @ using plsn Waters 2015 (Adviser Plan) o Reh Gras Compare Aeruals - Hame

Compare Actuals- Investmantz

[n )
-

H
n

n
H
|
_—
J
|
I
|
|
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Compare Actuals - Superannuation

Compare Actuals - Managed Invesiments & Supsraanuation

[,
— rratan smacm

000000 Sharss & Managed Funds. =
Yo P
.m0 Teral superamnuation =

Compare Actuzls- Net Investmants & Supsrannustion

sama0s0 Mt Immstmants & Suparannaation

Compare Actuals- Net Warth

This is a sample of Comments which could be added to a SmartPanel, Investments.

Comments

2018

2019

outperfarm projected results.

cycle.

L3

This year, share market prices (2sx200) fell £.783%. This resulted in underperformance of your shares and superannuation this year.

The ABS reported a fall of 5.163% in Established Housing. ‘We don't believe that this fall will have any significant effect for vour long term property
valuations. Therefore we did not change the valuztions for any properties.

There was a dramatic bounce-back of share market prices with a rise of 18.385¢ for the ASX200. This zllowed your investments to recover and

Mationally, Rezl Estate prices rose by 2.79% which is considerably less than the average 20-year Capital Growth (6.7%). We chose note to make any
change in your property prices. We may consider next year, trying to get an information valuation of your properties to we if were are on track. You have
indicated your plan is to keep you real estate long term and for this reason, you should not be concerned zbout the usual ups and does of the property

This is a sample of Comments added to the SmartPanel, Home.

© Plencore Wealth Ltd 2015-2023

Page 112




Financial Mappers and Financial Mappers Pro Overview

LIS

Comments

2019

We had recommended that zdditional home lozn payments of $365 2 month be made so that the lozn could be repaid by year 6. However, | understand,
you had a medical emerzency and were unable to make those additional payments. We projected that these additional payments would reduce the time
to repay the loan by 10 years, saving you $30,371 in interest costs. [fyou are able to resume the additional payments next year, we predict, that your loan
will take an extra &-months to repay, and the savings in interest will be $29 172,

For those who want to keep the information and graphs simpler, the Wealth Tracker
Performance Review (Investments) or Wealth Tracker Performance Review (Short

Version) may be a better choice. Graphs are limited to one.

54000000 Net Worth

Compare Actuals - Net Cash & Interest Earning Compare Actuals - Net Shares & Managed Funds Compare Actuals - Net Investment Properties
Accounts . ot St & s ronc - 5500000 Net Investment Properties =
earing Accounts =
CT™ T s I
[y =
nnnnnnnnn G e San e Z e
Compare Actuals - Net Investments Compare Actuals - Net Worth Compare Actuals - Total Superannuation

Net Investments

Total Superannuation

In Resources / Productivity Features, there are two videos accompanied with PDFs assist in
understanding the workings of the Report Builder and the SOA Editor Panels and how to
write an SOA.

Productivity Features

The Report Builder allows you to completely customize the reports for use by advisers or clients. A comprehensive set
of Template Reports are also provided. Financial Mappers can provide templates for the exclusive use of a Dealer
Group or Company. The software allows the adviser to write their SOA in the software, based on the plan created for

the client.

video Report Builder 10min video demonstrating how to

build customized reports

Watch this short video that describes how to use the SOA Editor to write specific advice for a plan. Read the guide,

“How to write an SOA using the SOA Editor Panels” to supplement the video.

video SOA Editor Panels and how to 2min walk-through video and guide

write an SOA
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SOA (Advice Record)

Note on SOAs and ROAs

Michelle Levy, in a recent webinar Quality of Advice, indicated she expected that “Good
Advice” would be the gold standard. She indicated that SOAs and ROAs are likely to be
become redundant. However, until such time as the law is changed, we have left the SOA
document in place. On interesting comment was that she could see advice being delivered

in different formats such as Video or Recorded Advice.

In the Client Review Gateway, these formats (mp4 and mp3) can be uploaded to the

Document section for client to review.

This area is for the entry of text information that will be used in your Customized Statement
of Advice Report. (Please see the later section on the Report Builder for information on
building customized reports.) It is only available for Financial Mappers PRO licensees. A
panel has been added for the Wealth Tracker Report. This is for additional information,
specific to that plan. This panel has only been included in the Template Reports for Wealth
Tracker.

13 June 2023

Under stream one, Mr Jones said the government intends to scrap fee disclosure
statements, while replacing statements of advice (SOAs) with “fit-for-purpose” advice
records.

You can include in your reports a Fit for Purpose Advice Record when the Government

has determined the requirements. It will most likely be a less complex and shorter
document than the SoA. At the time, this document will be updated accordingly, and

comments could still be entered in the various SOA SmartPanels.
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SOA Editor @

Executive Summary

What you want

General Information about Client and Partner
Estate Planning

Aftitude towards Investing

Investment Planning

My Advice

Scope of Advice

Reasons for my Recommendations
Consequences of my Advice

How to follow my Advice

Improving your Money Management Skills
Fees and Costs

Commissions

Insurance Recommendations
Commissions Paid on Insurance Policies
What this document is about

Review of Performance

List of Attachments

Product Replacement

Wealth Tracker Summary

Custom 1

Custom 2

Custom 3
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The name of each panel can be changed and are only included in the SOA where data is

typed into the panel. (This means you must type a heading — use Heading 2 to format):

Executive Summary
What you want

Estate Planning

Attitude toward investing
Investment planning

My Advice

N o g s~ w DN PRE

General Information about Client and Partner
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Scope of Advice
Reasons for my Recommendations
10. Consequences of My Advice
11. How to follow My Advice
12. Improving your Money Management Skills
13. Fees and Costs
14. Commissions
15. Insurance Recommendations
16. Commissions paid on Insurance Policies
17. What this document is about (Front page of SOA)
18. Review of Performance
19. List of Attachments (Front page of SOA)

20. Product Replacement
21. Wealth Tracker Summary

In addition, there are twenty unnamed panels. This will allow an adviser to create their own
list.

When information is entered into any of these text sections, for a particular plan it will show
up on the SOA for that plan, when the company’s SOA has been customized in the Report
Builder to include that particular section. Although each panel has been given a name for
easy identification, the information in a panel can be called whatever you choose as you
format the heading within the Text Panel. You can also import images, placeholders and

calculated answers which are discussed later.
To help you quickly assess this feature and the Client Review, the report Builder a set of
template reports. You can make a copy of these templates. You should also edit any

changes you want to make, and then publish the report.

The Plan Map (lllustrated), Summary Report on Financial Plan and the First 5-Years of

Client Plan of your plan is intended to use before writing the SOA and does not include any
SOA Editor Panels. All versions of the SOA include all SOA panels. If no information is

written in a panel, the panel is not displayed in the report.
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« Reports

B NB:

a repon

& No records

Templates
Name
Preliminary Report on Financial Plan
Statement of Advice - Full Service
Statement of Adwice - Scaled Advice (ARG 90)

The First 5-Years of Your Plan

+ A roport is only visiblo to users if it is both sotive and published
- Only the latest published version is genarated for users. Click the button in the Published column to see the list of published versions for

Plan Type

All
All

All

+ Croats Mew Raspon

| =
PR
R
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Template Reports

Please note we are constantly adding new templates as advisers request new report types.

This was the list as of 14.07.2022.

Templates @
Name
Debt Management Report
Debt Management Summary
First 5-Years of Client Plan
Generate Graphs for SOA
My 5-Year Savings Plan
My Debt Management Report
My Plan Map (lllustrated)
My Plan Review
My Plan Summary
My Property Report
Plan Map (lllustrated)
Plan Review
Plan Statistics and Indicators
Retirement Plan Report
Review of Retirement Accounts
Short Form COVID-19 Super Access
Simple Statement of Advice for 5-Years
Statement of Advice
Statement of Advice - (Insurance Only)
Statement of Advice for Retirees
Strategy Document for 5-Years
Summary Report of Client Plan
Wealth Tracker Performance Review
Wealth Tracker Performance Review (Investments)

Wealth Tracker Performance Review (Short Version)

Plan Type
All

All

All

All
Savings
All

All

All

All

All

All

All

All
Drawdown
All

All

All

All

All

All

All

All

All

All

All

B e R R R RS e R R R RS R R RS ® R
@

Note: The Report called My 5-Year Savings Plan, was created for Financial Mappers

Lite. Advisers should not use this report, however, if they activate this report and have Pro-

Connect Clients, they will be able to upload this report to their Plan Review. Any Template

Report commencing with “My”, is intended for use by the Pro-Connect Client and not the

adviser.

The Plan Review is similar to the Client Review, without the adviser features of uploading

documents or Q&A.
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More information about the Report Builder can be found on the Resources page. (Adding

more templated reports is an ongoing process. If there is a report format you think is worthy
of inclusion please discuss it with Glenis Phillips.)

If requested, Glenis Phillips can also upload Template Reports required for the exclusive use

of your company or Dealer Group.
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Modelling Tools

The Modelling Tools allow an overlay of change to be applied to the entered plan, in order

to test the outcomes for certain situations. They are accessed by clicking on this icon or

phrase at the top right of the Plan Management Area.

(“4") Modelling Tools are off

When either the Historical Rates (as either Historical Data or Previous Economic Cycles) or

the Modulators are selected to overlay on the current plan, this will now show in the Plan

Management area instead, until the Modulators or Historical Rates are later switched off.

This is to remind the user whether the original rates are or the modelling tool rates are

currently being used to calculate the plan outcomes.

MobDELLING TooLs @

(“4’) Modelling Tools are on!

.

s ™
Choose either the current rates in your plan or rates from Historical Data for comparison.
. ’ ) These are the rates selected automatically by the program
Default/Specified Rate or set by you.
This option will apply the rates you have selected in
Historical Data Historical Data. If you want to review or change the data,
click on the link.
vy
g ™
Select by clicking the ON or OFF button. Click on the link to change inputs for each Modulator.
When turned ON, the income on your investments will be changed according
. Income Modulators to the selection you have previously made. If you want to review or change
that selection, click on the link.
When turned ON, the interest rates on your loans will be changed according
- Loan Modulators to the selection you have made. If you want to review or change that
selection, click on the link.
When turned ON, the assets will change in value according to the selection
- Capital Growth Modulators you have made. If you want to review or change that selection, click on the
link
S
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Historical Data

This area allows the user to apply an overlay of historical rates to their plan instead of the

previously entered rates.

The Historical Data option needs to be selected, then clicked.

MobDELLING TooLs @

g It
Choose either the current rates in your plan or rates from Historical Data for comparison.
: ) These are the rates selected automatically by the program
Default/Specified Rate or set by you.
This option will apply the rates you have selected in
® Historical Data Historical Data. If you want to review or change the data,

click on the link.

. vy

The historical data option is then selected on the next screen, with the desired further

parameters entered.

HistoricaL DATA AND Economic CycLES @

Test your Plan using past Historical Data or
Evaluate your Asset Allocation by use of Economic Cycles of Historical Data

Go to Modelling Tools Overview

® Historical Data for Back Testing é

Econemic Cycles for Asset Allocation @

Selected Historical Data Australian Histerical Data ¥ [m]@
Apply Historical Data From Year 2000 6
Apply Historical Data for 10 Years @

Override Inflation Rate @ 2.50%

Apply Historical Data as Average Values @

Save ¥ Activate Historical Data @

The effects of this selection on the rates of return for each asset class are then shown on the

screen:
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10.00% Historical Data: Income Reset zoom |

Year 1 Yaar 2 Yeard
Year of Plan

40.00% Historical Data’ Capital Crawth Reset zoom |

15.00% Historical Data: Interest Rates Reset zoom |

Year of Plan

Economic Cycles

Alternatively, there is a series of economic cycles from which the user can select, to apply to

the plan.

HisTORICAL DATA AND ECONOMIC CYCLES @

Test your Plan using past Historical Data or
Evaluate your Asset Allocation by use of Economic Cycles of Historical Data

B Share Prices
@ Property Prices
@ Cash Rate

Go to Modelling Tools Overview

Economic Cycle 1 1986 - 1995 =

O Historical Data for Back Testing L7

® Economic Cycles for Asset Allocation (7]

Selected Economic Cycle  [Economic Cycle 1: 1986 - 1995 V|0

Save [ Activate Historical Data@

Edited Historical Data

There may be times when reliable data is not available and the administrator must choose
how to make an allocation. In the Australian model, a fixed dividend of 4.25% for Shares has
been allocated and a Gross Rental Income of 5%, which translated to a Net Income of
4.25% when expenses were allocated at 15% of Gross Income. Note that Pension returns
have been combined to one value which includes dividends and capital growth. This was
necessary to meet the format in which returns on pension funds are reported. (See notes
about changing this option)
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The user can edit this data if required and then reset to the program’s default.

2 EpiT HisToricaL Data : AusTraLiAN HisToricaL Data
~ HisTORICAL RATES

2000 2001 2002 2003 2004
Inflation (Average) 3.00% 3.15% 2.92% 2.45% 2.52%

2005 - 2009
Cash (90 Day BB + 1%) 7.65% 5.90% 5.75% 5.90% 6.48%

2010 - 2014
Term Deposit (180 Days) 6.79% 4.80% 4.84% 4.90% 5.53%

2015 - 2016
Bonds (5 years) 6.27% 5.23% 5.54% 5.09% 5.44%
Shares Dividend 4.25% 4.25% 4.25% 4.25% 4.25%
Shares Capital Growth 7.98% 6.74% | -13.00% 10.85% 22.76%
Managed Funds Dividend 4.93% 4.58% 4.55% 458% 4.70%
Managed Funds Capital Growth 8.91% 7.41% 2.94% 15.13% 11.48%
Pension Fund (Income & Cap Growth) 14.04% 12.06% 5.36% 19.26% 18.01%
Property Gross Income (N/A 5%) 5.00% 5.00% 5.00% 5.00% 5.00%
Property Capital Growth 9.83% 8.07% 18.88% 19.41% 0.20%
Home Loan 7.72% 6.84% 6.36% 6.61% 7.05%
Investment Property Loan 8.22% 7.34% 6.86% T 11% 7.55%
Share Portfolio Loan 8.72% 7.84% 7.36% 7.61% 8.05%
Personal Loan 10.72% 9.84% 9.36% 961% 10.05%

= -

Modulators

P
Select by clicking the ON or OFF button. Click on the link to change inputs for each Modulator.

When turned ON, the income on your investments will be changed according
. Income Modulators to the selection you have previously made. If you want to review or change
that selection, click on the link.

When turned ON, the interest rates on your loans will be changed according
. Loan Modulators to the selection you have made. If you want to review or change that
selection, click on the link.

When turned ON, the assets will change in value according to the selection
. Capital Growth Modulators you have made. If you want to review or change that selection, click on the
link.

Modulators allow the user to overlay a variance of:
e |oan interest rates
e income returns

e capital growth
This allows the user to see the effect of these variations on their plan outcomes (model).
When any of these three modulators is switched on, the default modulator values are used

by the software, for its model calculations. The user can then adjust the default modulator

values to match the future situation they want to test the plan for.
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( )
Select by clicking the ON or OFF button. Click on the link to change inputs for each Modulator.
When turned ON, the income on your investments will be changed according
. Income Modulators to the selection you have previously made. If you want to review or change
that selection, click on the link
When turned ON, the interest rates on your loans will be changed according
. Loan Modulators to the selection you have made. If you want to review or change that
selection, click on the link.
When turned ON, the assets will change in value according to the selection
. Capital Growth Modulators you have made. If you want to review or change that selection, click on the
link.
\ S
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Income Modulator

INCOME MODULATOR @

Examines Cash Flow as a result of changing income from average rates.

Go to Modelling Tools Overview

O Default’Custom Modulation @

® Economic Cycle @
Economic Cycle |Var\atinn from Average Rates v

Start Year

Year1 Year2 Yeard Yeard Year§ Year6 Year7 Year8

All Income Categories 421% 045% -087% -0.36% 1.71% 113% -062% -1.02%
£
[ Activate Modulation 6
5.00% Modulators for Changing Rate of Income

0.00%

. 5 -
‘ W@ All Income |

-5.00%
Year 5 Year 10 Year 15 Year 20
Year of Plan

Year9 Year 10
-1.01% 0.16%
>

Year 25

Year 30

Loan Modulator

LoAN MODULATOR @

Examines Interest Rate Risk to your plan with changing interest rate scenarios

Go to Modelling Tools Overview

® Default/Custom Modulation of Fixed & Variable Interest Rates @
O Economic Cycle @

Year 1 Year 2 Year 3 Year 4 Year 5§ Year 6

Year 7 Year 8

M All Interest Rates @ [000%| [o000%| [000% |o000% |o000% [o000%| |[o000% @|o0.00%)

W Additional Variable Rates @ [000%| [000%| [000% [050% [ 100%| [150%| [200% [200%)

Fixed Interest Rates @ 0.00% 0.00% 0.00% 0.00% 0.00% 0.00%
Variable Interest Rates @ 0.00% 0.00% 0.00% 0.50% 1.00% 1.50%
<
Save [ Activate Modulation @
6.00% Change in Interest Rate of Loan
4.00%

0.00% 0.00%
2.00% 2.00%

_ [Gll=]

-
= Variable Interest
Loans 2.00%

— Fixed Interest Loans

0.00%

Year 5 Year 10 Year 15 Year 20
Year of Plan

Year 25

Year 30
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Capital Growth Modulator

CAPITAL GROWTH MODULATORS @

Go to Modelling Tools Overview

O Default/Custom Modulation @
@ Economic Cycle @
Real Estate 0
Share Market @

[Bubble & Bust Cycle w|

[Bubble and Bust Cycle V|

Start Year
Year 1 Year 2 Year 3
Real Estate 11.63% 1.85% 10.68%
Share Market 33.99% 2033% 31.08%
<
M Activate Modulation @
50.00%
25.00%
0.00%
0 Share Portfolio
I Real Estate _35.00%
-50.00%

Year 5

Examines the change of value of assets from the average rate of increase

Year 4 Year 5 Year 6 Year 7 Year 8
10.40% 15.11% 6.85% -3.85% -15.13%
26.72% 19.53% -10.14% -13.04% 23.37%

Modulators for Changing Rate of Capital Growth

UL PR

Year 15 Year 20

Year of Plan

Year 10

Year 9
-23.92%
0.00%

Year 25

Yeal
-4.0
0.d

Year 30

The user can then produce a report showing the before and after-effects on the plan, divided

into eight sections of the plan. These consider a change in asset values, income, and loan

payments.
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Plan Outcomes Using Modelling Tools - Report

This report shows the effect on the plan of any selected modulators or the choice of either

historical data or selected economic cycles.

PLan Qutcomes using MopeLuing TooLs @

P
Choose either the current rates in your plan or rates from Historical Data for comparison.

These are the rates selected sutomstically by the program

® Dafault’Specified Rate or sat by you.

This option will apply the rates you have selected in
Historicsl Dsts Hiistorical Dats. If you want to review or change the dsts.
- click on the link.

A

-
Select by clicking the ON or OFF button. Click on the link to change inputs for each Modulator.

Vhen turned ON, the insome on your investments will be changed sccording
B e tooision to the selection you have previously made. If you went to review or change
that selection. click an the link

WWhen tumed ON, the inferest rates on your loans will be changed sccording
| e to the selection you have made. [f you want fo review or change that
selection, dlick on the fink

VWhen turnad ON, the assets will change in value secording to the selection
B cectel Grown Moduistors you have made. If you want to reviaw or change that selection, click on the
link.

-

-
Report options:

©Only Econamic Cycles will be displayed until Modulstors or

® Uss Econamic Cycles e
Hiistorical data have been sslected

Use Modulation Data
-

The default report option is the application of all four economic cycles to the one plan in the
report.

BEFORE AND AFTER EFFECTS OF MODELLING TOOLS

$2,000,000 Net Value of Investments (Before and After Modelling) = PERFORMANCE - YEAR 10

Before Before $1,141,563

— 1:1986-1995 | $1,000,000 1- 1986-1995 $1,215,835

— 2199021999 — 2°1988 - 1997 $795,049
— 3:1998 - 2007 .

42002 - 2011 ll l 31998 - 2007 $1,478216

- $0 4:2002 - 2011 $1,095 371

Year 0 Year 2 Year 4 Year 6 Year 8 Year 10

Year of Plan

If any Modulators have been selected, there is the alternative report option, to include the

modulation data in the report.

MaoouLators AcTrvateDp

5.00% Modulators for Changing Rate of Income

0.00% I- In - m =m0
B 20l Income | Bl LN N | | Rl Il

¥aar 5 ¥aar 10 ¥ear 15 ¥aar 20 Year 25 Yaar 20

Year of Plan
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Excel Tools

The Excel Tools provide the adviser with a set of workbooks to quickly workout a mud-map
of the future plan or demonstrate to the client the cause and effect of their financial choices.
As advisers request new types of workbooks, Financial Mappers will try to accommodate

and upload a version to Excel Tools.

« Excel Tools e

[&) Handy Quick Cals & Dovinlosd

This is an "Unprotected” Workbook that gives you a set of 10 calculations on each spreadsheet. You can also add your favorites. The Spreadsheets include calculating Percentages,
Future & Present Value, Nominal & Real Investment Returns, and Compound Interest. There are thres loan ratios commonly used by lenders when assessing loans. These are Debt-to-
Income {DTI) Debt Servicing Ratio (DSR) and Loan-to-Value Ratio (LVR). In addition, there are a set of loan calculators - you can calculate the value of Loan Payments, The Interest
Savings when you have an Introductory Interest Rate, and the time to repay the loan.

[2) Capital Requirements for Retirement & Download

This workbook gives you the option to either calculate how much you must save over four 10-year time periods to reach your Financial Target at the start of retirement or start with
how much capital you think you will have at the start of retirement and then calculate how much you can drawdown over four 10-year periods. For each format, you can include two
plans and compare the results. For each 10-year period, you can change the dallar values, investment returns, and average tax rates. Historical Investment Returns are provided over
different time periods, together with a spreadsheet to calculate your average tax rate. In Historical Data, you can create your own Asset Allocation of Defensive and Growth Assets.

[@) Financial Ratios £ Download

This workbook contains a comprehensive set of financial ratios, commonly used to evaluate a person’s financial situation. The most commonly used are Debt Serving Ratio and Loan-
to-Value Ratio.

[2) Loan Tracker & Download

This Workbook is primarily designed for Financial Advisers and Mortgage Brokers who want to undertake a Loan Review on a set date, however, anyone canuse it. The aimistoseta
date and review the loan in terms of the client being "On Target”. "Ahead of Loan Schedule” or "Falling Behind". Reports can be generated for an A4 paper in either portrait or landscape
style.

[£] Average Returns & Costs on a Portfolio of Shares & Managed Funds & Downlozd

This workbook is a comprehensive version of Handy Quick Cals. It caters for two separate sets of returns and costs so the user can compare the results. There is also the option to
include Additions, Withdrawals and Tax. This will assist people who want to drill down on the funds held in Superannuation Accounts.

(] Debt Reduction Schedule for Short Term Debt & Download

Create a schedule of debt reduction using additional payments for loans up to 10-years in length. The loans are listed according to the order you want to repay the debt. All the
Additional Payments are used to pay off the first loan and then onto the next loan until all debts are repaid. The workbook will calculate how much Interest and Loan Fees you will save
together with the Time Saved.

(] Debt Reduction for Long Term Debt & Download

Create a schedule of debt reduction using additional payments for loans up to 30-years in length. The loans are listed according to the order you want to repay the debt. All the
Additional Payments are used to pay off the first loan and then onto the next loan until all debts are repaid. The workbook will calculate how much Interest and Loan Fees you will save
together with the Time Saved.
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[£] What If Analysis - Goal Seek & Download

Goal Seek is a function in Excel that provides a method of solving for the desired output. The function essentially uses a Trial and Error approach to back-solving the problem by
plugging in guesses until it arrives at the desired answer, That is, Goal Seek determines Input values needed to achieve a specific goal.

In this workbook there are a set of useful calculations designed to give you the answers you are locking for:

Savings Goal: How much do | need to save to reach a savings goal {for retirement) - Savings are Indexad

Drawdown Goal: If | know the estimated value of my investments at the start of Retirement, how long will my funds last

Combined Savings and Drawdown Goal: Set your Savings Plan and then find out how long your funds will last.

Optimize Your Savings or Drawdown Plan: Thisis an "Am | on Track?" exercise where to can optimize and compare the plan with your Current Plan.
Real Investment Returns: Find the Real [After-Inflation) Investment Return

Loans: What Deposit is required to achieve the Monthly Payments | can afford

[£] Snowballing Short Term Debt & Download

Dave Ramsay is one of the most famous advocates of having no personal debts and reducing any other loans as quickly as you can afford. Dave Ramsay created a method of repaying
debts which he calls "Snowballing”. You create a list of vour debts in the order you wish to repay the loans. All the Additional Payments are used to repay that loan. Once the loanis
repaid to Snowball the regular payments you had been using for the first loan together with the additional payments until the second loan is repaid. This process continues until all the
loans are repaid. This workbook considers loans up to 10-years.

() Snowballing Long Term Debt & Downlozd

Dave Ramsay is one of the most famous advocates of having no personal debts and reducing any other loans as quickly as you can afford. Dave Ramsay created a method of repaying
debts which he calls "Snowballing”. You create a list of your debts in the order you wish to repay the loans. All the Additional Payments are used to repay that loan. Once the loanis
repaid to Snowball the regular payments you had been using for the first loan together with the additional payments until the second loan is repaid. This process continues until all the
loans are repaid. This workbook considers loans up to 30-years.

[ Loan Amortization Schedule & Download

This Loan Amortization Schedule is designed for Principal and Interest Loans which are repaid over the length of the loan in egual Monthly Payments. The Interest Costs are calculated
on a Monthly Basis, but the Schedule shows the Total Interest Charges for each year. If the Interest is Tax Deductible, the yearly Interest Cost is the amount claimable each year of the
loan.

[£] Loan Amortization Schedule with Variable Payments & Download

This Loan Amortization Schedule is designed for Principal and Interest Loans where Additional Monthly Payments may be allocated over four periods. The Interest Costs are calculated
on a Monthly Basis, but the Schedule shows the Total Interest Charges for each year, If the Interest is Tax Deductible, the yearly Interest Cost is the amount claimable each year of the
loan.

[£) Monthly Budget for Living and Loan Expenses & Downlozd

This workbook is intended to create a monthly cash flow using the 10 TABs in the Financial Mappers'Budget, together with listing monthly loan expenses and after-tax income.

Monthly Budget for Living and Loan Expenses - Projections Vs Actuals & Download

This workbook adds to the Monthly Budget for Living and Loan Expenses two additional features. The firstis to divide each Living Expense TAR into 8-subcategories. In addition, the
user can add the Actual expense for each line item on a month-by-month basis. The user can then select the period to compare Projections with Actuals.

Monthly Budget for Living and Loan Expenses TRACK YOUR SPEND - Projections Vs & Download
Actuals
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Capital Requirements for Retirement

A common question asked by clients and advisers is how much the client needs to save in

the Accumulation Phase and how long will the funds last in the drawdown phase. While

there are some quite simple Internet calculators to perform this type of calculation, the

options are too limited for an adviser to effectively build a plan.

Using the Workbook Capital Requirements for Retirement, the adviser can build two

scenarios and compare the results.

This first considers how much the client needs to save over the accumulation phase to reach

their target capital requirements for retirement.

Compare Savings Plans (1) & (2)

Annual Savings - PLAN (1)

Annual Savings - PLAN (2)

Investment Investment
Annual Savings | Return (After Average Tax Annual Savings| Return (After Average Tax
Rate Rate
Expenses) Expenses)

Current Value of Savings $20,000| Current Value of Savings $20,000
Vears 1-10 $5,000] 5.00% 12.00% Years 1-10 510,000 6.00% 12.00%
Vears 11-20 510,000 6.00% 12.00% Years 11-20 514,000 7.00% 12.00%
Years 21- 30 $12,000| 7.00% 15.00% Years 21- 30 $16,000 8.00% 15.00%
Years 31-40 $15,000| 7.00% 15.00% Years 31-40 $20,000 8.00% 15.00%
[= ion Values C ion Values
Inflation Rate 2.50%)| Inflation Rate 2.50%|
Length of Savings Period 40 Years| Length of Savings Period 40 Years|
[Financial Targets (at nd of Saving Period) PLAN (1) [Financial Targets (at nd of saving Period) PLAN (2)

Present Value Future Value Present Value | Future Value
[income 100,000 268,500 [income 100,000 268,500
[Value of 51,500,000] 54,027,600 [value of 51,500,000 $4,027,600)
Results Results
[income | $56,900] 149,000 [income [ 5113,200] $296,500]
[Value of Investments | 5877,000] 52,297,500 [Value of Investments | 1,538,000 54,029,000
[Resuts less Target Income [ sas100 [ sussoo | Target NOT Achieved ]  [Resutts less Target Income [ &13200 | %8000 | Target Exceeded |
[Resulsts less Target Values of Investments | se2z,000 | -51,730,200 | Target NOT Achieved |  [Resulsts less Target Values of Investments | $28,000 | s1400 | Target Exceeded |

The second considers how much they can drawdown over four 10-year periods in the

drawdown phase.

|Cumpare Drawdown Plans (1) & (2) |

Annual Drawdown - PLAN (1) Annual Drawdown - PLAN (2)
How long do you want your funds to last? 40 Years How long do you want your funds to last? 30 Years
Value of Assets at Start of Retirement 51,500,000 Value of Assets at Start of Retirement 51,500,000
Drawdown Investment Average Tax Drawdown Investment Average Tax
[Prasencvalug) | REEUMN (After Rate [Prasentvalug) | RETUTN (After Rate
Expenses) Expenses)
Drawdown Years 1- 5 $70,000 5.00% 20.00% Drawdown Years 1- & $100,000 5.00% 20.00%
Drawdown Years 6-10 $60,000 4.50% 15.00% Drawdown Years 6 - 10 $80,000 4.50% 15.00%
Drawdown Years 11 - 20 $55,000 4.00% 12.00% Drawdown Years 11 - 20 $55,000 4.00% 12.00%
Drawdown Years 21 - 40 550,000 3.50% 10.00% Drawdown Years 21 - 40 550,000 3.50% 10.00%
|Ca||:u|atinn Values | |Ca||:u|ation Values |
‘Inﬂalion Rate ‘ 2.50%‘ |Inﬂaliun Rate | 2.50%‘
Results - PLAN (1) Results - PLAN (2)
How Long will my Funds Last? 31 Years| | A How Long will my Funds Last? 25 Years| Your funds will not last to
Funds Held at End of Year 40 (Present Value) R Funds Held at End of Year 40 (Present Value) $0|the end of your Retirement
Funds Held at End of Year 40 (Future Valug) $0 2 s e Pl Funds Held at End of Year 40 (Future Value) $0 Plan
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The workbook allows the user to modify the dollar inputs, the average tax rate and the

Investment Retur

ns.

The adviser can use this to demonstrate the “Cause and Effect” of changing the three critical

elements over four time periods.

To assist in choosing appropriate returns, the average Historical Investment Returns are

displayed over different time periods.

|Historica| Returns

Average Historical Rates
20Yrs |15Yrs [ 10Yrs | 5Yrs

Start Year 2001 2006 2011 2018|
End Year 2020 2020 2020 2020
Inflation 2.39% 2.26% 1.92% 1.57%
Home Loan Standard 6.52%| 6.42%| 5.82%| 5.16%
90-Day Bank Bill 3.86%| 3.44%| 2.38%| 1.50%)
180-Day Bank Bill 3.97%| 3.58%| 2.54%| 1.62%)
5-Year Bond 3.91%| 3.43%| 2.42%| 1.66%)
Share Dividend 4.38% A4.42% 4.59% 4.49%
Share Capital Growth [ASX 200) 5.00% 3.67% 3.82% 4.81%)
Property Cap Growth (Established Houses 6.47%| 5.38%| 4.00%| 3.13%
Average Share & Prop Cap Growth 5.74%| 4.52%| 3.91%| 3.97%
Share Dividend & Share Capital Growth 9.38%| 8.09%| B.42%| 9.29%
Real Returns

90-Day Bank Bill 1.43%| 1.15%| 0.45%| -0.07%
Share Dividend & Share Capital Growth 6.82%| 5.70%| 6.37%| 7.60%)

The adviser can quickly calculate the average tax rates for different levels of income which

change over time

Average Tax Rates - Australia 2021

Tax Due on Taxable Income

Taxable Income 100,000

Tax Due 22,967

Average Tax Rate 22.97%

Progressive Tax Thresholds

Tax Brackets Thresholds Base Tax Tax Rate
Amount

Income Bracket 1 1 0 0.00%

Income Bracket 2 18,201 0 19.00%

Income Bracket 3 45,001 5,092 32.50%

Income Bracket 4 120,001 29,467 37.00%

Income Bracket 5 180,001 51,667 45.00%

(Medicare Levy is NOT included)
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Debt Management

Management of client debt and demonstrating the effect of reducing debt can be effectively
displayed with a selection of two formats of debt reduction. Each as a version has one for
Short (Up to 10-years) and Long-Term Debt (Up to 30-years).

Th first demonstrates the effect of paying down debt with additional payments and as the
loan with the highest interest and loan costs is repaid, the additional payments move to the

next loan on the list.

Debt Reduction Schedule for Long Term Debt (Max 30 years)
Loans (Listed in Order of Priority)
A 3 Interest & 1st
i Loan Monthly | Monthly | Interest | Timeto |Interest&| Time — Year of 1st
Loan Description Loan Type Fees [Additional
Amount |Payments| Fees Rate Repay Fees Saved Payment
Saved | Payment
1 (Share Portfolio Other $20,000| $400 $15 8.50%| 62 Mths $5,707| 46 Mths $4,307 Mth 1 Yrl
2 |CarLoan Personal $10,000 $300 8.00%| 38 Mths| $1,347| 17 Mths $357| Mth 17| Yr2
3 [Investment Property Invest Property $100,000| $2,000 S5 7.50%| 61 Mths| $20,582| 15 Mths $3,433 Mth 22| Yr2
4 |MyHome Loan Home $50,000 $500 $10) 5.00%| 130 Mths $16,114| 61 Mths $5,383 Mth 47 Yr4
5 Select
6 Select
7 Select
8 Select
9 Select
10 Select
Total $180,000 $3,200 $30 130 Mths  $43,751 61 Mths  $13,479
[aca ; ]
Ilnflation Rate 1 2.50%| (Use 0% if you do not wish to increase the Loan Payment Amount)
Year1 | Year2 | Year3 | Year4 | Year5 | Year6 | Year7 | Year8 | Year9 |Yr10-Yr3o|
Additional Monthly Loan Repay [ $1,000 s1000] $1,000 s1000] $1000 1000 s1000 $1,000 $1,000 $1,000]
|summary |
Total Interest & Fees Before Additional Payments $43,751 -
Total Interest & Fees After Additional Payments $30,271
Total Savings $13,479
Debt Free Before Additional Payments 10 Years and 11 Mths " || " “ “ V
Debt Free After Additional Payments 5 Years and 10 Mths
Time Saved to repay the last loan 5 Years and 1 Mths — =

A more aggressive means of paying down debt is using the Snowball method developed by
Dave Ramsay. In this case, once the first loan is repaid, both the additional and regular

payments are used to pay down the next loan and so on until all the debts are repaid.
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Snowballing Short Term Debt (wax 10 vear)
[Loans (Listed in Order of Re| nt Priarity] 1
Loan bescrption Loan Amount | Moy | Monthly | interest | Time to |nterest & Time "":;:“A“:l’i:m Year of 15t
payments | fees | Rate | Repay | rees | saved | (P (TOW payment
1 |Credit Card 01 $5,000} $10.00| 20.00%| 109 Mths] $6,930] 101 Mths) $6.481) Mth 1 ¥ri
2 [cresitcardnz 55,000 51000 18.00% sammns] $551| vommns| Se2es|  wung ve1
3 [Creditcard 03 ss‘mﬁ: 51000 _15.00%] 79 Withs| s;,sEI ssmths] S22 w18 vr2|
4 [creditcardos 55,000 51000 1200%| 7owmmhs| S2eee| asmmns| Si3m3| wmnz vr2
s
6
7
8
s
1
Total ] S 09Mhe_ $185337 MM $14530
[Additional Payments - monthly
[inati Al ] (use 0% if you do nat wish to increase the Loan Payment Amount)
Vowri | Vews | Vears | Vewa | Vews | Yews | Vears | Vears | vears | vewri |
Additional Monthly Loan Repayments sovol oo  sooo[  eool  secof  sevol  seol seoo)
[Awerage Additional Monthly Payment 1
Yearl |  Yearz | Year3 | Yeara | Yeawrs | Yoar6 | Year7 | Year8 | Years | Year1o
1 [cesncaraon [ om
2 [credincaranz 5200 5150
3 [creditcaraos $300
4 [creditcardos $150 550
s
6
7
8
9
)
[ear by Year Combined Loans. 1
Year1
Balance at Start of Year 520,000
Foes $amn)
(annual Interest Cost 53,138
Annual Payments $4,800] 54.800] 54,575
ith yments
Balance at Start of Year $20,000
Fees 540
[Annual Interest Cost 52,063 3840 ]
[Annual Paymants $12,000) §11.163]__$1,000]

Total

WErER b Fads Bafore ADGIIORM BaymEnts  $18:53

Totaliterest & Fees Afier Additional Payments 4,000
Total savings s

Dot Fras Betore Adoitional Paymants 9 Yaars s0d 2 MEhs
et 42 Miths
i Saved 10 repay the st loan 7 ¥ears snd 0 Mt

Total Interest Costs & Fees
ICumulative)

Interest Costs & Fees Saved (Annually]

The Loan Tracker allows the adviser to monitor if the client is “On Track”, “Falling Behind” or

“‘Ahead” on loan payments at a specific time.

John's Home Loan

Repay $50,000 over 15.00 years - 180 Months

Interest Rate at Start of Loan was 5.00% and the curren

it rate is 5.50%.

The Current Monthly Loan Payment is $408.

‘Review Date

Month 60[

31-Aug-22|

|status [ Ahead of Loan Schedule

56,888

Loans Actual al

Difference

Current Balance 30,739

73,465

42,725

Capital Paid 6,165

12,373

6,208

Interest Charged 11,201

12,089

888

Time to Repay Loan (Mths) 153 Months

180 Months

27 Months

Time to Repay Loan (Yrs) 12.75years| 15.00 yeal

rs 2.25 years

39%

Percentage of Loan Paid

25%

30-Year Chart

' Outstanding Principal

——Actuzl

Comments
You are currently AHEAD on your Loan Schedule by $6,888. To d.
saved 888 interest costs. This is because you have made Ad
56,000 and you have missed loan payments to the value of 50.

ate, you have
onal Payments of
If you de not

make any further additional Loan Payments or miss any Loan Payments, you

should repay your loan by 31-Jul-2033.
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Handy Quick Cals

This workbook is intended for those who want to compare the same calculation with different
inputs. For each spreadsheet, up 10 calculations can be made. The calculations are:

Percentage of Value
Compound Interest
Present & Future Values
Nominal and Real Returns

In the spreadsheet for Nominal and Real Returns, the Real Returns for both Income and

Capital Growth are included, where they are part of a Total Return.

Notes

|Realneturn5 |
|Inﬂatinn Rate ‘ 2.50%
[Calculate Real Returns from Nominal Returns

cal1 cal2 cal3 cala cals cal6 cal7 calg cal9 cal 10
Nominal Investment Retumns (Annual Rate) 2.0000% 3.0000% 4.0000% 5.0000% 6.0000% 7.0000% 8.0000% 9.0000% 10.0000% 11.0000%
Real Investment Returns (Annual Rate) -0.4878% 0.4878% 1.4634% 2.4390% 3.4146% 4.3902% 5.3659% 6.3415% 1.371% 8.2921%
Calculate Real Return from Income & Capital Growth

Cal1 Cal 2 cal3 Cal4 Cal5 cal 6 cal7 Cal8 Cal9 Cal 10
Nominal Income 4.2500% 4.0000% 5.0000%
Nominal Capital Growth 6.5000% 6.0000% 5.0000%
Nominal Return (Total) 10.7500% 10.0000% 10.0000% 0.0000% 0.0000% 0.0000% 0.0000%
Real Investment Retums Income 3.1621% 2.9268% 3.6585% 00% 0.0000%
Real Investment Returns Income 4.8667% 4.3902% 3.6585% 0
Real Investment Returns (Total) 8.0488% T.3171% T.31171%

These workbooks can also be accessed by your Connect Clients and for those using
Financial Mappers LITE who are limited to a 5-year plan.

Note:
If you would like a special type of workbook included in Excel Tools, please discuss with
Glenis Phillips, the designer of the workbooks, your needs and she will try to accommodate

you. However, once created it will be available to all who use Financial Mappers.

Handy Quick Cals

Financial Mappers also has a set of small calculators which have been programmed.

Note that the Debt Consolidation is limited to advisers. Your Connect Clients cannot

access this calculator. The calculator allows you to demonstrate the effect of consolidating
loans.
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DeeT CONSOLIDATION @

CONSOLIDATED LoAN

Loan Amount $0 Monthly Bank Fees
Interest Rate 0.00% | Annual Bank Fees
PMT (Periodic Monthly Payment) $0.00| Loan Application Fee

Length of Loan (Months) 0 months Interest $0
Length of Loan (Years/Mnths) 0 yrs 0 mnths Bank Fees $0
Length of Loan (whole years) 0 years Total Costs $0

Length of Loan

Consolidate Loan Amount Interest Rate PMT Months Years/Mnths Whole Years
O ‘ $0‘ | 0.00%‘ ‘ $0.00| 0 months 0 yrs 0 mnths 0 years
Monthly Bank Fees Annual Bank Fees Exit Costs Interest Bank Fees Total Costs
| $0] | so| | 50 $0 $0 $0

Length of Loan

Consolidate Loan Amount Interest Rate PMT Months Years/Mnths Whole Years
O ‘ $0‘ | 0.00%‘ ‘ $0.00| 0 months 0 yrs 0 mnths 0 years
Monthly Bank Fees Annual Bank Fees Exit Costs Interest Bank Fees Total Costs
| 50/ | so | 50 $0 $0 $0
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Financial Mappers Pro

Introduction to Financial Mappers Pro

The Financial Mappers Pro planning and modelling functionality are the same as the base
(single use) Financial Mappers product.

Your company’s Financial Mappers Pro platform is your unique version (copy) of the
software that is customizable exclusively for your business. It has a built-in administration
layer that allows an unlimited number of clients to be linked to the adviser(s) who have
registered Financial Mappers accounts within your company’s version of the software (your
Financial Mappers Pro account). This means that an unlimited number of clients can have

Financial Mappers plans entered and models created by your registered advisers.

In addition, Financial Mappers Pro allows advisers/brokers to be linked to paraplanners
within the administration functionality, in order to share client plans/models when these
require input from multiple team members. Office Admin staff can be included however,
their access is limited to the page Users where new clients can be added and assigned to an

adviser.

The optional extra Pro“ONNECT feature of Financial Mappers Pro allows your clients to have
their own Financial Mappers accounts registered for their personal usage, and they can then
share plans/models with their advisers within the software. This allows multiple plan inputs

between advisers and their clients, with an edit trail carefully maintained.

We have introduced two types of Connect Clients. The first is the Lite Connect client, who

is restricted to a 5-year plan. Even when the adviser shares back the plan, the client only

sees the first 5-years of the plan. We believe this is the model most advisers prefer. The

second choice is called the Connect Client, who has no restriction on plan length.

There is no additional charge to provide your clients with an account. This allows your client

to complete the Starting Position and save you time.
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These are the functions of Financial Mappers Pro that will be described in this section:

1. User/Role Management

2. Client Management

3. Creating and Sharing Financial Mappers Plans
4. Report Building

In the Resources, you will find several videos to assist in understanding how Financial
Mappers Pro works. Please be aware that these videos have been developed over 7 years
and some of the screenshots and narrative may be out of date. However, all PDFs are
maintained to the most recent information and screenshots.
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Pro Functions

1. User / Role Management

Users are all people who have a ROLE in your Financial Mappers PRO platform. There are

training videos available for each of these roles, so they know exactly how to use the

platform.

In Resources, there is also a set of Masterclass documents that include more information

about specific areas of interest. These are updated from time to time. This is the current list.

Making a Plan

Advice Record

Budget, Transaction Account & Investment Plan Cash Flows
Interest Earning Accounts: Cash, TD; and Bonds

Shares and Managed Funds

Real Estate

Retirement Accounts

Income Streams in Retirement

Plan Construction

Modelling Tools

Insurance Needs Evaluation

Report Templates

Conversational SmartPanels

Simple SOA and Strategy Document

Client Review Gateway

Wealth Tracker Performance Review

Sharing Software with Team Members and Clients, including Client Portal
Connect Client Pre-Advice Onboarding

New Zealand Financial Advisers

Country Specific Customization

The administration of these users and roles can only be done by those who have the Chief

FM Admin and the FM Admin roles. The roles are:

Chief FM Admin (only role with access to Company Settings, Company Default
Rates, and Report Builder)

FM Admin (Also has access to the User Area)

Office Admin — Access limited to the User Area only (Free service)
Adviser/Broker

Paraplanner
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e Client — all clients have access to the Client Review App when shared.

e Connect Client — Access to making plans of any length.

e Lite Connect Client — Limited to making plans of 5-years.

The Users administration area is accessed in the Dropdown list under the name of the FM

Administrator’s account, as shown in this example for Chief FM Admin - Simon Simmons.

Access restricted to:
* Chief FM Admin
* FM Admin

» Office Admin

—)

Simon Simmons v

Simon Simmons
Account Details

My Clients

Sample Plans

Uses
Company Settings
Company Default Rates
Report Builder

Help Manual

FAQs

Tutorials

QuickStart Resources

Logout

This list of users can be shortened by using the filter drop-down list on the screen shown

below.

For additional filtering, when the name of an Adviser/Broker is clicked, a list of only their

clients is displayed. Clients on this list can have Financial Mappers plans created for them.

Note there is no email (username) listed for the role of Client as this role does not have

access to the Pro platform.

All Administrators should read the document.
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Simon Simmons -

« Users =

Username
simmonszzz@outlook.com
cantrellzzz@outlook.com
pittzzz@yahoo.com
carrlzzz@aol.com
aligoodzzz@aol.com
glenda_n@bigpond.net.au

carleyzzz@outlook.com

showing rows 1to 20 of 48
Firstname
Simon
Ben
Adam
Wendy
Bill
Georgina

Beth

Surname

Simmon:
Cantrell
Pitt
Carr
Allgood
Nicholls

Carley

s

+ Add User = Import/Export Clients ~ T

Role Client 1D

Chief FM Admin

Chief FM Admin

Chief FM Admin

Paraplanner

Paraplanner

Connect Client A105-27

Connect Client A105-13

Last Login
25/05/2020 4:36 pm
5/05/2020 5:30 pm
21/05/2020 3:54 pm
20/05/202012:33 pm
14/08/2017 12:39 pm
23/10/2018 4:54 pm

20/05/2020 4:23 am
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Adding Team Members to your Pro Platform

To add additional team members to your Pro Platform, the “Invite User” button is clicked by

the FM Admin - shown at the top right of the screen above.

Add User
Ermail (Username) Verified
® Mo

Required
Role @ Clients

Adviser/Broker hd None
Contact Details
Principal Partner
Firstname Surname Firstname Surname
Initials DOB Initials DOB

7 = / 2]

Personal Work
Phone Employer
Address Address

Address Address

Suburb State Postcode Suburb State Postcode

Australia Australia

% Cancel

When “invited” the person with the pre-designated role (Chief FM Admin, FM Admin,

Office Admin, Adviser/Broker, Paraplanner or one of the Connect Clients) receives an

invitation mail.
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If this email does not display correctly please click here to view the online version

Invitation
You have been invited 1o join Good Advice with the usename pittzz2@yahoo.com

You must click the link below within 72 hours to accept the invitation. If you do not. please request
another nwviaton

http://goodadvice bulldwealthmapper. comitenant/invitation/? SessionlD=a3d46b53-c708-4866-802a-
215bafa0tasS8EmailiD=299

H the link is nct kve please
1. Copy and paste the link into the address bar of 3 browser
2. Click the link a1 the very top of this email 10 QO 10 the online copy of this email, then try clicking the
activation link again
Sincerely,

The Good Advice Team

The Adviser/Broker will click on the LINK in the email and complete the registration process.

PLEASE COMPLETE DETAILS
Please complete the following details to accept your invitation

Password

Confirm Password

.......... INVITATION ACCEPTED

T’ 190K0S 10,6 She's lagrarmd Concisong You have successfully accepted your invitation §
erms and conditions ) Ga:a —
Contl ) ) -

Login to continue « cL -

Financial

The link will take every person who registers to their company’s
copy of the Financial Mappers software.

In this sample case this is the Financial Mappers software for a
company called “Good Advice”.

It needs to be clearly understood that any additional people added with the roles of FM

Admin, Adviser/Broker will incur additional usage fees.

Special Note:
Advisers should NOT share their login details with other advisers. Each adviser must have
their own account for which a fee applies. All reports generated in the software identify the

adviser who is giving and legally responsible for the advice in the report.
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2. Client Management

In the Masterclass Documents, there is a detailed document called Sharing Software with

Team and Clients.

Please Note: Clients may have more than one consultant with the role of Adviser/Broker.

Where this is the case, the first adviser can create the client account. All other advisers
must seek permission from an Administrator, who will (if permission is granted) assign the

client to their list of clients.

a. Adding Clients

While clients can be added on the User Page, by members of the Admin team, normally an
adviser would add their clients on the My Clients Page.

The Adviser must create a Client Account first. Clients may later be upgraded to a Pro-
Connect Client later. This is an optional feature for which there is an additional fee per Pro-

Connect Client.

In Financial Mappers Pro, the adviser can add clients on the My Client page, and then
select the client for whom they wish to create a plan. The Connect button is only displayed
for Lite Connect and Connect Clients. By clicking on this button, the adviser can

communicate with the client within the Client Portal instead of email.

Simon Simmons -

My Clients = showingrows1to200f43 € Plans Shared withMe | Y

ClientID First Name Surname Email Type CMS

A100-01 John Abbott finmappers+17 1@gmail.com Connect Client Worksorted #; Connect = Plans
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Add Client

ClientIDandCMS @

Client ID None

Email

Contact Details

Principal

Firstname Surname

Initials DOB
/ i

Personal
Phone

Address

Address

Australia

v Q

Adviser(s)

Type @
Client

Simon Simmons

Suburb State Postcode

Partner Partner Client 1D
Firstname Surname
Initials DOB
7/ i

Work
Employer
Address

Address

Suburb State Postcode

Australia

* Cancel

A pop-up dialogue box appears, called Add Client. The names of the client and their

partner, if applicable together with the Client’s ID, are added.

In this example, John and Kate Gooding are added to the adviser’s list after the Add Client

button is clicked.
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Add Client
ClientIDandCMS @ Type @
XX 555607 None v Q Client v
Email Adviser(s)
john.gooding@test.com.au Simon Simmons
Contact Details
Principal Partner xx 555 607p
Firstname Surname Firstname Surname
John Gooding Kate Gooding
Initials DOB Initials DOB
John | # |  7/02/1957 Kate / B 9/05/1959
Personal Work
Phone Employer
09 9999999 777 Employer
Address Address
2 Smith Street 1 William Street
Sydney NSW 2001 Sydney NSW 2001| ‘
Australia v Australia v
X Cancel

1 ial ® L~
FinancialMappers®Pro g Smonsmmons -
= A . . . oking After Yo
in conjunction with Good Advice AW e
€ Users =z showing row 1of1 = Import/Export Clients = gooding x
Username First Name Surname Role Client ID Last Login
john.zooding@test.com.au John Gooding Client A105-25
Showing row 1 of 1

Please note that it is essential that you complete a Nickname for the client in the section for

Initials. This information is used in the drop-down list to identify ownership of a plan and is
added to the name of accounts owned by one partner only.
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ew

If this information is NOT ADDED, the information will be replaced by Principal, Part
Joint. (Rather than John and Kate as in the above example)

Adding the Email will allow you to share your reports in the Client Review Gateway
upgrade to a Connect Client later if required.

Note on Access to My Clients

ner, or

or

Each Adviser/Broker can access only their clients when they are logged in. They do not
have access to information about other advisers’ clients, unless that adviser has chosen to
share the information. They may share just the Starting Position Information or share
Plans. When sharing plans there are two options — “read only” or “read & write”, where they

can edit the plan.

When you select Plans for John Gooding, there are no plans. It is recommended that

rather than start with a New Blank Plan (+New Plan), you select the button for Star

Position and select Create.

ting

)

A
v,

FinancialMappers®Pro

in conjunction with Good Advice

€ Plans for John Gooding Fs ‘ [&= Starting Position « % Plans Shared wi

© Noplans Create
Manage Sharing

Advice
wking After Your
Finances

Simon Simmons A

ith Me T

The Starting Position could be completed in one if the following ways:
e Manually by the adviser
e Manually by a Connect Client

e Adviser imports via a CSV file from their CRM.

® D [ Simon Simmons
FinancialMappers®Pro Ep
in conjunction with Good Advice NP s Ao o
(Y storting Position © s g
5 - . ™
STARTING PosiTioN OpTioNs @
Single or Joint Plan Currency
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If you choose to use the feature About Me & My Family, this can be completed by the
Adviser from the Fact Find. If the clientis a Connect Client, they can complete the
information which you can update if required.

FinancialMappers®Pro @

d Advice
in conjunction with Good Advice )

oking After Your
Finances

About Me & My Family (John Gooding)

If you are seeking advice from a Financial Adviser or asking a Mortgage Broker to help you apply for a new loan, they will need to know more about you and your
family.

Supplying this information is optional. Only supply information that you want to share with your adviser or broker. Information that you share will be included in their
report

1. Eamily.

2. Employment

3. Health

4. Estate Planning

5. Investment Experience

6. Investment Risk Profile

7. Your Objectives for the Next 5 Years
8. Advice You Require

Tell us about you and your partner. If you have dependent children, tell us their names and date of births. Tell us what you want to achieve for your children

If you have adult children and grandchildren tell us about your relationship with them

File Edit View Insert Format Tools Table

Formats B /7 A A 14px = =E =E E S iz

il
[l
3]
S

Once you have created the Starting Position, you can then import this information into any

new plans.

FinancialMappers®Pro

in conjunction with Good Advice

€ Plans for John Gooding = [#=3) Starting Position ~  Plans Shared with Me h ¢

© Noplans [ New Blank Plan
[} New Plan from Starting Position

Simon Simmons A

You have the option to Import from CSV file. This allows you to Export from your platform
the information required for the Starting Position and then map that CSV file to the Financial
Mappers CSV File. A sample CSV file is included in the section called Starting Position on
the Adviser’s QuickStart Resource Page. (This is a test import and does not include data
for all entries. A second blank CSV file is included with all the fields if required)

https://www.financialmappers.com.au/trial-sequence-pages/starting-financial-position/

If you import the data, you should check the results. You may have to complete the

following:
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¢ Number of years for Salary, where the client is close to retirement.

e Value in Transaction Account

e Select which Superannuation Fund is to receive Employer Contributions

¢ Nominate how much the client wants to save each month.

If you choose, not to import the data, data entry is quite fast. Please note that information

regarding SMSF or Annuities cannot be imported due to the complexity. These must be

entered manually into the plan. This is an example of the first three items in the Starting

Position.

If you are making plans for a couple, it is essential you select Joint, before you make

any other entries. Otherwise, there is no dropdown list for the owner of each account.

If it is a single plan, there is no option to select the account owner:

m Starting Position @ John Gooding

L]
AR STARTING PosiTion OPTIONS @

L ‘\
[0 SALARY (7]

Description Annual Amount No. of ‘reals

$0 30 Years n

About Me & My Family Adviser Notes Wealth Tracker

Reset Starting Position

m Starting Position @ John Gooding

-
Al STARTING Posimion OpTions @

5ing|l9 of Jolnt Plan Currency

Single Plan | Joint Man Diallar w

1T c.‘f; SALARY @

Description

About Me & My Family m Wealth Tracker

Resel Starting Position

Save Cancel

Owner  Annual Amount Mo ur'raarsn

50 30 Years u

At the end of the Starting Position, you have the option to view the Starting Position

Report, which details all the information in the Starting Position. To start making plans, click

the Continue to My Plans button.
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o .
P MONTHLY SALARY ALLOCATION TO INVESTMENT PLAN @
Monthly Annual
Additional Loan Payments @ $0 I $0
Other Investments (Cash, Shares, Managed Funds Superannual\on)o $2,000 I $24,000

SUMMARY OF SALARY ALLOCATION TO INVESTMENT PLAN

Annual
Gross Salary - $240,000
Allocation from Salary to Investment Plan

Loan Expenses (Home & Investment Loans less Rent) & $0

Additional Payments for Home & Investment Loans [ 50
Other Investments @ $24,000 $24,000
Unallocated Funds @ $216,000
% of Salary (Home, & Super ion) @ 10%

Continue to My Plans % Starting Position Report

When you return to the Plans for John Gooding Page, you can now share the Starting

Position information with your Paraplanner and or an adviser if required.

€ Plans for John Gooding = ‘ [z5] Starting Position ‘ < Plans Shared with Me T

@ Noplans Edit
Manage Sharing

 Advice Simon Simmons -
oking After Your
Finances

FinancialMappers®Pro @

in conjunction with Good Advice

€ PIanS for John Gooding fs [&=] Starting Position v © Plans Shared with Me A ¢

© Noplans [ New Blank Plan
[2} New Plan from Starting Position

In this case, all the information, except the Personal Assets, is imported into the Plan.
(Personal Assets are only listed so that items can be listed the Starting Position Report, as
part of the Assets and Liabilities Statement).
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b. Adding Pro Clients

Clients may be of three types:

e Client
e Lite Connect Client (access to software, limited to 5-year plan)
e Connect Client (access to software with no limitations)

On the top row of the Add Client dialogue box is Type. This is where you select the Type
of Client.

This is an example of the three client types:

FinancialMappers®Pro

in conjunction with Good Advice

Simon Simmons

3 A

~
57

T

My Clients

ClientID

+ Add Client 2 Plans Shared with Me

~ CMS

showing rows 1 to 20 of 23

First Name Surname Email Type

A105-30 John Citizen glenis1000+2004@gmail.com Client Waorksorted £= Plans

A106-78 Gordon Johns finmappers+075@gmail.com Lite Connect Client Worksorted i= Plans

C102-58 Bob Potts pottszzz@yahoo.com Connect Client Worksorted i= Plans

Once the client has been created and plans made, their plans are listed on the Plans for ...

page. (Clicking on the name allows you to EDIT, COPY or DELETE the plan)

FinancialMappers®Pro

in conjunction with Good Advice

Simon Simmons

%‘u Adviee
5 oking After Your
AW Fininees

=

showing row 1 of 1

+ NewPlan~ [#=) Starting Position ~

Date Created

« Plans for John Gooding

2 Plans Shared with Me T

Name Type Length Joint

Gooding Plan 2020 May Savings (Investment) only 30 v 22/05/2020 « Select «4 Manage Sharing M Client Review

Showing row 1 of 1

Clients are names registered on the system so that they can be selected to have a Financial
Mappers PLAN entered for them. These clients do not use the Financial Mappers software

themselves. (They can be invited to use the Client Review app via a link).

Connect Clients are clients who also have their own Financial Mappers account within your
Pro platform. They use the Financial Mappers software to input details into plans and review

and adjust plans. Those listed as Lite Connect have plans limited to 5-years.

The Client Type can be changed at any time.
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Remove Client
At any time, the adviser wishes to Remove a Client, then the adviser should click on the

name of the client to open the Edit Client, dialogue box and click the button UNLINK
(bottom left-hand side)

Edit Client
ClientID and CMS @ Type @
m Naone hd Connect Client hd
Email (Username) Adviser(s)
adamszzz@yahoo.com Simon Simmons
Required for a Connect Client
Actions
iI= Manage Plans = Send Invitation
Contact Details
Principal Partner Partner Client ID
Firstname Surname Firstname Surname
Mary Adams Brad Adams
Initials DOB Initials DOB
Mary | # = Brad | # &
Personal Work
Phone Employer
Address Address
Australia hd Australia hd
£35 Unlink ® Cancel

When this is done, the client is no longer on the Adviser/Brokers’ linked client list and
therefore plans for that client are no longer visible to the Adviser, however, they can be
reinstated at any time (by re-adding the client). The client and their plans are not removed
from your Financial Mappers Pro platform when they are removed from your list. Their user

details will still show in the Users section accessible by the FM Admin roles.

Here is an example of the client list created by adviser Simon Simmons.
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Simon Simmons -

My Clients = showingrows 1to200f23 ©y Plans SharedwithMe | Y
Client ID First Name Surname Email Type CMS

A 105-10 Mary Adams adamszzz@yzhoo.com Connect Client i= Plans

006 100 20004 Brad Black Client. = Plans

A105-30 John Citizen glenis1000+2004@gmail.com Client Worksorted £= Plans

XX 555 607 John Gooding john.gooding@test.com.au Client i= Plans
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c. Linking Clients to other Team Members

It is possible for a Client to be associated with more than one adviser. For example, there
may be a financial adviser, mortgage broker and accountant, dealing with the same client’s

Financial Mappers plan.

When sharing plans the options are to:

e Read & Write (edit)
o Read (copy)

With the Read & Write option, the person may work on the adviser’s same plan and
ownership of the plan remains with the adviser who created the plan.

With Read option, the user which may be another Adviser or Connect Client must make a
copy of the plan, after which they have ownership of the copied plan and they can edit this
new plan as the desire.

When sharing plans (or Starting Position), the software has these rules:

e Connect Clients can only Read a plan and therefore must make a copy.

e Advisers can be either Read & Write or Read, depending on what the person
sharing the plan decides.

e Paraplanners are only Read & Write as they only ever work on an adviser’s plan on
behalf of that adviser. They never have ownership of a plan or the ability to create a
report under their name.

Once the Share button is selected, the optional message can be sent.

Notify User

An email will be sent to Wendy Carr (Paraplanner) to notify them that this plan has been
shared with them. You can optionally include a personal message in the email using the editor
below.

Message (Optional)

Manage Sharing Gooding Plan 2020 M

Share with m
Wendy C. P; n

4

% Close ® Don't Notify Send Notification

Here Simon Simmons is sharing the Starting Position with adviser Adam Pitt. Note he
cannot edit the information when the option is Read. The second option would have been to
allow Adam Pitt to Read & Write the Starting Position.

Both Starting Positions and Plans may be shared.
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Upgrading Clients to be Pro®ONNECT Clients

When you select the Add Client, on the My Client’s Page, you can nominate the client to be
one of three types — Client, Lite Connect Client (5-Year Plans only), and Connect Clients (no
limit).

Later you may upgrade clients, noting that there are additional fees to pay for the connect
feature.

In this case, Client, David Kats is going to be upgraded to Lite Connect by clicking on the
client’'s name and in the dialogue box, Edit Client, change the type from Client to Lite
Connect Client.

Edit Client Edit Client

Client ID and CMS T
Client IDand CMS @ Troe @ jent IDand CMs @ vpe @

D102 None e Lite Connect Client v
D102 MNone v Client ~

Upgrading a client to this
type mayincurfees

Email Adviser(s)
Email (Username) Adviser(s)
finmappers+062@gmail.com Simon Simmons
finmappers+062@gmail.com Simon Simmons
Actions Required for a Lite Connect Client
= Manage Plans Actions

= Manage Plans = Send Invitation

Contact Details .
Contact Details

Principal Partner Partner Client ID .
Principal Partner Partner Client ID
Firstname Surname Firstname Surname X "
Firstname Surname Firstname Surname
David Kats Mary Kats David Kats Mary Kats
Initials DOB Initials DOB Initials DOB Initials DOB
Davii | # 2] Many | # ] Davii  # =] Many | 7 =]

You must select SAVE and the following dialogue box will be displayed:

You have just upgraded a Client to a Lite Connect Client.
You need to send an invitation email to enable them to
verify their account and login.

Tosend aninvitation to finmappers+062@gmail.com

now, click OK.

CANCEL oK
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David Kats, the client, clicks on the Email Invitation button.

Invitation

You have been invited to join Good Advice with the usermame finmappers+062@gmail.com

invitation.

€94560ada5f9&EmaillD=533
If the link is not live please:

1. Copy and paste the link into the address bar of a browser.

activation link again.

If this email does not display correctly, please click here to view the online version

You must click the link below within 72 hours to accept the invitation. If you do not, please request another

http:/goodadvice. buildwealthmapper.com/tenant/invitation/?SessionlD=8f8cafcf-1933-404c-baa3-

2. Click the link at the very top of this email to go to the online copy of this email, then try clicking the

The user is asked to enter their password and accept the terms, after which, they may log into

their account.

PLEASE COMPLETE DETAILS
Please complete the following details to accept your invitation

Password

. |

(Confirm Password

. |

B3| agree to the site’s terms and conditions
Terms and conditions

22N

@ Advice
* king After Your
Finances

Good Advice <suppont@financiaimappers.com.au>

" il

Invitation
You have been invited to jon Good Advice with the Usemame battszzz@yahoo.com

anctrer nviaten

You must click the link below within 72 hours to accept the invitation. f you 6o not. please request

|m:.mmmmmmmnm
i

e I-

1 the ink is not ive piease:
1. Copy and paste the ink into the acdress bar of 3
activation link again.
Sincerely.
The Good Advice Team

browser.
2 Cick the link 3t the very top of this email £0 9O 10 the oniine copy of this email, then try cicking the
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FinancialMappers®Pro @.

Advice
in conjunction with Good Advice

king Afver Your
inances

Username (Fmail)

@ d Advice
() king After Your
Finances

At Good Advice we offer the following services Password Forqgot Password?

» Financial Planning

# Accounting & Business Advisory
# General Insurance

» Aged Care Financial Advice

0 lacknowledge | have read and understood
the D Statemen

Phone 9999 9999

and agree to the

Note that a Plan can only be shared with the client after the client has completed the

registration of their Pro“NNECT account and become a Connect Client.

The text in the banner referring to Financial Mappers can be removed in the Company
Settings.

P

Advice
“ oking After Y our

Finances

EES SETTINGS

Business Name [Good Advice |

in [goodadvice.financi comau |

Banner Text (J “FinancialMappers Pro in conjunction with Good Advice”

Banner Logo “ :::‘«:’.l" Your

@ Advice
king After Your
\ Finances

At Good Advice we offer the following services:

» Financial Planning

» Accounting & Business Advisory
» General Insurance

» Aged Care Financial Advice

Login Graphic

Phone 9999 9999

SPECIAL NOTE on Subscription Types

This subscription limits the length of plan to 5-years. Both the Starting Position and the

About Me and My Family are automatically shared and can be updated by either party.
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When the Connect-"¢ Client shares a plan with the adviser, the adviser can make a copy of

the plan and then extend the length of the plan.

When an adviser shares a plan with the client, only the first 5-years of the plan are shared.
However, the adviser can still share the Client Review link.

ProCONNECT Client

Both Connect type clients have the same access, with the only difference being a limitation

on the length of the plan for the Lite Client.

It is recommended that Connect Clients review the Sample Plans, (accessible from the
drop-down list under their account name on the top of the screen) so they have a better
understanding of how Financial Mappers works. To get familiar with the software, PDF files
for the Sample Plans can be downloaded, and the Connect Client can create these plans,

following the instructions.

Clients will also have access to the Tutorials, which will assist those who are looking for
more detailed information. There is also a comprehensive list of Videos.

My Clients page

Client Details Maintenance

Only the Chief FM Admin, FM Admin or Office Admin roles can edit (change) Client
details on the Users list. Advisers can change the details which are not greyed on from
their link on the My Clients Page.

Client Details

Client details are initially entered by the Adviser/Broker when the client is first added to the
Adviser's My Clients, or by the Admin Team if added via the Users Page.

A sample of a Client Record is shown below. Once the client exists on the system, only the
Admin Roles or the Adviser/Broker who owns the client can EDIT both the Name, Partner
Name, DOB’s, and Employer (Principal only) and the Client ID from the Users admin

area.
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Note on Pro-Connect Clients: Only the client can change their Username (email) and

personal information such as DOB and contact details. The Chief FM Admin can change

the Role and the Client ID. The other entries will be grey-out.

In this case, the DOB was not entered at the time of creating the account. Once a Connect

Client, only the client can change that type of personal information.

Edit Client
Client ID and CMS @ Type @
m Worksorted hd Connect Client
Client ID is used to link to the selected CMS
Email (Username) Adviser(s)
pottszzz@yahoo.com Simon Simmons
Required for a Connect Client
Actions
= Manage Plans & Send Invitation
Contact Details
Principal Partner Partner Client IC
Firstname Surname Firstname Surname
Bob Potts Jan Potts
Initials DOB Initials DOB
Bob g = Jan g =
Personal Work
Phone Employer
(01) 9999 9999 ABC
Address Address
22 Smith Street MNudgee Road
Toowong QLD Postcode Hamilton QLD Postcode
Australia b Australia
£5 Unlink % Cancel
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Connect Client Details

A Connect Client is one who has access to their own Financial Mappers account with your

company’s Pro system.

This is where the account details for Connect Client, David Kates are held in his Financial

Mappers account:

Fl I l ® PN [ David Kats -
nanclalMappers®Pro - g (onssan
in conjunction with Good Advice LYY Finsnces
My Plans
5 {
. l My PLANS Sample Plans
| Help Manual
. |
@ You need to set up your Starting Position to use this button FAQSs
Tutorials
Description Type @ Current Plan Videos
Logout
Blank Plan Savings (Invesiment) only & uu J

A Connect Client’s name, partner name, and address details are then only editable by the

client in their own Account, in the Account Details section.

FinancialMappers®Pro

in conjunction with Good Advice

B8 Account Details

¢ ACCOUNT

Email (Username) [finmappers+062@gmail.com

[ oo

Password [seseeses

[

Two-factor Authentication [Disabled

Account Actions  [ERELEERGEVITLE

o]
aia USER DETAILS

[

Principal Partner (Optional)
FirstName [David HMary
Sumame [Kats, ] [Kats
Initials |David HMary
DOB [16/01/1974 |[18104/1974
," CoNTacT DETAILS
PERSONAL Work

Post Code |2001

Country

Save and Continue

County

David Kats =
Starting Position
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3. Creating and Sharing Financial Mappers PLANS

There is a more detailed explanation in the Masterclass Documents called Sharing

Software with Team and Clients.

a. Plan sharing between team members

There is a process of creating a plan which can be shared between Advisers, and

Paraplanners, or Brokers and their support staff. In some situations, there will be input from

each of these roles, and maybe Accountants as well. Here is how that works:

Adviser/Broker Sharing Plans with other Adviser

In this example (shown below) adviser Simon Simmons has asked adviser Adam Pitt for a

copy of the last plan created for his new client Bob Jones.

Simon Simmons brings up the plan's list for Gordon Johns (a Lite Connect Client). He clicks

on the Plans for Gordon Johns page and then clicks the Manage Sharing button.

Simon Simmaons

Finam:i_alMa_tppers® Pro @M
in conjunction with Good Advice AW Finunces

« Plans for Gordon Johns = showingrows1to30f3

m [2= Starting Position ~  Plans Shared with Me

Name Type Length Joint Date Created

John Plan 2020 Savings (Investment} only 30 v 18/05/2020 « Select || = ManageSharing | [0 Client Review

T

Manage Sharing John Plzn 2020

Share with @

This plan is being shared with the following users:

User Access

Adam Pitt (Chief FM Admin) v | Read vl [ Share

Gordon Johns  (Lite Connect Client) Read = ﬂ

% Close
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After the person and level of access is selected, click the Share Button. Simon Simmons

can then add a message and sent it. Otherwise he can elect to not notify, but his would be
unusual.

Notify User

Anemail will be sent to Adam Pitt (Chief FM Admin) to notify them that this plan has been

shared with them. You can optionally include a personzal message in the email using the editor
below.

Message [Optional)

% Don't Notify & Send Notification

Adam Pitt will receive notification and then go to his page Plans Shared with Me.

FinancialMappers®Pro @“

i Advice Adarm Pitt -
in conjunction with Good Advice

king After Your

My Clients = showingrows1to120f12 S PlansSharedwithMe | T

Note the two types of Sharing:

¢ Read (must make a copy)
¢ Read & Write (can edit directly into the plan or copy plan if required)

Adam Pit can immediately access the plan by clicking on the name of the plan. Ownership
of this plan remains with Simon Simmons, except where a copy of the plan is made first and
then edited. In the plan for Gordon Johns, the adviser must first make a copy of the plan,
at which time the adviser takes ownership of this new plan.
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sking After Your
Finances

FinancialMappers®Pro ggi—

Advice
in conjunction with Good Advice A

[F 8 PLANS SHARED WITH ME

Brad Black

Black Plan Savings (Investment) only a
Gordon Johns
John Plan 2020 Savings (Investment) only

When sharing a plan with another Adviser/Broker, there is an option to allow that recipient
Adviser/Broker to edit (write) Where the option is to read-only, the person must make a
copy at which time they take ownership of the plan. (This is not recommended to allow the
Read & Write Option, because the sharing Adviser/Broker would be legally responsible for
any changes made by a recipient Adviser/Broker who was given access to edit the plan)

The second and recommended option is to use the Read option. In this case, the recipient
Adviser/Broker must make a copy of the plan before it can be viewed and then edited if
required. In this case ownership of the copied plan goes to the recipient Adviser/Broker.

When sharing with a Paraplanner, access to the plan is automatically given to the
Paraplanner to EDIT the sharing Adviser/Broker’s plan. It is assumed that the Paraplanner
is working collaboratively with the Adviser.

It is the responsibility of the Adviser to review any plan alterations made by the
Paraplanner. The Adviser/Broker is legally responsible for plan changes made by the
Paraplanner.

In the above example, Adviser/Broker Simon Simmons is sharing the plan with
Adviser/Broker Adam Pitt but has not allowed Adam Pitt to edit his plan, Jones Plan 1A.

Once the Share button is clicked, the Adviser can send a message, via email.
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Send Sharing Notification x

You have just shared the plan "Jones Plan 1A" with Adam Pitt.

If you would like to send an email notification, optionally enter a comment
below and click the Send Email button.

Comment:

Dear Adam: This is the plan I created for Bob Jones last year. I
believe they are looking for some detailed advice on Insurance and I
thought this plan would help you assess their financial needs. Simon

®

A

Send Email Don't Notify
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Adviser/Broker Sharing Plans with Paraplanner

An Adviser/Broker can share a Financial Mappers plan with a Paraplanner.

In this case, Simon Simmons wants to share a plan (Client Jack Smith) with paraplanner
Wendy Carr. He navigates to the Plans for Jack Smith and selects. Note that the only
sharing option is Read & Write. (The paraplanner is always acting on behalf of the adviser

and any work completed remains the ownership and legal responsibility of the adviser)

Manage Sharing smith Plan

Share with

Wendy Carr (Paraplanner) | Read & Write 'd [ Share

This plan is not currently being shared.

% Close

Once the Share button is clicked, the adviser can add a message and paraplanner advised.

Notify User

Anemail will be sent to Wendy Carr (Paraplanner) to notify them that this plan has been
shared with them. You can optionally include a personal message in the email using the editor
below.

Message [Optional)

P

x Don't Notify B Send Notification

The Adviser/Broker has the option to Stop Sharing the plan at any time. Click on the Red

Sharing icon to stop sharing.

© Plencore Wealth Ltd 2015-2023 Page 164



Financial Mappers and Financial Mappers Pro Overview

Manage Sharing Smith Plan
Share with
Select... ¥ |  Read & Write V‘
This plan is being shared with the following users:
User Access

Wendy Carr  (Paraplanner) Read & Write =

® Close

Paraplanner access to Shared Plan
The Paraplanner logs into their account to access the plan in the “Plans Shared with Me”

screen. Note that the Paraplanner has no clients and no plans.

FinancialMappers®Pro g\g\

d Advice Wendy Carr -
in conjunction with Good Advice

Finances

My Clients <  Plans Shared with Me T

O Noclients

This is a list of plans shared with Wendy Carr. Note that she can edit the plans and cannot

make a copy of a plan.

This section will soon be updated with the date either the Starting Position or a Plan is

shared.
22N —_—
@‘%&E{Hmum Simon Simmons -
€ Plans Sharecl With Me £ showingrows1to200f 51 v

© Below is a list of Plans that have been shared with you.

Plan User Shared By Type
Starting Position + Select
Starting Position Ben Archer Ben Archer ¥ Select
Starting Position Beth Johns Simon Simmons v Select
Starting Position Bill Chapman Simon Simmons + Select
Starting Position Bob Jones Adam Pitt + Select
Potts Plan (2018) - Amended Baob Potts Bob Potts Lifetime (Savings & Retirement) & Copy
Our 5-Year Savings Plan Bob Potts Bob Potts Savings (Investment) only €2 Copy

To EDIT the Plan, the Paraplanner clicks on the Plan Name in the list — as shown below, to
activate and work on that plan. When the Paraplanner has completed their task, they notify

the Adviser (outside the software).
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It the adviser chooses to share the Starting Position with the Paraplanner, the paraplanner
can EDIT all the information associated with that section.

In addition, the Paraplanner can create a plan, using the Staring Position, however, this
plan is assigned to the Paraplanner. To transfer ownership back to the Adviser, the
Paraplanner has to share the plan with the adviser. The adviser will make a copy and
rename the Plan.

b. Adviser sharing plan with Pro®ONNECT client

The Adviser/Broker, Simon Simmons clicks on the Manage Sharing button related to the
plan they wish to share. In this case, the client is David Kats and the plan is called Kats
Plan A 2020.

Simon Simmons -

FinancialMappers®Pro ﬁﬁi

in conjunction with Good Advice Yina

« Plans for David Kats = showingrow1of1

=+ New Plan~ = Starting Position ~ % Plans Shared with Me T

Name Type Length Joint Date Created

Kats Plan A 2020 Savings (Investment) only 30 v 26/05/2020 o Select =2 Manage Sharing @ Client Review

Note the client can only Read the Adviser’s Plan, and must make a copy before the plan can
be edited.

Notify User
Anemail will be sent to David Kats (Connect Client) to notify them that this plan has been
. shared with them. You can optionally include a personal message in the email using the editor
Manage Sharing Kats Plan A 2020 below.
Message (Optional)
Share with |
David Kats {Connect Client) v Read o
This plan is not currently being shared.
)
* Close PLSSNIVSUNE = Send Notification

The Connect Client receives an email from the Adviser/Broker when the email option is

selected. The adviser can stop sharing at any time.
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Manage Sharing kats Plan A 2020

Share with

Select... v | Read

This plan is being shared with the following users:

User

David Kats  (Connect Client)

Access

Read

-a

X Close

The Connect Client then clicks on the Plans Shared with Me button.

Your
Fi

David Kats

Starting Position

G PLANS SHARED WITH ME

Here is a list of Plans that have been shared with you.

Description

By clicking the copy button you will copy the plan into your My Plans list. The Plan will then be selected for you to preview and edit.

Type @

Simon Simmons

Kats Plan A 2020

Savings (Investment) only ﬂ

Before the Connect Client can access the shared plan, they must make a copy of the Plan.

Once they make a copy, this plan is now attributed to the Connect Client and they can edit

the plan (including the name) in any way they choose.

David Kats

Starting Position

.‘. My Plans % Copy of Kats Plan A 2020 David Kats. Mary Kats ("4’ Modelling Tools are off
tiectves ) Tayes PSR Ravew > Raports ) Pun Review |
Personal Cash Flow Investment Assets/Loans Calcs & Settings
' o’ Q) ‘==
@ & E
Salary and . Legend
Other Income All Sala:ry o Sulery Albup?::
» 1 3
\ ! nvesting . 0&
- 4D_, A
'ensions from
External Handy Quick
Sources Calcs
o0 %
& —— $ — A
Personal Loans Budget Transaction Plan Default
Credit Cards Account Rates
|:| =
* Tax Schedule
Insurances
2
Q pv. 7%
il < Excel Tools
Lifestyle Goals Retirement
Income
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By clicking on the LINK to the Plan, Copy of Kats Plan A 2020. The Connect Client can

select the Edit icon so that the name of the plan can be changed, for example where it has

been changed to Plan 1 (Batts) - Amended.

FinancialMappers®Pro &3

in conjunction with Good Advice

..‘ My PLANS

New Blank Plan

Advice

e

@ You need to set up your Starting Position to use this button

David Kats -
Starting Position

Plans Shared with Me

Description

Blank Plan
30-year Plan for Me (Kats)

Copy of Kats Plan A 2020

Type @

Savings (Investment) only

Savings (Investment) only

Savings (Investment) only

Current Plan

n B ® Manage Sharing
B & Manage Sharing
V ﬂ % Manage Sharing

FinancialMappers®Pro

in conjunction with Good Advice

PLan DETAILS @

A Advice

&

ol After Y our
inances

Plan Name [Kats Plan A 2020 (Amended | @

David Kats -
Starting Position

Plan Type |Savings (Investment) only

v @

Calendar Year (At start of plan) 2020

Length of Plan (years) @
|

)]

@ Edit account details
Partner 1

Switch Partner Details

Given Name |David

Joint Plan

Family Name |Kats
Initials (Identifier) |David
Age (At start of plan)
Target Retirement Income (at today's value) 9
Currency

Save Cancel

Partner 2

Mary
Kats
Mary
Total $200,000

The Connect Client, David Kats, can make changes to the plan and then share that

information back to the Adviser/Broker. To do this he clicks on the name of the plan to

return to the Plans list.
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FinancialMappers®Pro

in conjunction with Good Advice

.“ My PLANS

New Blank Plan

Ly irking Afler Your
Finances

@ You need to set up your Starting Pasition to use this button

David Kats -
Starting Position

Plans Shared with Me

-
Description

Blank Plan

30-year Plan for Ms (Kats)

Kats Plan A 2020 (Amended)

Type @

Savings (Investment) only

Savings (Investment) only

Savings (Investment) only

Current Plan

~

8 a = Manage Sharing
8 B = Manage Sharing

W 8 B = Manage Sharing
vy

.

Once the Manage Sharing button is clicked, the Connect Client, must select the name of
his adviser and click the Share button (as shown below). An email message can be sent to

the Adviser/Broker. The Connect Client can Stop Sharing their plan at any time.

David Kats

FinancialMappers®Pro

in conjunction with Good Advice

|’43 ...
bl o
Manage Sharing: Kats Plan A 2020 (Amended) x

This plan is not currently being shared.

.“ My PLANS

New Blank Plan

Description

Plans Shared with Me

Pick a Broker/Adviser to share this plan with them

l ﬂ i Manage Sharing
[ ] o] o Hanage sharing
l ﬂ © Manage Sharing

Blank Plan

30-year Plan for Me (Kats)

Kats Plan A 2020 (Amended)
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David Kats

Starting

.‘- My PLaNS

This plan is being shared with the following Advisors/Brokers:

(.
Description

Blank Plan

Simon Simmons

€ Stop Sharing

Plans Shared with Me

30-year Plan for Me (Kats)

Kats Plan A 2020 {Amended)
S

Send Sharing Notification =

You have just shared the plan "Kats Plan A 2020 (Amended)” with Simon

Simmons

Comment:

If you would like to send an email notification, optionally enter a comment
below and click the Send Email button

= Manage Sharing

© Manage Sharing

= Manage Sharing

The Adviser/Broker receives the plan from Connect Client. Note that the Adviser/Broker

must make a copy, of the plan before it can be reviewed. The ownership of this copied plan

is with the Adviser/Broker, who may edit this plan, change the name or change the details

in the plan.
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c. Connect Client Initiating Plan and Sharing with Adviser

Financial Mappers Pro offers Advisers an opportunity to expand their business by providing
limited advice to new clients who do not require full-service advice but want an adviser who

will help them with limited advice for the time being.

This is likely to be more important once the QAR is completed, and advisers are given more
options to provide advice.

With this model, you could create a usage option for these clients which includes the use of
Financial Mappers, and some verbal advice via email or phone or perhaps an hour meeting

each year.

The client would be set up as a Lite Connect or Connect Client and directed to the

Financial Mappers training.

When this occurs, the client can complete both the About Me and My Family and the
Starting Position which is the basis of your normal Fact Find.

They can then enter their ideas into a Financial Mappers plan, and when it suits them, share
it with the adviser, requesting some limited advice based on the plan they have initiated.

The process would be the same as in the above section 3b. Adviser sharing plan with
ProCONNECT Client.

The difference is the Connect Client would create the plan, and then share it with the
Adviser/Broker, asking for specific limited advice.

When you choose to give online scaled advice, you should consider what is an appropriate
business model. For example, you may limit advice to a short time period in the plan, say
the first five or ten years. This way, you can offer a fee structure that suits both you and the
client. When the client wants advice on a longer plan, they may have to pay for you to

develop a detailed plan and pay the appropriate full-service fee.

PrOCONNECT_Lite

Financial Mappers has introduced a new class of Pro°NNECT Client. This client is limited to
creating a 5-year plan; however, they have access to all the other features of the software.
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The intention is to build a new business model where the Millennials can be given access to
your services, but at a fee, they can afford, and in a method which minimizes the time you
spend creating the plan, advising on the plan and writing an SoA.

The process could be a subscription model, where for an annual, a client is provided with
access to the 5-year. The adviser provides scaled advice, with aim of getting the client’s
finances “on track”, over the next five to ten years. The timeline could be something like this:

1. Client completed Starting Position and imports to a 5-year plan. The client can
generate their own reports and upload the reports created by the Report Builder to
the Plan Review chevron. (This is a similar view to the adviser’'s Client Review)

2. The client can share the plan with the adviser and ask for specific advice.

3. The adviser makes a copy of the plan, and if necessary, extend the length of the plan
to say 10 or 15-years. This adds value to the client as you can show them how their
plan may play out over a longer time period.

4. If this new report is shared back to the client, they only see the first 5-years of the
plan.

5. The adviser can use the SOA Editor panels to write their SoA or RoA.

6. The adviser can share the Client Review Link, with all documentation and
educational content uploaded

The client is very happy because they have been part of the co-planning process.

FinancialMappers®Pro  &»
ﬂ Aédvice
. M Afer Vo =
i conncionwin Good Advice 5B
‘.‘ My Plans < Potts Plan - Amended Bob Potts, Jan Pott: 4 Modelling Tools are off
| Objectives ) Targets ) Planner ) Review ) Reports ) Pian Review
Personal Cash Flow Investment Assets/Loans Calcs & Settings
i o ' e
G ®° - | =|
= S
OShalarly and Sala Salary Allocation > i' Term Deposits [ Legend
ther Income Allocation to Investment Plan
\Y » Investing _’“ Bonds [
gi —y)q Shares Loans | (¢—] %
oMl
Pensions from —’i‘ Managed Funds [ Plan Default ¢
External Rates
Sources and NZ - | Superannuation Fund <
Supera nnua:ion M (Super/Pension/KiwiSaver)
o Y L—p <—
Self-Managed Superannuation/ | —<
%9 > ” < R =t
= - ‘—'
| Personal Loans Budget Transaction ‘;:::Il;l:%:;geﬂmd Benefit Tax Schedule
Credit Cards Account
«Real Estate il
4__ 4
l * — ’1 Your Homes 'qeo
060
[
insurances ‘1 All Investment Loans Hangz,lgsuick
(U N )
@ il ,{
Lifestyle Goals Retirement
income Excel Tools
Version: 3.62.0 Contact Us | Disclosure Statement | Privacy Statement | Terms of Service
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4. Building Customized Reports

Financial Mappers PRO - Additional Customised Reports

Financial Mappers PRO has a unigue Report Builder, where financial advisers can create
their own Reports. Each Financial Mappers Pro Licensee has the option to create reports

which are exclusive to their Financial Mappers site.

Plencore provides a document with all the currently available panels (a list of panels of

information, tables, charts and graphs). The licensee can write their own text and include the
graphs, charts, or text sections needed for the report. When a report is created by the Chief
FM Administrator, they can nominate whether or not is have the report “Visible to Clients”

for the Connect Client (clients with their own Financial Mappers account).
With the Text Panels, you can include:
e Placeholders: information such as client names, DOB, Plan Name

e Calculated Fields: results extracted from the plan such as the value of home,

investments and retirement funds at various stages of the plan in both FV and PV.

e Images

This is an example of these features used in a text panel and the results:

Free Text x + | ¥ + m}
File Edit View Insert Format Tools Table

L Formats~ B 7 A ~ A - 14px EE=EE =E-E=E-EE &
<<Client Name(s)>> are aged <<Age(s)>>.

At the end of the 30-year plan their Net Wealth, Present Value, is estimated to be:

« Home: «Ending Homes Net Value (PV)»
« Investments: «Ending Investments Net Value (PV)»
« Superannuation: «Ending Retirement Funds Value (PV)»

\Q e,
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Jim Cannon and Carol Cannon are aged 50 and 50.

At the end of the 30-year plan their Net Wealth, Present Value, is estimated to be:

* Home: $1,369,084
® Investments: $1,751,450
e Superannuation: $372,648

Advisers can create a Report Author Profile, specific to that adviser, which can be imported
to the report. This is an example:

© ) ProFILE

File Edit View Insert Format Tools Table

Formats~ B 7 A - & 14px =E===

il
S

Simon Simmons
Wealth creation and financial independence need not be a dream. With our team at Good Advice, I can

guide you to achieve your financial goals. I have over 30-years of experience in financial planning. I am
a Certified Financial Planner (CFP), Financial Planning Association of Australia.

Contact

Phone: 9999 9999

Email: simon@goodadvice.com.au

Good Advice Pty Ltd
william Street, Sydney, NSW, 2000

AFSL: 3000 x00¢

POWERED BY TINYMCE

The reports that are intended exclusively for the Company’s use (such as a Statement of

Advice) would be distributed to clients as required rather than being “on view” for Proconnect
Clients.

If a suitable report component is not available, Plencore will create a new one to meet the

company’s needs, providing the information required is included in the database. This will
incur a fee as described in our pricing documentation.
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Wealth Guidance Report and Report Builder

A short video about the creation of this report with the Report Builder has been included in

our Advanced Training Videos.

The Wealth Guidance Report has been created using the Report Builder. This report is a
combination of:

e Text panels written by the administrator

e Pre-built Smart Panels (report components) of which there are over 130.

The following are three examples of pre-built panels, including interactive panels which
include images to send a suitable message.

Example 1: Snapshot of Financial Performance

Financial Performance Snapshot
Figures are displayed in Future Value, except where indicated as Present Value (PV).
Legend
J You have completed this element of the plan
/1%, There may be elements you should review
I This element was not completed
Area Status
Salary q/ Your annual salary at the start of your plan is $300,000.
) ) In the first year you have planned to contribute $42,000 ( 14.00% of your salary) to an
Savings Alocations v Investment Plan.
Cash Flow from qf At the start of r plan you have annual income from investments of $25, 781
Investments your plan you have annuat | i et
At the start of your plan you have $400,000 in investments (including investment loans),
Wealth Now W and §720,000 retirement funds.
Future Wealth (at start of J At the start of retirement your plan will have $2.726,171 net investments, and $2,982 233
retirement) retirement funds.
Debt Now 4 | Atthe start of your plan you have debts of $225,000 (including personal loans).
Future Debt (at start of .
retirement) & | You have no debts at the start of your retirement.
Lifestyle Goals 4 | You have included 1 lifestyle goal in your plan.
Retirement Goal K | Your retirement income in the first year of retirement is $0 (Present Value)
. You have not completed the Report Insurance Needs Self Evaluation assessment. The
Risk Management (Bab) x Plan Risks Summary has been omitted from this report.
. You have not completed the Report Insurance Needs Self Evaluation assessment. The
Risk Management (Jan) x Plan Risks Summary has been omitted from this report.
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Example 2: Drawdown Funding

Drawdown Funding (Present Value) 2033 2037 2042 2047
Age Bob, Jan Age 65,65 Age69,69 AgeT74,T4 Age79,T9
Fension Funds %0 %0 50 &0
Investments (Income) %0 %0 %0 %0
Investments (Capital) 50 g0 50 0
Total Drawdown %0 %0 %0 $0
Example 3: What you Own and Owe
What You Own
Results are displayed in Present Value.
Asset Value at Start of Plan Value at Start of Retirement Value at End of Plan
Transaction (Bank) Account
Home 1 $500,000 £0 $0
Investment Property 1 $300,000 $400,837 $£519,951
Emergency Cash $20,000 $108,190 §282,182
_Jan's Shares $50,000 $282,634 $1,044,094
New House $0 $474, 366 $615,330
Jan's Managed Funds $0 $232,667 $730,781
Bob's Super $400,000 $781,450 §343.624
Jan's Super $300,000 $615,905 §$270,829
Bob's Old Super $20,000 §27.146 $36.970
What You Owe
Results are displayed in Present Value.
Debt Value at Start of Plan Value at Start of Retirement Value at End of Plan
Car Loan $5.000 30 30
Home 1 [Loan) $20,000 $0 $0
Investment Property 1 [Loan] | $200,000 30 30
New House [Loan] 30 30 30
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Example 4: Financial Targets

Investment Targets - Graphs

AN values ars dizplayed in Frazent Valus

52,000,000 Investments {Nat of Loans) =

o ewe TN D AN AT AR, j@

e
Year of Flan

Targat — Actual

52,000,000 Home {Net of Loans) =

51,000,000
50

Year § ¥aar 10 Year 15 Vear 20 wear 23 ¥aar 10
Yaar of Plan

Targst — Actual |

52,000,000 Retirement Accounts

. O]

H Vear 20 wear 23 ¥aar 10
Yaar of Plan

Targst — Actual |

Example 5: Debt Servicing Ratio

(In this case, the very high debt is indicated with an image.

General - Debt Servicing Ratio

Debt Servicing Ratio 2019 2020 2021 2022 2023

Age 30 Age 31 Age 32 Age 33 Age 34
D3R (Including Additional Payments) 47.77% 47109 46.43% 45.77% 44.95% @
DSR (Excluding Additional Payments) 47.77% 47.10% 46.43% 45.77% 44.95%
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Other Customised Reports written by the Report Builder

An Overview of Reports is included in our Advanced Training Videos.

The following reports have been written using the Report Builder:

e Plan Map

¢ Self-Managed Superannuation Report

e Superannuation Report

e Check Your Plan Outcomes

e Plan Statistics and Indicators

e Financial Objectives and Lifestyle Goals

e Plan Summary — First 10-Years

The first section of the Report, Financial Objections and Lifestyle Goals demonstrate the

use of Placeholders, Calculated Fields and Images.

The remainder of the Reports were programmed individually before the creation of the

Report Writer, however, much of the information has been converted to panels.

These reports are:

e Plan Summary

e Debt Management Report

e b5-Year Loan Report

e Plan Summary — First 5-Years

¢ Insurance Needs Self Evaluation

¢ Financial Position for Selected Year

e Financial Position at Start of Plan

The Debt Management Report is written in a different style as it gives detailed strategies for
debt management. The 5-Year Loan Report provides the same information, but without the
strategies for Debt Reduction. This version could be very useful for Mortgage Brokers, to

ensure the client can afford any new loans and that they have management plans in place.
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For clients who regularly refinance, the Refinancing Option should be very helpful, as it
allows all the refinanced loans to be maintained in one account, showing any increases in
the loan amount at the time of refinancing. Being a 50-year plan, mortgage brokers can let
their clients plan out future loans which could be very helpful for the serious property
investor. This should help maintain and build the client base over the long term.

The Insurance Needs Evaluation Report allows the assessment of whether the client has
adequate Insurance for Life, TPD, Trauma, and Income Protection.

The report contains their current insurance cover and asks for additional input decisions

specific to three risks:

¢ Unable to work through sickness
¢ Total and Permanent Disability

e Providing for dependents on death

Each situation is evaluated and the estimated cash flow, based on the information in the
financial plan is generated in the report. From this report, you can advise and recommend
additional insurance where appropriate.
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The Client Review Gateway

&

| Statement of Advice - Full Service Version -

< Plan Details ~ Report ~  Documents ~ QRA  MoneySmart Advice

+= Previous

Statement of Advice - Full Service Version
Potts Plan (2018)
Bob Potts and Jan Potts
DOB: and
22 8mith Street, Toowong, QLD,

Report Generated by Simon Simmons of Good Advice

Simon Simmons

Wealth creation and financial independence need not be a dream. With our team at Good Advice, | can guide you to
achieve your financial goals. | have over 30-years of experience in financial planning. | am a Certified Financial

MoneySmart Videos  Book Glub

Bob & Jan Potts
Money Matters
Gover Page & Table of Gontents

o
Table of Contents

1. Important Information

2. Introduction

3. Review Dashboard

4. Your Progress through the Plan

5. The First 5-Years

6. Investment Targets

7. Lifestyle Goals and Milestones

8. Asset Allocation

9. Investment Profile & Other Statistics
10. Factors taken into consideration
11. My advice accompanying this recommended financial plan
12. Insurance
13. Improving your Money Management Skills
14. Know Assets your Assets

o0e

(2]

Next: Important Information —

15. Know your Debts
16. Know your Retirement Accounts

Planner (CFP), Financial Planning Association of Australia,

17. Fees, Costs and Commissions
18. Authority to Proceed

Contact

Email: avice com.au

Good Advice Pty Ltd

Using the Report Builder, a report can be created and uploaded to the Client Review area.

For details you should read the Masterclass Document: Client Review Gateway.

Upload of Report to the Client Review Chevron

When the report is uploaded, one section at a time will be displayed, as the client uses arrow
keys to move between the sections.

Note that when the Chief FM Admin sets up the account, they should create a set of reports
for advisers to use in this portal. To make the process quick, Financial Mappers has

provided some template reports. If you want to use any of these, simply copy the template,

make any adjustments you desire, such as changing the names of the SOAs. You must

always publish any changes and ensure the report is active.
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We are constantly adding new templates as a need arises. Those which include the works
Statement of Advice, will include all the SOA Editor Panels. The Review type reports do
not include the SOA Editor Panel.

Templates @

Name Plan Type

Debt Management Report All ®
First 5-Years of Client Plan All -
My 5-Year Savings Plan Savings ? =
My Debt Management Report All @ -
My Plan Review All -
My Plan Summary All ®
Plan Review All -
Retirement Plan Report Drawdown 7 ®
Review of Retirement Accounts All -
Short Form COVID-19 Super Access All -
Statement of Advice All 2 =
Statement of Advice - (Insurance Only) All 2 =
Statement of Advice for Retirees All & -
Summary Report of Client Plar All ®
Wealth Tracker Performance Review All ] -
Wealth Tracker Performance Review (Investments) All @ e
Wealth Tracker Performance Review (Short Version) All 2 ®

On the left-hand side, will be a panel of text for that section and on the right, graphs and
tables of information (SmartPanels) will be displayed. The client can use their mouse to

scroll over the graphs.

As part of this report, the Review Plan Dashboard currently seen in the software will be part
of the review. This allows the client to move the slider to any year and to open each of the

8-graphs

For those engaging with clients entering the information “About Me and My Family”, this
section can be unloaded to any report. A sample is in the Report “My 5-Years Savings

Plan”, intended for Lite Connect Clients.
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client

review.
< Plan Details ~ Report= D QeA Advice Videos  BookClub  Money Matters [7]
+— Previous: Introduction Review Dashboard Next: Your Progress through the Plan —

Clo

In the Client Review App, you can move the slider to any year and click on the Information loon to view the graph

for sach dal. Imnemsuzteqy Hl:me , inlfnm mm{\ﬁ(
Aggressive ssi9sz sazsor7 || s7esasz ||
Transaction Account Home and Personal Loans Investment Loans. Income
_ 333,950 | | $21.2%0 | ) $187.922 $300.000
@
G’l 2 3 456 7 8 9 1011 1213 14 15 16 17 18 19 20 21 22 23 24 25 26 27 28 29 30
2018 Savings 2048

Al displayed amounts are in present value, which is the value today of the amount of money in the future.
This calculation is based on the inflation rate of 2.5%

In the TAB, Documents, files using different formats can be uploaded. These include PDFs,

Word, Excel, mp4 and mp3.

< PlanDetails  Report~  Documents QSA  MoneySmartAdvice  MoneySmartVideos  Book Club (%]
« Financial Services Guide - Good Advice Genera| DOCU ments
= Video Advice 2022 09 08 (mp4)
« Summary of My Advice (mp3) & General Documents are included in the Client Review for all plans and reports. You can configure your General
+ Questionnaire - Your 3 Most Important Objectives (Word) Documents on the Client Review Configuration page.

» The First Five Years of the Plan (PDF)
« Snowballing Credit Card Debt (Excel)

Specific Documents

@ Specific D for aspeci tand plan combi You the Specific
Documents for the current report and plan here.

Video Advice 2022 09 08 (mp4) o Edit Visible » + n
Summary of My Advice (mp3) sEdt | @veve | 4 ¥ n
Questionnaire - Your 3 Most Important Objectives (Word) FEdt @Vt 4 % n
The First Five Years of the Plan (PDF) # Edit 8 Visivle * + n
Snowballing Credit Card Debt (Excel) # Edit @ Visivle * o+ n
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Plan Details (Including time spent reviewing report)
On the Plan Details TAB, the adviser can send an email to the client which will provide a

link to the information on the Client Review chevron.

In addition, the software will keep a log of time spent reading the information on the TAB,

Report. This information is divided into the time the adviser has spent with the client

reviewing the report. Once the client opens the link, sent by email, the software continues to

time how long the client has spent reviewing the information on the TAB, Report.

Q8A MoneySmart Advice MoneySmart Videos

< Plan Details Report ~ Documents

Copy of Our Joint Plan
Plan Type Lifetime (Savings & Retirement)
Plan Length 10 years
Joint Plan Yes
‘Savings Start Year 2019

Retirement Start Year 2024

Name Initials Savings Start Age Retirement Age
Bill Smith Bil 60 5

Mary Smith Mary 58 65

Book Club

Money Matters (2]

Estimated Review Time
It is estimated that you have spent approximately 6 minutes reviewing the Report.
It Is estimated that your client has spent approximately 3 MINULES reviewing the Report

Email Client

@ Use the form to send an email to your client with a link to view this report.

Client Name (Principal) Client ID Email Address

Bill Smith A105-61 finmappers+001 @gmail. |~ &

Message

4

@ Lastsent6hoursago [ Rl IS LCl

CRM Integration

If you are using an integrated platform, such as Worksorted, the program defaults to

sending a copy of the link and email message to your CRM.

O Lastsent a day ago % Send Email

v Also send to Worksorted

Documents

The adviser will be able to upload PFDs from where the client can download or review the

information. These documents could include a selection of the following:

Product Disclosure Statement (PDSs)
Financial Services Guide (FSG)
Statement of Advice for signing.
Statement of Product Replacement
Other Financial Mappers Reports e.g.
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e [nsurance Needs Evaluation

e Plan Summary — the First 5-Years
e Compare Two Plans

Q&A

On the TAB, Q&A, a permanent record is kept of questions asked by the client and
answered by the adviser. Questions can only be initialed by the client.

This is the screenshot (adviser side) before a question has been asked:

< Plan Defails Report - Documents Q&A MeneySmart Advice MoneySmart Videos Book Club Money Matters

Q8&A

Use this area to discuss with your client any questions they have about their
plan or any of the other information supplied in Client Review.

© Your client hasn't asked any questions yet.

This is the screenshot (client-side) before a question is asked:

< Pl; it Repont - D Q&A MoneySmart Advice MoneySman Videos Club A 4 0
Qza

Use this area to ask your adviser any questions you have about your plan or
any of the other information supplied in Client Review.

© You haven't asked any questions yet.

When the client initiates a question, an email is sent to the adviser.
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< Plan Details Report ~ Documents Qaa MoneySmart Advice MoneySmart Videos Book Club Money Matters
Q&A + New Question o | would like to save an extra $200 a month
Use this area to ask your adviser any questions you have about your plan or
; . N File ~ Edit~ View~ Insert~ Format~ Tools - Table
any of the other information supplied in Client Review.
4 Formats- B T A - B - 1apx E-E-EE WP
. 1:am very pleased with the plan and the recommendations you have made.
° 1 would like to save an extra $200 a month [ * ]

|:am very pleased with the plan and the recommendations you have made. My wile and | have decided we other investment racommendations.
would like to save an additional $200 a month, but kesp this separate to all your other investment
recommendations. Could you recommend a suitable High Growth Fund?

My wife and | have dacided we would like to save an additional 8200 a month, but keep this separate to all your

Could you recommend a suitable High Growth Fund?|

@

FOWERED BY TINYMCE

Send Question x

< Plan Details Report ~

Documents ~ Q&A  MoneySmart Advice  MoneySmart Videos  Book Club  Money Matters

(]
Q&A © | would like to save an exira $200 a month
Use this area to ask your adviser any questions you have about your plan or | am very pleased with the plan and the recommendations you have made.
any of the other information supplied in Client Review. My wife and | have decided we would like to save an additional $200 a month,

but keep this separate to all your other investment recommendations.
o I would like to save an extra $200 a month

Could you recommend a suitable High Growth Fund?
| am very pleased with the plan and the recommendations you have made. My wife and | have decided we

« Mark Resolved | * Reply

The adviser then responds to the question. The process of Q&A until the client is satisfied

would like to save an additional $200 a month, but keep this separate to all your other investment
recommendations. Could you recommend a suitable High Growth Fund?

with the response at which time, they can mark the question as Resolved. The adviser can
continue to add information if required after the question has been resolved. Once the client
has marked a question as Resolved, they must initiate a new question if they have any

further questions. (This can now be processed through the Connect Portal for Connect type
clients)

< Plan Details ~ Repori=  Documents ~ Q&A  MoneySmartAdvice  MoneySmari Videos  Book Club  Money Matters

Q&A © | would like to save an extra $200 a month
Use this area to discuss with your client any questions they have about their | am very pleased with the plan and the recommendations you have made.
plan or any of the other information supplied in Client Review.

My wife and | have decided we would like to save an additional $200 a

month, but keep this separate to all your other investment
(] recommendations.

2Ol L Il S Could you recommend a suitable High Growth Fund?
eparate to all your other investment

© 1 would like to save an extra $200 a month

1am very vith the plan and th
would like to dditional $200
recommendatior

Any of following three funds would meet your requirements. All have been in the top
quadrant for performance over the past 3 years

« ABC High Growth Fund
+ EFG High Growth Fund
* WK High Growth Fund

When you decide which fund you want to invest, | can help you complete the
paperwerk of it is a very simple matter if you wish 1o do it yousell

Please Mote: | do not have an financial interest in any of these companies and | do not
accept Commissions.

Simon Simmons

& You @ inan hou

With the introduction of the Connect Portal there is a choice of using email or the portal.
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Educational Material

The FPA wants the Client Portal to be multi-media rich with resources to aid in the education

and explanation of financial concepts to clients. Four sections have been developed. Each

company will decide which sections to display and what material to display in the selected

section. For those with financial literacy information on their website, this will be a great way

to link that information. The four TABs will be:

ASIC’s MoneySmart Resources
ASIC’s MoneySmart Videos
Company uploaded Resources

Company uploaded Videos

To upload your Company Resources, go to the Report Builder (Chief FM Admin), and select

the TAB Client Review Configuration.

FinancialMappers®Pro
in conjunction with Good Advice
€ Repo rts  Client Review Configuration
& NB:
« Areportis only visible to users if it is both active and published.
« Only the latest published version is generated for users. Click the button in the Published column to see the list of published versions for
a report.
Name Plan Type Active Published
Preliminary Report on Financial Plan All v v @
Statement of Advice - Full Service All v v 5 @
Statement of Advice - Scaled Advice (RG 90) All v v E ®
The First 5-Years of Your Plan All v v k@
Templates
Name Plan Type
Mary's SoA All @
Preliminary Report on Financial Plan All @
Statement of Advice - Full Service All f @
Statement of Advice - Scaled Advice (RG 90) All @
The First 5-Years of Your Plan All f ®
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General Documents

Financial Services Guide - Good Advice

Navigation

The navigation preview below will update as you make changes.

Navigation Preview

Plan Details Report Documents MoneySmart Advice

MoneySmart Tabs

Resource Tabs
Book Club

Money Matters

« Client Review Configuration

© General Documents are included in the Client Review for all plans and reports

MoneySmart Advice Tab Links to ASIC's MoneySmart articles on financial literacy

MoneySmart Videos Tab Links to ASIC's MoneySmart short videos

M Open Client Review (mew

+ Add Document

# Edit Visible * 4 n

Book Club

© Customise the Client Review navigation by showing or hiding the MoneySmart tabs, and creating your own custom resource tabs

Money Matters

Visible

Visible

+ Add Resource Tab
Visible * ¥ n
Visible + 4 n

Note that you can de-activate the MoneySmart information if you do not want this displayed.

You can also have multiple TABS for your Resources.

A Financial Literacy Program is also included in the software. Talk to us about our

automated emails you may like to use to deliver this program over a suitable time frame.

Text to Speech

The client can activate the “Speech” option, so that the text on the left-hand side is ready,

while the client reviews the graphs and tables of information on the right-hand side.

Full details of how the Client Review App can be found in the following documents on the

Adviser QuickStart Resources:

Report Builder and SOA / FM Pro How to use the Report Builder:

https://www.financialmappers.com.au/trial-sequence-pages/report-builder/

Advanced Training (Masterclass Documents) / Client Review App:

https://www.financialmappers.com.au/trial-sequence-pages/masterclass/
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Connect Portal

The Connect feature is only available for Lite Connect and Connect Clients. These clients
have a Connect Portal where all information between client and adviser is processed within
the platform. No sensitive data is sent via email. Recently we upgraded the software so that
this service is part of the Adviser Fee. If the Adviser wishes, they can also choose the option
“Client”, which means the client does not have access to the software. This choice is not

recommended, as the adviser cannot relay messages within the secure Client Portal.

|+ No Email
+ No Third-party Apps

+»+ Correspond
+»* Upload Documents
+¢ Share Plans

Detailed explanations of how the Connect feature works can be found in the Masterclass

Document, Sharing Software with Team Members and Clients.

When advisers want to communicate with their client, or review information sent by a client,

they click on the Connect Button.

Simon Simmons

My Clients ¢ showingrows 1to0200f43 Q PlensSharedwithMe | T

Client ID FirstName Surname Email Type cMs
A100-01 John Abbott finmappers+171@gmail.com Connect Client Worksorted ® Connect | 1= Plans
A105-10 Mary Adams adamszzz@yahoo.com Connect Client
A350 Buck Andrews finmappers+235@gmail.com Connect Client
A11025 John Appleby finmappers+087@gmail.com Connect Client
A100-02 Ben Archer finmappers+172@gmail.com Connect Client Worksorted

A105-11 Carl Batts battszzz@yahoo.com Connect Client

200 100 2000 Brad Black brad.blackzzzz@gmail.com Client

Both the adviser and the client will have their own portal where all information is viewable by
both parties. There is an example of the view on the adviser and client’s portal.
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Adviser Connect Portal for Client Carl

Client (Carl) Connect Portal

Thread Discussion

EOFY information request
Hi there Carl,

It's that time of year again when | like to conduct a review of your
investment portfolio blah blah blah...

Could you please supply me with documents X, Y, Z at your earliest
convenience?

Thanks,

Simon Simmons

Thanks for being on the front foot. Simon.
Please find attached the requested documents.
Regards,

Carl

EOFY information request
Hi there Carl,

It's that time of year again when | like to conduct a review of your
investment portfolio blah blah blah...

Could you please supply me with documents X, Y, Z at your earliest
convenience?

Thanks,

Simon Simmons

Thanks for being on the front foot, Simon.
Please find attached the requested documents.
Regards,

Carl

Here is a sample of a client with three separate threads in their Connect Portal..

& Client: Peter Jones

€ ConneCt & Adviser: Simon Simmons

£ | Updated just now

By DateUpdated v |

Your client review report is ready

Please view the information we discussed at our meeting this morningYour report
First 5-Years of Client Plan for plan Jones Plan Ais ready. Click here to view the...

Created 2 minutes ago

Comparison of two plans

| compared the information for the plan with a second option. Please review the
results.

Created 21 minutes ago Updated 19 minutes ago

Plan Map
Please find a copy of Plan Map Report

Created 35 minutes ago Updated 26 minutes ago

s ago

+ New Thread

Thread Discussion

Your client review report is ready

Please view the information we discussed at our meeting this
Morning.

Your report First 5-Years of Client Plan for plan Jones Plan A is
ready. Click here to view the report.

& Simon O 2 minutes ago

4 Reply
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KiwiSaver

General Information

If the platform is for a New Zealand company, then you can have the software default to

KiwiSaver, in the Company Settings. (You can also select NZ tax information as the default)

COMPANY SETTINGS AND DEFAULTS

FuND RuLEs DEFAULTS

By Country | KiwiSaver v

Company Styling Personal Tax Capital Gains Tax Superannuation Disclosure Statement

The software has two means by which you can use KiwiSaver. The firstis using the pre-

programmed information in the selection “By Country”.

SUPERANNUATION/PENSION FUND : KIWISAVER @

| Start Balance & Options | Contributions Retums, Fees, Insurance, Change of Funds & Roll into Annuity Drawdown

Description | Kiwisaver |
Activate Fund? (7]
Calculate Employer Contributions? 6

SupPERANNUATION/PENSION FunD TYPE

Gender [Male w| @

Format O Universal @

@ By Country (7] By Country

| KiwiSaver v

Pre-programmed

START BALANCE
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Contributions for Non-Means Tested Government Co-Payment (as in New Zealand) can
be entered TAB Contributions.

[EX3 sureraNNUATION FUND: SUPERA @

Start Balance & Options | Contributions ‘ Returns, Fees, Insurance, Change of Funds & Roll into Annuity Drawdown

Contribution Increase Method | No Increase v

PRE-TAX CONTRIBUTIONS FROM BANK ACCOUNT @

Pre-tax Contributions ([[XLR)

AFTER-TAX CONTRIBUTIONS FROM BANK AccounT @

After-tax Contributions m

EmpLOYER CONTRIBUTIONS @

Employer Contributions Add

Non-Means TesTED GoveERNMENT Co-PayMENT @

Government Contributions m

The software will also allow you to create a customized version using the Universal Option.
Here you can edit the rules so that the selection is more likely to suit your specific needs.
For example, your PIR may be less than the Programmed version which uses the highest
rate of 28%.

As the options are detailed below, the highlighted values are those selected for the Pre-
programmed version.
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Ot > Tayss - uaver > fmion S G

SUPERANNUATION/PENSION FUND : KIWISAVER @

’ Start Balance & Options Contributions Relumns, Fees, Insurance, Change of Funds & Roll into Annuity Drawdown

Description | Kiwisaver |

Activate Fund? @
Calculate Employer Contributions? @

SUPERANNUATION/PENSION FUND TYPE

Gender [Male v 7]

START BaLaNCE

Employer Contributions

Current Value of Employer Fund @ | $0

Personal Contributions

Current Value of After-Tax Contributions @ | S0
Current Value of Pre-Tax Contributions @ | 50

N My Plans Kiwisaver Jonn Citizen 4 ) Modelling Tools are off

Format @ universal @
Edit Pension F'I_an Rules Ed it P I a n R u I es
O By Country @

By clicking on the LINK Edit Pension Plan Rules, you can create the rules appropriate to

your KiwiSaver account.

Contributions TAB

Please note that the Government Co-Contribution is not suitable for KiwiSaver as this is

designed for the Australian model, where the payment is restricted to Low-Income earners.

The sections you complete are:

Age Limit on Contributions — if there is no limit, simply enter an age greater than Life
Expectancy — say 150.

Contribution Limits — If there is no limit, add a value greater than what you would
normally contribute. If you don’t the software will tell you that you have exceeded the
limit. Even if you do exceed the limit, the software does not prevent you from making a

higher value contribution. It simply gives a warning.
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Employer Contributions — Enter the rate applicable for you. The standard is 3%. This

value can also be overridden in the Salary Section where it asks if your Salary has

Employer Superannuation deducted from the Salary.

RETIREMENT RULES: UNIVERSAL SUPERANNUATION/PENSION FUND

[ Confribuions | Tax & Tax Credits

Drawdown Rules Drawdown Limits

Age Limit on Contributions Age 150|
Contribution Limits (Concessional) | sS0,000I
Employer Contributions @

Do Contributions Change Over Time? [
% of Salary paid as Emplgyer m

Contnbutions

Salary Limit for Contributions s0
High Income Threshold sol

Q0 © 0000

GOVERNMENT Co-CONTRIBUTIONS @

Max. Co-Contrib. for After-Tax Contribs. '—so|
Govt. Co-payment Lower Threshold
Govt. Co-payment Upper Threshold I—so|

Govt, Co-payment Reduction Rate m

Spouse CONTRIBUTIONS P
(AusTRALIA ONLY)

Maximum Spouse Contribution
Spouse Contribution Lower Threshold | s0
Spouse Contribution Upper Threshold s0

0000

Q09

Not

Applicable

Tax and Tax Credits

The values you enter will depend on your estimated tax throughout the period. To be safe

you could leave it at the highest rate of 28%. If you retain a balance in your account during

the Retirement phase, it is likely your Tax Rate will be less, say, the lowest rate of 10.5%.

© Plencore Wealth Ltd 2015-2023

Page 193



Financial Mappers and Financial Mappers Pro Overview

RETIREMENT RULES: UNIVERSAL SUPERANNUATION/PENSION FUND

Contributions ‘ Tax & Tax Credits Drawdown Rules Drawdown Limits

Tax on Earnings - Savings Period 28.00%
Tax on Earnings - Drawdown Period 10.50%

Tax on Contributions - Pre-Tax 28.00%
Tax on Drawdowns (Pre-Tax Funds) |Tax Free W

Tax on Earnings - Excess Accum. Account ljl

Tax on Capital Gains - Excess Accum. Account IW\
Add. Contribs. Tax for High Income Earners >
Maximum Tax Rebate on Spouse Contribution I—so‘ (Australia Only) NOt Ap pl ICa b I e

Spouse Tax Rebate | 0.00% | (Australia Only)

Drawdown Rules
Where there is no Compulsory Start of Drawdown, select a number which is greater than

life-expectancy, say 150.

The Preservation Age is the age at which you are allowed to access your funds in

retirement.

RETIREMENT RULES: UNIVERSAL SUPERANNUATION/PENSION FUND

Contributions Tax & Tax Credits ‘ Drawdown Rules ‘ Drawdown Limits

Compulsory Start of Drawdown Age Age 150

Table of Preservation Ages for Drawdown? [

Preservation Age for Drawdown Age 65

Drawdown Limits
As there appears to be no regulation limiting the withdrawal of funds once the Preservation

Age is reached, this is left with no minimum withdrawal and one can withdraw up to 100% of

the fund in any year.
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RETIREMENT RULES: UNIVERSAL SUPERANNUATION/PENSION FUND

Contributions Tax & Tax Credits Drawdown Rules Drawdown Limits |

Drawdown Limits @ User Specified Limits
| No Gender Distinction ¥ |
Percentaae v |

O Pre-Defined Limits

Transition to Retirement Withdrawals Min [ O.Dﬂl%l

Transition to Retirement Withdrawals Max | 0.00%|
Expiry Age of Transition Withdrawal Limits | Age 1|

No Applicable

Age Min Rate Max Rate
1st Period for Limits | Age 65| | 0.0ﬂ%l ‘ 100.00%

DRAWDOWN LIMITS

Government Co-Contribution
The New Zealand Government will automatically make a Co-Payment of up to $521 where

certain conditions are met. These conditions related to:

Earning a minimal Salary

Making Personal Pre-Tax Contributions to the minimum value

The software does not determine if you are eligible for the Co-Payment and you should only
enter the value where you believe you will be entitled.

Pre-Tax Contributions

How the software manages the Pre-Tax Contributions is the following:

The amount of the Pre-Tax Contribution is deducted from the Taxable Income as a Personal
Deduction so that you are not taxed twice.
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In the KiwiSaver Account, the Tax Due is deducted from the value of the Contributions.

After-Tax Contributions
After-Tax Contributions are not allowed in KiwiSaver.

You should not make any entries in this section.

Please note that the Government Co-Payment will be displayed in this section.

SUPERANNUATION/PENSION FunD : KiwISAVER @

Contribution Increase Method

Pre-Tax CONTRIBUTIONS FROM BANK AccounTt @

Year of No. of
Amount Plan Years
$3,000) [vear1 | [sSvears | m 3% Of Salar‘

AFTER-TAX CONTRIBUTIONS FROM BANK AccouNnT @

After-tax Contributions m

EmpLOYER CONTRIBUTIONS @

Employer Contributions m

Non-Means TesTED GovERNMENT Co-PayMeENT @

Year of No. of
Amount Plan Years
ss21| [vear1 | [svears | m Govt CO—Payment

Add

Drawdown
In Australia, there is a maximum value you can hold in your account at the start of retirement

where earnings are Tax-Free. This is called the Transfer Balance Account. (Currently, in
Australia the limit is $1,600,000)

You must not activate the Transfer Balance Account.
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X3 SuPERANNUATION/PENSION FUND : KIWISAVER @

) . Pl Not
Activate Retirement Drawdown ease €

Preservation Age (7] Age 65 Under some conditions, the account
Enter Age for Start of Drawdown [ 7] | Age 65| balances may need to be manually

changed.
Value of Fund at Start of Drawdown $2,464,789

ivate Transfer Balance Account to change - h
Activate Tr B A tt g Dp.qut.Act.lvate

B O Acti Transfer Balan n
faul 6 ctivate Balance Account
Drawdown.

Number of Years for Transition to Retirement @ 0 Years|

Minimum Balance to Close Account 6 $10,000
Method of Calculating Drawdown Amount © [Number of Years v

Number of Years for Drawdown Period @ | 25 Years|

ApDITIONAL DRAWDOWN AMOUNTS @

Drawdown Amounts m

In the Drawdown phase, you have 4 ways to manage the Drawdown:

Number of Years
Percentage of Fund
Specified Dollar Value

Purchase an Annuity (Activate Drawdown and then go to the TAB (Returns, Fees...... )

Purchase of Home
If you are eligible to use part of KiwiSaver for your Home Deposit, the funds can be

withdrawn in any year of the plan without activating the Drawdown.

Use the Drawdown Option, Additional Drawdown Amounts.
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SUPERANNUATION/PENSION FUND : KIWISAVER @

: q Please Note
Activate Retirement Drawdown

Preservation Age (7] Age 65 Under some conditions, the account
Enter Age for Start of Drawdown @ balances may need to be manually
changed.

Value of Fund at Start of Drawdown $2,267,764

Activate Transfer Balance Account to change 0O .
o o Activate Transfer Balance Account the two account balances matches the
Value of the Fund at Start of

Number of Years for Transition to Retirement @ Drawdown.
Minimum Balance to Close Account g $10,000
Method of Calculating Drawdown Amount @  [Number of vears v |
Number of Years for Drawdown Period @

Always do a final check that the tolal of

ADDITIONAL DRAWDOWN AMOUNTS @

Year of

Amount plan Tax Free
[ 20000 [vears | [ oelete | Home Deposit in Savings Phase
Add

Government Home Grant
If you are eligible for the Government Home Grant, this money can be added to your plan

using the One-off Receipts in the Transaction Account.

Note that the values are entered in Present Value and indexed each year. If the

Government does not index this value, use the Ha

IEX3 TRANSACTION (BANK) ACCOUNT @

Transaction Account ‘ One Off Receipts - | One Off Withdrawals

Transaction =

Present Value No. of Account
Name Amount Year Years
| NZ Home Grant | $10,000] [veara | [1vears | /

Add

Cance'
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Integration of CRMs

Financial Mappers is committed to integration with other CRMs. Our API’s for other platforms
are ready to integrate. As platforms are integrated, these will be added to the Financial
Mappers website as they are completed.

Worksorted

Worksorted is an extremely intuitive, easy-to-use, integrated CRM, workflow, document
management, and revenue solution. Sitting within a bank-grade security environment and

accessible from any online device, Worksorted serves as the operational workbench for

hundreds of advice firms and licensees across Australia and New Zealand. Worksorted
delivers efficiency, accuracy and peace-of-mind to all levels of an advice firm through simple
and intuitive functionality, customizable and personalized features and powerful reports and

dashboards.

-=m worksorted

advice efficiency
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Worksorted Platform
Exporting an individual client

You can export client details individually from the client page in Worksorted. Simply click
‘Export to’ in the main menu and select the Financial Mappers format from the dropdown.
Once you have downloaded the CSV file you can then import the file into your Financial

Mappers profile.

-mm worksorted

advice efficiency

Adams, Mary

Add Job File Note Audio Note Video Note Cormrespondence SMS Email Export Profile Delete Relationship Views View Questionnaire Export fo

Choose the export type | Financial Mappers v

Export Cancel

Exporting a bulk client list

You may also opt to generate a bulk list of clients from your Worksorted profile to be
exported to Financial Mappers. You can export this CSV file from the client list page in your
Worksorted profile. Click ‘Export list’ in the main menu of the client page and select the

Financial Mappers format available.
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-=m worksorted

advice efficiency

i 2

(It}

b B - = & ] - L
Clients roung 2049 Client(s)
Add Client  Import Append  SulkcUipdate  Bulk Jobs Buk 3MMS  Bulk Emalls  Bulk Client MNoles.  Sulc Comespondence  Export List

h,

Choose a client export list setting:
Financial Mappers Format v

Define New Client Export List Setting e

Export Client List Cancel

What is sent from Financial Mappers to Worksorted?

When reports are generated in Financial Mappers or a Client Review Link is sent to a client,
a client note will be automatically saved in the clients Worksorted profile.

Notes (Latest 100 notes showing)

(Year View)
-~ 2020 [4]

External lE‘ @ FinancialMappers Report: First 5-Years of Client Plan
4 | |Email

Yesterday, 11:24 AM

External E @ Your report is ready: Statement of Advice

Email

“Yesterday, 11:20 AM

'}‘ Glenis lE‘ Glenis Phillips has changed the primary adviser of Mary Adams from Not Set to Glenis Phillips.

325 Mar 2020, 10211 AW

Glenis E Client created.

25 Mar 2020, 10:10 AW
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Financial Mappers

The CSV file exported from Worksorted can now be imported to the Users Page of Financial

Mappers.

s USERS

Filter: _ ] Import Clients Export Clients

The client information is displayed as:

Edit User: glenis1000+22@gmail.com

Username/email: |g\en751000+22@gmai|.c0m

Role: |C|ient v ‘
Client ID and CMS: |1344343 | Worksorted v | @
Client Login:

Client Login Expiry:

Advisers: Glenis Phillips Remove
Principal Partner
Firstname: |Caro| | |Bruce |
Surname: |Vinney | |Vinney |
Initials: |Caro| | |Bruce |
DOB: 03/01/1980 | 02/01/1980 |
Personal Work

Phone: |4444 555 113 Employer: |DEF Law

Address: |6 Kent Street

Address: |1 Queen Street

State: |QLD
Postcode: |4001

State: |QLD
Postcode: |4O 10

| |
| |
Suburb: |Albion | Suburb: |Bri5bane |
| |
| |

Country: | Australia Y Country: | Australia v

In-built Financial Mappers Fact Find.

We believe the most efficient means of entering data is to have your client complete the
information in the sections About Me and My Family and the Starting Position. There is a
fee for this service. The adviser fee of $1,500 per year was kept to this minimal level, in the
expectation that advisers would use the Lite Connect feat at an annual cost of $20 per client.
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We recognize more client information may need to be sourced through other means, but
there is a substantial amount of information, prepared in the format to be used with Financial
Mappers.

When discussing integration with other service providers, we have found the process to be
cumbersome and expensive, with neither party wishing to go down that path when a solution
is already available.
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Reports may be exported back to the CMS.

Statement of Advice

Our Joint 10-Year Plan
Mary Adams and Brad Adams

DOB: 1/01/1960 and 15/01/1960

3 Hurley Road, Hamilton, QLD, 4007

[A Generate PDF ~

Generate PDF

Send PDF by email...

2

Send PDF

Use the options below to send the PDF version of this report by email.

Recipient(s)

Separate multiple email address with commas (,)

¥ Also send to Worksorted

Message (optional)

The Client Review Link, may also be sent to the CMS

Go to the TAB, Plan Details and enter the information in the section Email Client

< Plan Details Q&A

MoneySmart Videos

Report =+ Documsnts MonsySmart Advice

Our Joint 10-Year Plan

Plan Type Lifetime (Savings & Retirement)
Plan Length 10 years

Joint Plan Yes

Savings Start Year 2019

Retirement Start Year 2024

Name Initials Savings Start Ags Retirsmant Ags
Mary Adams Mary 80 85
Brad Adams Brad 58 85

Version: 3.53.1

Ed Content

Estimated Review Time
Itis estimated thal you have spent approximately O MiNULES reviewing the Report.

Itis estimated that your client has spent approximately O MIiNULES reviewing the Report

Email Client

©® Use the form to send an email to your client with a link to view this report.

Client Name (Principal) Client ID Email Address
Mary Adams 1344334 glenis10004+21@gmail.com
Mezzage

2

© Last sent a day ago Send Email

# Also send to Worksorted

‘Contact Us | Disclosure Statement | Privacy Statement | Temms of Service
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The Future of Financial Advice

We believe that the current model which the FPA says takes 26-hours from meeting the
client to the generation of a report likely to restrict access to many people who require

financial advice.

Financial Mappers provides the means to reduce the planning time and better engage with
clients. The demand by new clients for co-planning is expected to grow. Financial Mappers
is ready to provide this service, leaving you to decide how best to manage the service. Our
Client Review App was built directly in a response from the FPA, to develop a digitally
delivered Statement of Advice.

Connectivity and accessibility are essential for engaging millennials. Co-planning is the
ultimate in trust-building and transparency. It is now a reality to provide affordable advice,
especially scaled advice online. Now you can conduct remote reviews or run an entire online

practice. Large-scale online advice is now a possibility.

If you want to provide low-cost advice to the Millennials or people of average

incomes, consider the business model:

e Lite Connect Client completes the About Me and My Family and the Starting
Position. (This information may replace your Fact Find)

e The Lite Connect Client makes a 5-Year Plan and shares the plan with the
adviser. At the same time, the client asks for specific advice.

e The adviser determines what services in relation to advice they will provide,
and the fees charged. It may be possible for a Fixed Price 12-month
subscription. When the client requires additional services, these are billed at
an hourly rate.

e The adviser provides Digital Online Advice, for a fixed fee. This advice is
limited to 5-years and excludes insurance or financial product advice. The
client must complete the Financial Mappers Fact Find, from where the adviser
imports the information into a plan. Creates the plan and generates the
automate report Simple Statement of Advice for 5 Years and shares the plan
with the new client. The client has 12-month access to Financial Mappers,
where they can create 5-year plans and undergo a Financial Literacy

Program.
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Research shows that when people inherit, they rarely use the same Financial
Adviser. This is a very easy means of onboarding these clients via an introduction
from their parents. Most parents are likely to be pro-active in having their children
guided by their adviser. This is the opportunity to start building relationships with
your future full-service clients. Having a relationship with these children will be very
valuable when your ageing clients, require family assistance in the day-to-day
management of their affairs. Using the Client Review Link, the information can be
share with other family members, where permission for this sharing has been
granted.

There are companies like H&R Block moving into the advice space without the
onerous compliance issues financial advisers face. We believe that the features of

the Lite Connect Client will allow you to compete and provide a far superior service.

We believe Financial Advice should be affordable and accessible to all.

c.‘ Financial Products

9Concierge Clients
* Connect Client
* Unlimited Plan Length

o Adviser Platform - Financial Mappers PRO

Unlimited Clients & Plans per adviser
Cash Flow (Goals based) Modelling Software Shared Software
Report Builder — SoA/RoA and Reports

Client Review App — digitally shared SoA & Reports
Full Service or Scaled Advice

e Low Net Worth Clients
* Lite Connect Client
* 5-Year Plan

e Online Digital SoA
* Lite Connect Client
* 5-Year Plan

OMarketing Platform — Financial Mappers LITE

Lite Client

* One 5-Year Savings Plan Convert to Lite Connect Client in FM PRO
* No Advice provided

Educational content
Good marketing tool for those who do not
want to use FM PRO. | Your CRM |

All fees are annual and exclusive of GST

With the introduction of the Connect Feature in Financial Mappers, we believe that Financial
Mappers Pro protects your client’s information as all conversations, documents and plans
are shared within the software with no use of email or third-party apps for sensitive

information.
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More Resources — Masterclass Documents

In addition to this Overview Document, please review our special Master Class series, in

the Resources for FM Pro (https://financialmappers.com.au/quickstart/masterclass/ ),

designed to get advisers up to speed very quickly on cash flow modelling and client

engagement.

Making a Plan

Advice Record

Budget, Transaction Account and Investment Plan Cash Flows
Retirement Accounts: Superannuation/Pensions, SMSF and Annuities
Interest-Earning Accounts: Cash Term Deposits and Bonds

Shares and Managed Funds

Real Estate: Home and Investment Property

Income Streams in Retirement

Plan Construction: Statistics, Financial Targets and Asset Allocation
Insurance Needs Evaluation

Modelling Tools

Client Review Gateway (includes information about the Report Builder)
Wealth Tracker Performance Review

Country Specific Customization

Sharing Software with Team Members and Clients, including Client Portal
Conversational SmartPanels — Report Automation

Template Reports

Simple SOA or Strategy Document (5 years)

Connect Client Pre-Advice Onboarding

New Zealand Financial Advisers
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Further Information

The website has a very comprehensive explanation of how the software works on the

Financial Professionals Page.

Glenis Phillips, the designer of Financial Mappers, will be pleased to discuss any additional
information you may require.

If you would like a private Zoom consultation, contact Glenis Phillips by phone or email or
simply book a session on her Calendly.

&~ - Select a Date & Time
- ) . July 2020
Financial
Q MON TUE WED THU FRI SAT SUN
?AE 1 2 4 5
Glenis Phillips (Financial Mappers) 6 7 8 9 0 1 2
60 .M.II‘I Meeting Team RAOAOAA
Training or
Demonstration (Zoom) 20 21 22 23 24 25 2
0 1hr
27 28 29 30 il
® Grisbane Time (9:08am) ~

Contact

Glenis Phillips B Ed, sFFIN

Designer of Financial Mappers
Designer of Financial Advice Online
Author of Map Your Finances

Founding Director of Plencore Wealth Ltd

glenis.phillips@financialmappers.com.au

(07) 32164132 (Direct Line)
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0411 086 532

As the designer of Financial Mappers, Glenis is the most suitable person to answer all your

guestions about Financial Mappers.

Book a Zoom Meeting on Calendly

Request a 30-Day Free Trial
(After Zoom Meeting)

Plencore Wealth Ltd
ABN: 49 601 251 192

Plencore Online Pty Ltd

(wholly owned subsidiary of Plencore Wealth Ltd)
ABN: 79 601 265 598

1300 162 945

PO Box 133, Hamilton, Brisbane, QLD, Australia, 4007.

E: admin@financialmappers.com.au or

glenis.phillips@financialmappers.com.au

glenis.phillips@plencore.com.au

F: FinancialMappers
Y: Financial Mappers

W: www.financialmappers.com.au

www.adviceonline.net.au

www.adviceonline.co.nz
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